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Exagen exists to deliver
clarity for patients and
confidence for clinicians.

Dear Shareholders,

2025 was an incredible year for Exagen. It was a year in which the operational changes we
have been steadily driving began to show up more clearly in the financial results, in the
customer response and in the confidence of our internal teams.

Our role in the autoimmune ecosystem is great and continues to crystallize as our business
expands and as we innovate. Autoimmune disease is still diagnosed too late, too
imprecisely and too inconsistently. Patients pay the price. Patients are spending years
searching for a diagnosis, clinicians lack confidence in the data that guides their decision
making and payers are creating friction that slows access - the system is failing the very

Here are just some of our accomplishments in 2025:

• We supported the diagnosis and care management for over 137,000 patients tested by
AVISE CTD.

• We delivered record total revenue of $66.6 million, up 20% compared to 2024.
• We grew AVISE CTD test volume over 11% compared to 2024.
• We expanded AVISE CTD trailing twelve-month ASP to approximately $441 per test, up

about 7% compared to 2024.
• We launched three waves of innovative enhancements to AVISE CTD, including our first

unique offerings in rheumatoid arthritis.
• We ended the year with approximately $32 million in cash and cash equivalents,

positioning the balance sheet to support our path to cash-flow positivity and continued
investment in growth.

If you have followed Exagen for any length of time, you know this did not happen by
accident. It is the product of a clear strategy, difficult decisions and consistent execution by
one of the best teams in diagnostics.

people it is designed to serve.

Exagen exists to solve that problem
by delivering clarity for patients and
confidence for clinicians. Our long-
term ambition is to be the
preeminent autoimmune diagnostics
company and to do so in a way that
creates durable, compounding
value for shareholders. 2025 marked
an important step forward in that
journey.



The Exagen Team

I want to make one point very explicitly. The
continued improvement in the quality of our
internal team has emerged as one of the most
important developments at Exagen and has
become a meaningful asset for the
organization. We have attracted high
character people who are extremely talented,
engaged and working with intensity and
purpose. I am genuinely proud to work with
this team. And when I think about what
separates durable companies from the rest, it
is rarely a single product feature or a single
quarter of results. It is the operating system
and the quality of collaboration within the
organization. It is the way people behave
when no one is watching. It is how problems
get solved, how priorities get set, how
decisions are made and how leaders respond
when reality doesn’t cooperate.

In 2025, our culture improved in a tangible
way and collaboration has strengthened. The
mutual respect across teams expanded. The
willingness to step in for one another has
become a defining feature of our culture.
That matters because our mission is hard, the
market is complex and value creation can
only compound when teams execute
consistently over long periods of time.

If you take nothing else away from this letter,
take this - we are building an organization that
can win repeatedly, not just occasionally, and
over the long term.

We are building an
organization that can
win repeatedly, and
over the long term.



Growth in Testing Volume

Our 11% volume growth this year is evidence
that clinicians are choosing to incorporate
AVISE into real clinical workflows and doing so
with increasing confidence.

In 2025, we reset our volume run rate from
roughly 30,000 tests in the first quarter to the
mid-30,000s in the following quarters. The
fourth quarter of 2025 was the highest fourth
quarter testing volume in Exagen’s history,
and it marked the second consecutive
quarter that we were able to make that
claim.

Multiple factors contributed to that growth
and to the improvement in trajectory that we
achieved. We expanded our physician base,
while deepening utilization within existing
accounts. In 2025, we increased the number
of ordering physicians by 14% to about 2,700.
Utilization per physician improved as well. This
is exactly the type of growth that creates long-
term value: our clinical impact is expanding
adoption and improving engagement.

We also carefully and deliberately expanded
our sales footprint to 45 territories in 2025.
Exagen is a service organization, and our
people are a key part of our product –
expertise and character are critical. We do
not compromise on talent and are very proud
of the caliber of people serving as the face of
our organization in the field.

Growth in Average Selling Price

Clinicians are
choosing to
incorporate AVISE
into real clinical
workflows and doing
so with increasing
confidence.

Growth in average selling price (ASP) will be one of the most important levers of long-term
profitability improvements. In 2025, our trailing twelve-month ASP expanded to
approximately $441 per test, up from roughly $411 at the start of the year.

ASP progress was driven by two accomplishments:

1. First, we expanded our platform with new biomarkers, improving the clinical value
proposition and opening the door to incremental reimbursement opportunity over time.

2. Second, we have strengthened revenue cycle management with improved appeals
workflows and payer engagement.

This is a grinding, process-driven effort - not glamorous, but among the highest return
activities in our business when executed well.



We intend to keep executing the
reimbursement strategy that has
already driven meaningful
improvement over the last several
years, continue improving our
documentation and appeals
processes, continue educating and
engaging payers, and build enough
high-quality clinical evidence to make
the payer decision a straightforward
one.

Innovation

A diagnostics company that doesn’t
innovate ultimately becomes com-
moditized, competing on price instead
of value. At Exagen, innovation will
always be central to how we compete.

In 2025, we enhanced the AVISE CTD
platform with the commercial launch of
novel T-cell and seronegative RA
biomarkers, including anti-RA33 and
anti-PAD4.

These product enhancements are
critical to our organization for a
couple of key reasons.

First, they improve patient care.
Conventional serologic profiling for
rheumatoid arthritis is positive in
about 70% of clinically diagnosed
RA patients. With the addition of
anti-RA33 and anti-PAD4, our
serologic profiling will identify
approximately 85% of patients.
That meaningfully expands the
portion of the RA population that
we can help, particularly those who
have historically been labeled
“seronegative.” It also makes our
offering the most sensitive on the
market and the most
comprehensive profile for patients
undergoing clinical evaluation for
RA.

We can bring novel
biomarkers to market
quickly and effectively,
with disciplined investment
and a commercial channel
already positioned to drive
adoption.

Second, it demonstrates something impor-
tant about Exagen as an organization - we
can bring novel biomarkers to market quickly
and effectively, with disciplined investment
and a commercial channel already
positioned to drive adoption.

We are building a cadence of innovation
intended to expand our addressable market
and reinforce our clinical relevance over
time. We ended 2025 with five promising
assets in development and are formalizing a
product roadmap capable of launching a
new product every 12 to 18 months. That is
an important evolution for our company
because it creates momentum in the clinic
and discipline internally.



Growth in our Pharma Services Business

In 2025, our pharma services business
generated approximately $1.7 million of
revenue, up significantly from the prior year.
We ended the year with over $4 million in
backlog value, which we expect to realize
over the next two to three years. These
efforts leverage strengths within the Exagen
organization, such as autoimmune
biomarker expertise, a rheumatology-
specialized lab, strong scientific credibility,
superior customer service and a culture that
thrives on execution.

We expect pharma services business results
to be variable in the near-term, but
strategically valuable over time. It deepens
relationships with biopharma partners,
reinforces Exagen’s scientific leadership and
creates additional optionality to fund and
accelerate innovation.

Cash Runway

Record revenue is important, but we
recognize that long-term value is created
through profitability and cash generation. In
2025, we exercised strong expense
discipline while investing thoughtfully in
growth, commercial expansion and
research and development. We also
strengthened the balance sheet through a
public offering and a new credit facility,
ending the year with approximately $32
million in cash and cash equivalents.

Our balance sheet provides the runway
needed to execute our strategy, invest in
high probability growth drivers and pursue
opportunities without being forced into
suboptimal decisions. We are building
Exagen to be durable. That requires
discipline and rational capital allocation -
both of which we demonstrated this past
year.

We are building
Exagen to be durable.

That requires discipline
and rational capital
allocation—both of
which we demonstrated
this past year.



Forward Looking Statements
Exagen cautions you that statements contained in this annual report regarding matters that are not historical facts are forward-looking statements. These statements are based on Exagen’s current beliefs and
expectations. Such forward-looking statements include, but are not limited to, statements regarding: Exagen’s goals, strategies, positioning, and ambitions; evaluations and judgments regarding financial and
operating results and the potential implications of those results; potential future financial and business performance, including any improvements in ASP, and potential profitability; the potential utility and
effectiveness of Exagen’s services and testing solutions; potential stockholder value and growth. The inclusion of forward-looking statements should not be regarded as a representation by Exagen that any of
its plans will be achieved. Actual results may differ from those set forth in this annual report due to the risks and uncertainties inherent in Exagen’s business, including, without limitation: delays in reimbursement
and coverage decisions from Medicare and third-party payors and interactions with regulatory authorities, and delays in ongoing and planned clinical trials involving its tests; the potential effects of inflation
and tariffs on Exagen’s margins; and changes in laws and regulations related to Exagen’s regulatory requirements. Exagen’s commercial success depends upon attaining and maintaining significant market
acceptance of its testing products among rheumatologists, patients, third-party payors and others in the medical community; Exagen’s ability to successfully execute on its business strategies; and ability to
obtain additional funding; third-party payors not providing coverage and adequate reimbursement for Exagen’s testing products, including Exagen’s ability to collect on funds due; Exagen’s ability to obtain
and maintain intellectual property protection for its testing products; regulatory developments affecting Exagen’s business; and other risks described in Exagen’s filings with the Securities and Exchange
Commission (SEC), including under the heading “Risk Factors” in this Annual Report on Form 10-K for the year ended December 31, 2025, filed with the SEC on March 10, 2026, and any subsequent filings with
the SEC. You are cautioned not to place undue reliance on these forward-looking statements, which speak only as of the date hereof, and Exagen undertakes no obligation to update such statements to
reflect events that occur or circumstances that exist after the date hereof. All forward-looking statements are qualified in their entirety by this cautionary statement, which is made under the safe harbor
provisions of the Private Securities Litigation Reform Act of 1995.

We are building Exagen to
own the autoimmune
diagnostic space over time.

Long-term Goals
We are building Exagen to own the autoimmune diagnostic space over time. That requires
focus, discipline and a relentless commitment to execution. As we look forward, our priorities
remain clear and simple:

• Advance adoption by driving volume growth through an upgraded and expanding sales
force and by generating evidence to support our innovation.

• Expand ASP through revenue cycle execution, payer engagement and market access
initiatives.

• Drive innovation through a consistent cadence of new product introductions that expand
our addressable market and reinforce clinical relevance.

The path to building an exceptional company is never perfectly linear. We have
experienced setbacks and may face more in the future. But what matters is that our
strategy is sound, our team is incredible and improving, and our execution is consistent.

To close, I want to thank you, and the members of the Exagen team, for your continued trust
and support as we work to transform this organization. We do not take lightly the confidence
you have placed in us. As stewards of your capital and champions for patients, we are
committed to building Exagen the right way.

Sincerely,

John Aballi
President and Chief Executive Officer
Exagen Inc.
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Part I

Cautionary Statement Regarding Forward-Looking Statements

This Annual Report on Form 10-K (the Annual Report), contains forward-looking statements within the meaning of
Section 27A of the Securities Act of 1933, as amended (the Securities Act), and Section 21E of the Securities
Exchange Act of 1934, as amended (the Exchange Act). All statements other than statements of historical facts
contained in this Annual Report, including, but not limited to, statements regarding our future results of operations
and financial position, business strategy, current and future product offerings, reimbursement and coverage, the
expected benefits from our commercial arrangements with third parties, research and development costs, timing
and likelihood of success, plans and objectives of management for future operations, our studies or clinical
validations being predictive of actual use, our pipeline and potential growth, and profitability are forward-looking
statements.

In some cases, you can identify forward-looking statements by terms such as "believe," "may," "will," "should,"
"predict," "goal," "strategy," "aim," "potentially," "possible," "probable," "estimate," "continue," "anticipate," "intend,"
"could," "would," "project," "plan," "expect," "likely," "seek," and similar expressions that convey uncertainty of future
events or outcomes, are intended to identify forward-looking statements.

The forward-looking statements in this Annual Report are only predictions. We have based these forward-looking
statements largely on our current expectations and projections about future events and financial trends that we
believe may affect our business, financial condition and results of operations. These forward-looking statements
speak only as of the date of this Annual Report and are subject to a number of risks, uncertainties and assumptions
described under the sections “Risk Factors” and elsewhere in this Annual Report. Because forward-looking
statements are inherently subject to risks and uncertainties, some of which cannot be predicted or quantified and
some of which are beyond our control, you should not rely on these forward-looking statements as predictions of
future events. The events and circumstances reflected in our forward-looking statements may not be achieved or
occur and actual results could differ materially from those projected in the forward-looking statements. Moreover, we
operate in an evolving environment. New risk factors and uncertainties may emerge from time to time, and it is not
possible for management to predict all risk factors and uncertainties. Except as required by applicable law, we
undertake no obligation to publicly update or revise any forward-looking statements contained herein, whether as a
result of any new information, future events, changed circumstances or otherwise.

In this Annual Report, we use the metric Adjusted EBITDA, which is not calculated in accordance with generally
accepted accounting principles in the United States (GAAP) and is a non-GAAP financial measure. Adjusted
EBITDA is defined as net loss adjusted for interest income (expense), income tax expense (benefit), depreciation
and amortization expense, stock-based compensation expense, and certain other non-cash, unusual or
non-recurring items, including, for example, losses on extinguishment of debt and changes in the fair value of
warrant liabilities; we do not exclude normal, recurring, cash operating expenses from this measure. Management
believes Adjusted EBITDA reflects an additional way of viewing aspects of operations that, when viewed with GAAP
results, provide a more complete understanding of the business. Adjusted EBITDA should not be considered in
isolation of, or as an alternative to, measures prepared in accordance with GAAP. We strongly encourage investors
and stockholders to review our financial statements and publicly filed reports in their entirety and not to rely on any
single financial measure.

This Annual Report also contains estimates and other statistical data made by independent parties and by us
relating to market size and growth and other data about our industry. This data involves a number of assumptions
and limitations, and you are cautioned not to give undue weight to such estimates. In addition, projections,
assumptions and estimates of our future performance and the future performance of the markets in which we
operate are necessarily subject to a high degree of uncertainty and risk.

We use our trademarks in this Annual Report as well as trademarks, tradenames and service marks that are the
property of other organizations. Solely for convenience, certain trademarks and tradenames referred to in this
Annual Report may appear without the ® and ™ symbols, but those references are not intended to indicate, in any
way, that we will not assert, to the fullest extent under applicable law, our rights or that the applicable owner will not
assert its rights, to these trademarks and tradenames.
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Item 1. Business.

Overview

We are a medical technology company primarily focused on the design, development and commercialization of a
next-generation portfolio of innovative testing products under our AVISE® brand, which allow for the differential
diagnosis, prognosis and monitoring of complex rheumatic, autoimmune and autoimmune-related disease including,
among others, systemic lupus erythematosus (SLE) and rheumatoid arthritis (RA). We believe our strong focus and
extensive background in the field of rheumatology, combined with our commitment to exceptional customer service
and support, position us well to respond to the needs of rheumatologists, primary care physicians, other specialists,
and the patients they serve.

Our tests are used in a variety of clinical settings to provide clarity in autoimmune disease decision-making with the
goal of improving patients' clinical outcomes. We commercially launched our flagship testing product, AVISE® CTD,
in 2012. AVISE® CTD enables differential diagnosis for patients presenting with symptoms indicative of a wide
variety of connective tissue diseases (CTDs) and other related diseases with overlapping symptoms. Traditional
screening methods often lack accuracy, resulting in repeat testing and delayed diagnosis. With significant increases
in autoimmune incidence in recent years, AVISE® CTD provides unique biomarkers that empower clinicians to
confidently and quickly diagnose various CTDs.

Since launching AVISE® CTD, we have produced an extensive body of peer-reviewed literature supporting the
test’s clinical validity and utility, demonstrating the importance of AVISE® CTD in patient care. In 2025, we added
eight new biomarkers to our AVISE CTD panel enhancing the clinical utility of our tests in the diagnoses of SLE and
RA. Revenue from this product comprised 91% of our revenue for each of the years ended December 31, 2025 and
2024.

Beginning in late 2022, we revitalized our organization with the addition of key members to our senior leadership
team each with successful industry track records in diagnostics, medical device and medical technology, including
our Chief Executive Officer, Chief Financial Officer, Chief Scientific Officer, Vice President of Sales, Vice President
of Commercial Strategy and Medical and Laboratory Director. By leveraging our team’s extensive experience to
create clinically distinct solutions that improve patient lives, we have created a strong foundation for growth and
believe that we are well-positioned to positively impact patient care and address unmet clinical needs in
autoimmune disease. We strive to become a partner of choice for doctors, hospitals, healthcare systems, and
payors.

Under the leadership of our Chief Executive Officer, John Aballi, who joined Exagen in October 2022, we have been
executing an operational turnaround of the business, which has resulted in a return to revenue growth and gross
margin expansion while significantly reducing operating expenses and cash burn. Comparing our financial results in
fiscal 2025 to fiscal 2022, we have grown annual revenue by over 45%, expanded our AVISE® CTD trailing twelve-
month average selling price by over 50%, improved gross margin by over 1,100 basis points, reduced operating
expenses by over 20% and reduced net loss by nearly 60%. At the same time, we have nearly doubled our
salesforce productivity and brought an intense focus to our Research and Development (R&D) investments -
resulting in more than 35% reduction in related expenses and prioritization of near-term pipeline opportunities.

Revenue was a record $66.6 million for the year ended December 31, 2025, an increase of approximately 19.7%
compared to the year ended December 31, 2024. This increase was driven by an approximate 11% increase in
testing volume and an approximate 7% increase in average selling price (ASP) each as compared to the year
ended December 31, 2024. These trends are consistent with the growth strategy we initiated in 2022. We believe
these results highlight the power of combining volume with reimbursement growth and the resulting top line impact
when both are moving in the same direction. Our execution across commercial, scientific, and operations
underpinned this outcome — notably Q3 and Q4 volumes were our highest ever for those periods, without the
typical second half seasonality we have experienced in the past.

Our AVISE CTD trailing twelve-month ASP for 2025 was $441, up roughly 7%, or $30 per test, over 2024. The
consistent ASP expansion reflects disciplined payer engagement, appeals and revenue cycle optimization, and the
accretive impact of new biomarkers; however, our new biomarker reimbursement ramped more gradually than
expected, and we experienced some payer headwinds in the second half of the year.

We believe we are well positioned to deliver continued revenue growth and positive Adjusted EBITDA in the next
12-18 months.
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Research and Development

We continue our thoughtful approach to research and development. We believe there is significant potential to
enhance existing or develop new testing products with superior clinical utility, on our own or through collaboration
with partners.
▪ Lupus Nephritis (LN) Biomarkers. Early detection of lupus nephritis (LN) is critical to preventing irreversible

kidney injury, yet current clinical practice continues to rely heavily on the urine protein-to-creatinine ratio
(UPCR) as the primary screening tool. Although UPCR ≥0.5 g/g is recommended as the threshold for
kidney biopsy, growing evidence indicates that UPCR lacks sensitivity for early or subclinical proliferative
LN, with up to one-third of patients exhibiting biopsy-proven Class III/IV disease even when UPCR remains
between 0.25–0.5 g/g. This diagnostic blind spot delays recognition of intrarenal inflammation, allowing
ongoing immunologic injury that accelerates kidney damage, loss of renal reserve, and progression to end-
stage kidney disease. Based on such unmet needs, recent studies have focused on emerging urinary
biomarkers that reflect kidney-specific immunologic activity, offering a non-invasive and biologically
grounded means of detecting LN earlier in its course. In collaboration with John’s Hopkins University (JHU),
we presented novel data on the use of urinary biomarkers (Especially Tenascin-C ) for the prediction of
kidney function loss during the 2025 American College of Rheumatology (ACR) annual meeting (ACR
2025). Although standard-of-care regimens—such as glucocorticoids combined with mycophenolate mofetil
or cyclophosphamide—remain foundational, emerging treatment options including B-cell–targeted agents,
B-cell Activating Factor inhibitors, complement pathway inhibitors, and cellular therapies (e.g., CAR-T
approaches) are reshaping the treatment landscape. These modalities are most effective when initiated
prior to irreversible structural damage, further emphasizing the value of sensitive early detection tools.
Novel biomarkers matched with specific therapies shift LN management toward earlier intervention, renal
preservation, and better long-term outcomes for SLE patients. During the first half of 2026, we expect
further adoption by our existing and new pharma partnerships of our panel as part of exploratory trials. In
addition, we continue our efforts to releasing our LN offering commercially through our clinical lab.

▪ SLE Disease Activity. We continue to leverage clinical and laboratory data collected across multiple
longitudinal SLE cohorts to identify a set of biomarkers that can inform an artificial intelligence (AI)
developed algorithm aimed at guiding ongoing treatment decisions throughout the course of a lupus
patient’s journey. Our candidate assay for SLE Disease Activity is currently being clinically validated with
patient recruitment ongoing.

▪ RA Disease Activity. We are also continuing to leverage our extensive biorepository containing clinically
annotated serum collected from RA patients to screen for a host of protein antibody markers in an effort to
develop an algorithmic solution that accurately predicts RA disease activity in a manner that outperforms
conventional RA biomarkers. Our candidate assay for RA disease activity is in development, with the
validation cohort procured for analysis.

▪ Kidney Damage Biomarkers. We have a multi-analyte blood-based panel under development, which
sensitively detects kidney damage in early renal disease, outperforming creatinine and estimated
glomerular filtration rate (eGFR). Two U.S. provisional patent applications were filed in May 2025 for
methods of detecting kidney damage using the blood-based panel. In addition, two abstracts were
presented at ACR 2025 on our biomarker panel for early kidney damage comprising uromodulin,
myo-inositol oxygenase, heparanase, and apoptosis-resistant E3 ubiquitin ligase 1. The index showed
promising data with high sensitivity and specificity for early organ damage in diabetic kidney disease and
LN. These kidney-specific proteins capture distinct pathophysiologic axes of renal damage, supporting their
use as early, disease-specific indicators of nephropathy in diabetes and lupus. Such a multi-marker
approach could improve timely diagnosis and monitoring of renal involvement beyond conventional tests.
Further investment is needed to make this offering commercially viable, and it has been deprioritized at this
time, in light of other high-potential programs within our pipeline.

3



▪ Myositis Biomarkers. Myositis specific antibodies (MSA) are a well-defined group of important biomarkers
for the diagnosis of idiopathic inflammatory myopathies (IIM), and the stratification of patients into clinical
phenotypes, according to treatment responses, and disease outcomes. Despite the advanced research on
these markers, significant challenges persist with standardization and availability of validated methods with
fast turnaround time. Our research studies use different technologies for the detection of MSA. When
compared, we gain a unique understanding about potential avenues for product development in the area of
myositis.

Our Current Market

Our testing products allow for the differential diagnosis, prognosis and monitoring of complex autoimmune and
autoimmune-related diseases, including SLE and RA. We leverage our sales channel to primarily target the
approximately 6,000 rheumatologists across the United States to promote use of our product portfolio.

The National Institute of Environmental Health Sciences estimates that there are over 15 million patients in the
United States with suspected cases of autoimmune diseases. Autoimmune diseases encompass a broad range of
serious, chronic and debilitating conditions in which a person’s immune system creates antibodies that mistakenly
react against normal healthy tissues, causing inflammation and irreversible tissue damage. Detection of these
antibodies through blood tests can help diagnose, prognose and monitor the course of autoimmune diseases.
However, knowing when to test and which autoantibody to test for is challenging due to the vagueness of
symptoms, unexplained flaring and remission of symptoms, and many conditions which can mimic autoimmune
disease. Early and accurate diagnosis of the conditions causing these overlapping symptoms is critical, as an
incorrect diagnosis can lead to toxicity from inappropriate medications, irreversible tissue damage and other
comorbidities associated with uncontrolled disease. There is no known cause or cure for these chronic conditions
and current treatment interventions are targeted at managing symptoms and limiting disease progression.

Our flagship product, AVISE® CTD, enables clinicians to more effectively diagnose complex autoimmune conditions
such as lupus, rheumatoid arthritis, and Sjögren’s disease earlier and with greater accuracy, as compared to the
current standard of care. Our laboratory specializes in the testing of rheumatic diseases, delivering precise and
timely results through our full suite of AVISE®-branded tests for disease diagnosis, prognosis, and monitoring. With
a focus on research, innovation, education, and patient-centered care, we are dedicated to addressing the ongoing
challenges of autoimmune disease management.

We estimate that this addressable market is greater than 2 million patients per year in the United States.

Connective Tissue Diseases

CTDs are a sub-category of autoimmune diseases involving inflammation of the joints, tissues and internal organs.
Persons with CTDs often present to their rheumatologist with complaints of joint pain, fatigue, unexplained fever,
inflammation, rash, stiffness and muscle aches. These symptoms overlap among numerous CTDs, including SLE,
one of the most severe CTDs, which historically has been difficult to rule out, as well as other autoimmune-related
diseases and other disorders that mimic these diseases, such as fibromyalgia.

Systemic Lupus Erythematosus

SLE, the most common and severe form of lupus, is a chronic, inflammatory disorder that can damage any part of
the body, including the skin, joints and internal organs. The blood of a person afflicted with SLE contains
autoantibodies, which are the cause of the inflammation and organ damage and are one indicator of immune
system abnormalities. SLE is characterized by a rise in symptoms and/or abnormal laboratory test results. SLE
varies in severity, from mild cases to those in which significant, and potentially fatal, damage occurs to vital organs
such as the brain, heart, kidneys and lungs. Detection of these autoantibodies can assist rheumatologists in the
diagnosis of SLE. Diagnosis of SLE allows rheumatologists to initiate the most appropriate therapy to minimize
irreversible organ damage and reduce morbidity and mortality.

Standard laboratory tests for diagnosing SLE include measuring immunological biomarkers, such as antinuclear
antibody (ANA), anti-double stranded DNA (anti-dsDNA) and other autoantibody tests. ANA are a group of
autoantibodies produced by a person’s immune system when it fails to adequately distinguish between self and
non-self. The ANA test detects these autoantibodies in the blood and is a useful screening tool for SLE and other
autoimmune and autoimmune-related diseases. The vast majority of SLE patients test positive for ANA. However,
the high sensitivity of ANA for SLE is counterbalanced by somewhat poor specificity. According to a study published
in 2022 by Dinse et al., which investigated the increasing prevalence of ANA in the United States using data from
the National Health and Nutrition Examination Survey, approximately 0.7%–2.4% of individuals with a positive ANA
test have SLE. This lack of specificity leads to many inappropriate non-autoimmune referrals to the rheumatologist
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from primary care physicians. For example, it has been reported that 30% of fibromyalgia patients may test positive
for ANA, potentially generating as many as four million inappropriate rheumatology referrals. In addition, the Dinse
et al. study reported the estimated prevalence of a positive ANA test in the normal, healthy, U.S. population to be
16.1% (approximately 41.5 million people), indicating a significant need for a highly specific test for this disease.

Anti-dsDNA are autoantibodies that target a person’s double-stranded DNA. The anti-dsDNA antibody test is a very
specific test for SLE, as anti-dsDNA antibodies are rarely found in autoimmune diseases other than SLE. A strongly
positive anti-dsDNA antibody test makes it very likely that a person has SLE, although if the test is negative it does
not necessarily rule out SLE. Many people with SLE have a negative anti-dsDNA antibody test, reaffirming the need
for an effective testing product which adds clarity to the rheumatologist’s clinical assessment.

Rheumatoid Arthritis

RA is a chronic, systemic autoimmune disease in which the immune system attacks the joints and can also affect
other organ systems. The annual incidence and prevalence of RA in the United States is estimated to be
approximately 135,000 and 2 million, respectively. Patients suffering from RA develop joint damage that is
associated with painful inflammation and often progresses to irreversible damage of cartilage and bone, leading to
significant disability and a reduction in quality of life and the ability to work.

Diagnosis of RA involves performing a complete medical history review with physical and/or radiographic
examination of the number and distribution of swollen, tender and painful joints that have persisted for more than six
weeks. Laboratory testing for rheumatoid factor (RF), anti-cyclic citrullinated peptide (CCP) antibodies and testing
for general, nonspecific inflammation with erythrocyte sedimentation rate (ESR) and C-reactive protein tests are
used to assist in the diagnosis.

Early diagnosis and effective treatment of RA is critically important to prevent erosive bone or joint damage and
disability. In effect, rheumatologists are compelled to reach a definitive diagnosis quickly and administer effective
treatment.

Our Strategy

We address the unmet needs of those suffering from debilitating and chronic autoimmune disorders through aiding
in differential diagnosis, prognosis and monitoring, to ultimately improve clinical outcomes for patients.

We aim to become the standard of care in autoimmune disease testing. The key tenets of our business strategy
include:

▪ Expand adoption of our flagship product, AVISE® CTD. We have demonstrated a solid track record of
commercial growth of our AVISE® CTD test. We believe we are uniquely positioned to continue expanding
our commercial presence within the autoimmune disease market by leveraging our specialized sales force
and expansive network of relationships with rheumatologists across the United States. Using our specialty
laboratory focused on rheumatology, we plan to build upon industry-leading quality, service and technology
to support strong AVISE® CTD adoption while continuing to expand and improve our AVISE® CTD offering,
grow our ordering physician base, and enhance our average reimbursement rates.

▪ Continue to develop innovative testing products, using clear criteria for R&D projects and commercialization
milestones. We intend to leverage our protein and molecular assay development capabilities, bioinformatic
team and proprietary technologies to pursue the development of additional testing products designed to
have superior clinical utility for rheumatic conditions. We undertake research projects that have the potential
for impactful results and address the top consumer needs in the rheumatology space. The research projects
we support are those that we believe will have a competitive advantage (such as using proprietary
technology), a pathway for reimbursement and an established evidence development plan with sufficient
market size. Criteria for developing products that we ultimately commercialize include Medicare coverage
(specific to patient population), proprietary value-based pricing, published clinical utility and a strategy for
medical guideline inclusion.

▪ Deliver sustainable profitable growth. We seek to establish a solid foundation for growth and path to
sustained profitability through continued gross margin expansion and improved operating expense
efficiencies through the implementation of certain internal initiatives, such as leveraging validation, utility
and reimbursement-oriented clinical studies to facilitate payor coverage of our testing products. We center
our efforts on long-term reimbursement and ASP growth. This strategy includes optimizing revenue cycle
practices, focusing managed care efforts on medical policy expansion and continuing to educate insurance
payors on the published, real-world evidence of the clinical utility of our testing products, demonstrating
healthcare cost savings and reductions in time to diagnosis.
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We also seek to improve our per-test costs by focusing on profitable, core test offerings, minimizing fixed
costs and overhead, and focusing our laboratory resources on AVISE® CTD optimization. Additionally, we
employ a streamlined salesforce covering territories which are designed to achieve the most efficient and
effective reach and frequency for the promotion of AVISE® CTD.

Our Proprietary Technologies

We believe the competitive advantage for our testing products is supported by two core proprietary technologies:
our AVISE® Lupus platform, which incorporate Cell-Bound Complement Activation Products (CB-CAPs) for
diagnosing SLE and a set of three biomarkers, the t-cell based CB-CAP TC4d, along with two t-cell antibodies,
TIgG, and TIgM (the T-Cell Biomarkers), all of which are incorporated into our AVISE® CTD product.

AVISE® Lupus

Our AVISE® Lupus platform, which we offer as a stand-alone test and as part of our AVISE® CTD test platform, is a
proprietary, patent-protected and clinically validated method to aid in the diagnosis of SLE that provides a significant
improvement in sensitivity, relative to the current standard of care. The AVISE® Lupus platform leverages CB-CAPs
technology, which determines the blood levels of complement activated proteins permanently deposited on
hematopoietic cells. Rheumatologists measure components of the complement system, including serum levels of
C3 and C4, to help diagnose SLE and monitor SLE disease activity. C3 and C4 are the most commonly determined
complement proteins in the blood and the precursors to activation of complement proteins into biologically active
breakdown products. However, there are limitations with measuring C3 and C4 blood levels as indicators of
complement activation. For example, increased synthesis of C3 and C4 by the liver can offset increased C3 and C4
breakdown during activation of the complement cascade, resulting in no change in serum levels. While the
limitations and drawbacks of measuring standard components of the complement system, such as C3 and C4, are
well recognized by the medical community, these laboratory biomarkers are part of international guidelines for the
classification of SLE.

We believe the availability of complement biomarkers combined with our proprietary algorithmic interpretations, as a
support or replacement of standard C3 and C4 measures, is of great value for rheumatologists and their patients.
CB-CAPs technology directly measures protein products of complement activation, such as C4d, the product of C4
activation. These complement activation products become stably attached to surfaces of circulating blood cells to
become CB-CAPs. As such, the determination of CB-CAPs in the blood provides benefits when compared to the
traditional complement measurement. These include the stable, accurate and unequivocal information of
complement activation that enable consistent measurement and an improved ability to assess and monitor changes
in biological activity related to activation of the complement system. In a clinical validation study published in 2014
by Chaim Putterman, et al. (the 2014 Study), EC4d and BC4d showed 22% higher sensitivity (66%) than C3 and C4
(44%) in diagnosing SLE, with specificity fixed at 91%.

Our proprietary AVISE® Lupus platform integrates EC4d and BC4d with eight autoantibodies to yield a quantitative
and qualitative assessment of SLE risk. The AVISE® Lupus platform was designed to improve upon the diagnostic
sensitivity of conventional biomarkers used to diagnose SLE while maintaining a high degree of specificity. In the
2014 Study, the AVISE® Lupus platform demonstrated 80% sensitivity for SLE (meaning eight out of ten diagnosed
SLE patients tested positive) and 86% specificity for SLE (meaning 86% of non-SLE control subjects with other
rheumatic conditions tested negative). A later study published in 2022 by Tyler O’Malley, et al., compared the clinical
utility of the AVISE® Lupus platform to the conventional biomarker strategy in the diagnosis of SLE, demonstrating
six-fold increased odds of SLE diagnosis and three-fold increased odds of treatment initiation with a positive AVISE®

Lupus result. We believe this patent-protected platform gives us a significant advantage over our competitors.

Our AVISE® technology for diagnosing SLE has patent protection through March 2034.

T-Cell Biomarkers

Our collaborative efforts with the Allegheny Health Network Research Institute (AHN) have resulted in further
development of the T-Cell Biomarkers, for which we obtained an exclusive, worldwide license from AHN in May
2021 and launched commercially in January 2025 as part of the AVISE® CTD test. These biomarkers have been
clinically validated, exhibit a high degree of specificity for lupus, are more sensitive for lupus compared to
conventional biomarkers and serve as an enhancement to the AVISE® Lupus profile also included in the test. The
TC4d test is patent protected through 2035, representing a proprietary expansion of CB-CAPs, involving a
biochemical process wherein complement activation products are measured on T-cells.
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Our Tests

We offer 10 commercialized tests under our AVISE® brand, offering next-generation insights to aid the diagnosis,
prognosis and monitoring of autoimmune conditions. Our flagship product, AVISE® CTD, represents approximately
91% of our current annual revenue.

AVISE® CTD (Including AVISE® Lupus)

Our flagship testing product, AVISE® CTD, is a comprehensive test that aids in distinguishing overlapping symptoms
and the differential diagnosis of a wide variety of CTDs and other diseases in one convenient blood draw. These
diseases include SLE, RA, Sjögren’s syndrome, Antiphospholipid syndrome (APS), other autoimmune-related
diseases and other disorders that mimic these diseases, such as fibromyalgia. These conditions are often
challenging to diagnose as a result of overlapping symptoms.

Rheumatologists choose to order the comprehensive AVISE® CTD test or the more focused AVISE® Lupus test
based on medical necessity, which is determined by each patient’s symptoms and medical history.

AVISE® CTD includes our proprietary AVISE® Lupus platform, the cornerstone of the SLE assessment. AVISE®

Lupus begins by quantifying the level of CB-CAPs biomarkers (EC4d and BC4d) in the patient’s blood. These
biomarkers are elevated in patients with SLE compared to patients with other CTDs. Next, the AVISE® Lupus
platform integrates these cell-bound complement products with 8 autoantibodies to yield a quantitative and
qualitative assessment of SLE risk. In 2025, we added three new unique T-Cell Biomarkers which provide enhanced
sensitivity for SLE as compared to conventional SLE biomarkers and serve as a complement to the AVISE® Lupus
profile.

In a scientific abstract presented at the 2024 ACR annual meeting (2024 ACR), the combined T-Cell Biomarker
panel was shown to capture a unique subset of SLE subjects otherwise testing negative for all conventional SLE
biomarkers and the CB-CAPs biomarkers (EC4d and BC4d) already included in the AVISE® CTD test. The data,
which showed that up to 50% of SLE subjects testing negative by conventional SLE biomarkers are identified as
positive by one or more T-Cell Biomarker, has subsequently been published Frontiers in Immunology (February 26,
2025).

In cases of early inflammatory arthritis, differential diagnosis is broad, including conditions like reactive arthritis,
crystal arthropathy, spondyloarthropathy, and other systemic rheumatic diseases such as SLE and Sjogren’s
syndrome, alongside RA. Approximately 70% of RA patients show serological evidence of RA, identified by key
biomarkers: anti-CCP and RF. The remaining 30% of patients, despite lacking these serological markers, are
clinically diagnosed with RA (the Seronegative RA Subgroup); this subgroup is referred to as “seronegative RA.”
These seronegative RA patients often face delays in diagnosis due to the absence of serological evidence. In 2025,
we added five unique biomarkers specific to seronegative RA—Anti-RA33 IgA, Anti-RA33 IgG, Anti-RA33 IgM, Anti-
PAD4 IgA and Anti-PAD4 IgG (the RA Sub-Profile Biomarkers)—that help bridge this diagnostic gap and enable
AVISE® CTD to correctly identify a greater proportion of the traditional Seronegative RA Subgroup, allowing for more
timely and targeted treatment plans for these patients.

Data presented at ACR 2024 showed that the combination of anti-RA33 and anti- Peptidyl arginine deiminase 4
(PAD4) autoantibodies captures a unique subset of seronegative RA patients otherwise testing negative for
canonical RA biomarkers—anti-CCP and rheumatoid factors (RFs). An upwards of 40% of seronegative RA patients
tested positive for one or more these biomarkers while maintaining a relatively high degree of specificity for RA.
Additional data presented at the ACR 2025 revealed the addition of anti-RA33 and anti-PAD4 in a machine learning
approach could further bolster diagnostic performance for detection of RA when put in combination with anti-CCP
and RFs. Beyond the diagnostic application, anti-RA33 autoantibodies have been shown to associate with improved
response to conventional synthetic disease modifying anti-rheumatic drugs, such as methotrexate. On the other
hand, Anti-PAD4 autoantibodies have been shown to associate with increased risk for joint erosions and
comorbidities, such as interstitial lung disease. Taken together, the collective data demonstrates our panel of
seronegative autoantibodies provide meaningful diagnostic and prognostic insights for a critical segment of RA
patients.

7



Other AVISE® Tests

We offer the following additional tests under our AVISE® brand.

Test Test Description Type
AVISE® APS AVISE® APS aids in both the diagnosis and management of APS, a

hyper-coagulation state leading to thrombosis, pregnancy complications
and even death. Rheumatologists would typically request the AVISE®

APS test in patients who initially tested positive for one or more APS
biomarkers contained in AVISE® CTD, or in the management of patients
experiencing a high-risk pregnancy.

Diagnostic

AVISE® Vasculitis AAV AVISE® Vasculitis AAV utilizes a testing panel of individual analytes
designed to provide physicians with rapid and reliable results in the
assessment and monitoring of anti-neutrophil cytoplasmic antibody
(ANCA) associated vasculitis (AAV). AAV is a group of autoimmune
diseases characterized by vascular inflammation and damage. Early
signs and symptoms vary greatly and are not always indicative of the
severity of the disease. Rapid and accurate testing is essential to
prevent death and long-term disability.

Diagnostic

AVISE® Anti-Histone AVISE® Anti-Histone is a test for autoantibodies to histone proteins
commonly found in drug induced lupus and SLE patients.

Diagnostic

AVISE® SLE Prognostic AVISE® SLE Prognostic is a panel of autoantibodies that have
established predictive value for assessing the potential for
complications affecting the kidney, brain and cardiovascular system,
including lupus nephritis, lupus psychosis, strokes and heart attacks
related to lupus. Rheumatologists rely on insights from the AVISE® SLE
Prognostic test to help tailor their treatment approach.

Prognostic

AVISE® Anti-CarP AVISE® Anti-CarP, is a biomarker-driven RA prognostic test, offered
through a distribution agreement with Werfen USA, LLC to help identify
RA patients with an increased risk for joint damage.

Prognostic

AVISE® SLE Monitor AVISE® SLE Monitor is a blood test that employs CB-CAPs technology
and is intended to assess the condition of a patient that has been
diagnosed with SLE. AVISE® SLE Monitor offers additional insight into a
patient’s disease activity as well as possible adverse events. AVISE®

SLE Monitor may be utilized by patients multiple times a year and
throughout their lives.

Monitoring

AVISE® MTX AVISE® MTX is a patented and validated blood test that precisely
measures blood levels of methotrexate polyglutamates (MTXPG), the
active metabolite of methotrexate linked to disease control in RA
patients. Methotrexate is the most widely prescribed drug by
rheumatologists in the treatment of RA. Measuring MTXPGs allows
rheumatologists to identify patients presenting with inadequate
exposure to methotrexate, enabling them to optimize dosing and
achieve therapeutic levels commensurate with adequate disease
control.

Monitoring

AVISE® HCQ AVISE® HCQ is a blood test designed to help rheumatologists
objectively monitor levels of hydroxychloroquine (HCQ), in whole blood
as they treat patients with SLE and other CTDs, including RA. HCQ is
typically prescribed to patients to control SLE disease activity and
prevent flares.

Monitoring

Test Reports

The AVISE® portfolio of testing products delivers meaningful insights to healthcare providers around the diagnosis,
prognosis, and monitoring of CTDs. Our flagship product, AVISE® CTD, delivers a comprehensive assessment of
CTDs via some of the most specific and sensitive biomarkers in the industry. This information is delivered within an
easy-to-understand test report, typically provided to rheumatologists within five business days of specimen receipt.
As shown below, AVISE® CTD displays a graphical representation of the AVISE® Lupus index results, along with an
accompanying interpretation describing the likelihood of the presence of lupus. Subsequent pages contain results
for other biomarkers spanning across a broad number of disease states, conveniently grouped to assist providers in
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making confident, accurate and timely treatment decisions. The AVISE® CTD test report facilitates discussion of
results with patients due to its intuitive structure and content. A sample of the full AVISE® CTD report is shown
below:

AVISE® CTD Report
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Our Pipeline and Growth Opportunities

We regularly confer with national experts in the clinical management of rheumatic autoimmune diseases to help
guide the organization’s leadership team on the design and execution of research projects, as well as weigh-in on
known and anticipated advances in technologies affecting clinical management of rheumatic and other autoimmune
diseases. We believe there is significant potential to capitalize on our proprietary technologies by integrating with
commercially validated biomarkers to develop testing products with superior clinical utility, on our own or through
collaboration with partners. We have prioritized the following pipeline opportunities:

Myositis Panel Expansion

MSA are a well-defined group of important biomarkers for the diagnosis of IIM and the stratification of patients into
clinical phenotypes, according to treatment responses, and disease outcomes. Despite the advanced research on
these markers, significant challenges persist with standardization and availability of validated methods with fast
turnaround time. More specifically, most offerings for myositis in the United States either lack clinical accuracy or are
associated with long turnaround times. Our mission is to design a myositis panel with high clinical utility and short
turn-around time leveraging partnerships and in-house development efforts.

SLE Disease Activity

We are leveraging clinical and laboratory data collected across multiple longitudinal SLE cohorts to identify a set of
biomarkers that can inform an AI-developed algorithm aimed at guiding ongoing treatment decisions throughout the
course of a lupus patient’s journey.

SLE is characterized by a chronic, systemic inflammatory burden, and disease progression is defined by the
accumulation of irreversible organ damage typically resulting from chronic inflammation and/or chronic
corticosteroid use. Among the challenges for rheumatologists responsible for the care of lupus patients is the
unpredictability of the disease course defined by periods of waxing and waning episodes of inflammation. The
unpredictable nature of SLE and the lack of reliable conventional biomarkers indicative of present and near-term
disease activity results in a significant unmet need for a surrogate method to monitor disease activity. Our goal is to
leverage clinical and laboratory data collected across multiple longitudinal SLE cohorts to identify a set of
biomarkers that can inform an AI-developed algorithm aimed at guiding ongoing treatment decisions throughout the
course of a lupus patient’s journey.

RA Disease Activity

We are leveraging our extensive biorepository containing clinically annotated serum collected from RA patients to
screen for a host of protein antibody markers in an effort to develop an algorithmic solution that accurately predicts
RA disease activity in a manner that outperforms conventional RA biomarkers.

RA is a chronic inflammatory disorder typically affecting multiple peripheral joints in a symmetrical pattern leading to
progressive changes in bone and cartilage that causes pain, swelling, and eventually loss of joint function. RA is
thought to affect 1% of the general population and is typically diagnosed in a person’s 40s and 50s. The
management of RA involves routine follow up visits where physical signs and symptoms are evaluated and typically
inflammatory biomarkers (C-reactive protein or erythrocyte sedimentation rate) are performed as a general indicator
of inflammatory load. The conventional approach to inflammatory assessment is non-specific and therefore suffers
from both a lack of sensitivity and specificity which limits their utility for gauging actively treatable inflammation or
assessing treatment response. Accordingly, there is an unmet need for an objective surrogate of on-target RA
disease activity that can be used to inform clinical decision-making in the form of treatment escalation or escalation
based on risk of disease activity assessed at regular intervals.

Lupus Nephritis Urinary Biomarkers

We are leveraging our intellectual property licensed from JHU to develop a test for detecting protein analytes in
urine that can aid rheumatologists in the ongoing management and risk stratification of patients suffering from LN.

LN is an autoimmune disease and a frequent complication in people who have SLE. It causes the immune system
to produce proteins called autoantibodies that attack the body's own tissues and organs, including the kidneys. If left
untreated, LN can lead to significant health problems, permanent kidney damage and even death. Early diagnosis
and treatment are key to managing LN and to preventing it from escalating. Although early onset of LN is not
typically noticeable by patients, nearly 40% of SLE patients go on to develop LN.
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Currently, urinary protein to creatine ratio measurement is the standard means of assessing kidney involvement.
However, it is not necessarily indicative of kidney prognosis or treatment response. At ACR 2024, data was
presented by our academic collaborators at JHU demonstrating meaningful progress towards the development of a
non-invasive urinary protein biomarker panel. More recently, novel and intriguing data were presented at ACR 2025
demonstrating the ability to predict kidney function loss using urinary biomarkers. In November 2025, a U.S. non-
provisional patent application was filed to patent methods of using a multitude of urinary protein biomarkers to
predict LN treatment response at 12 months post-treatment, inflammatory kidney activity, kidney damage, and long-
term kidney function.

Kidney Damage Biomarkers

The kidneys are affected in up to 40% of SLE patients. Nephritis is a major contributor to SLE morbidity and
prevention and minimization of kidney damage is one of the most important goals of early anti-inflammatory therapy
in these patients. Current methods for assessment of kidney involvement/damage are limited to serum creatinine,
its derivative, eGFR, measurement of UPCR and histologic examination of kidney biopsies. eGFR is insensitive for
early-stage disease, UPCR lacks specificity and biopsies are regionally variable and highly invasive with attendant
risks. We have developed a four-protein blood-based panel, which sensitively detects kidney damage in early LN
and diabetic nephropathy which significantly outperforms creatinine and eGFR. Two U.S. provisional patent
application were filed in May 2025 for methods of detecting kidney damage using the blood-based panel. We expect
to make this panel available initially through pharma collaborations for research use prior to releasing commercially
through our clinical lab.

Sales and Marketing

We employ a specialized sales force focused on targeting the approximately 6,000 rheumatologists across the
United States. Our sales representatives generally have extensive experience in healthcare sales with backgrounds
in rheumatology, diagnostics and/or pharmaceutical sales. In addition, our sales representatives complete a
comprehensive disease-level sales training program and are required to participate in regular, ongoing training
activities and certifications. Our goal is for our sales representative to be viewed as a collaborative resource to the
rheumatologists and their practice.

Our field-based sales force is organized into 45 territories within the following five regions: West, Central, Northeast,
Southeast and Mid-Atlantic. We anticipate further expanding our sales territories in a measured fashion, where we
have access to talent and physician demand, and where we believe there is a high likelihood of near-term profitable
revenue growth. We also maintain an inside sales force that helps further our access to rheumatologists located in
rural and outlying areas of the United States and works to increase our brand awareness with healthcare providers
in these areas. We continually evaluate our sales force's reach and frequency of interactions with rheumatologists,
including as we launch our pipeline products. Our specialized sales force and marketing activities are further
augmented by our centralized, dedicated client services department. Our client services department uses its high
level of technical training to enhance sales efficiency and customer satisfaction by providing personalized customer
support.

Adoption and Growth through Quality Testing and Service

Our focus on quality allows for a dedicated sales approach based on a commitment to understanding the needs of
both provider and patient. By raising awareness of the benefits AVISE® testing provides, our sales team is able to
deliver quality testing and support services to providers, and ultimately, their patients. To ensure our marketing and
sales efforts are reaching those that we believe could benefit most from AVISE®, we emphasize execution in three
core areas: targeting, messaging and call frequency. We strategically target the highest-potential practices by
utilizing various data sources (e.g., market analytics, demographic data, historical therapeutic usage and diagnostic
product trends). Furthermore, we believe the increased access afforded by our testing products will allow for
patient-focused messaging and the increased accuracy of our testing products over current standard of care
diagnostic methodologies. Finally, we execute a high-frequency promotional strategy for our top-targeted
rheumatologists and their office personnel to build knowledge, understanding and retention of the benefits of our
testing products.

We plan to leverage core channels for building awareness and adoption, including our participation with multiple
patient advocacy organizations and medical societies, such as the ACR. We have also established strong
relationships with multiple rheumatology care management organizations (Super Groups), which can be key in
influencing favorable reimbursement. Our AVISE® MTX testing product has been included in the clinical guidelines
for two of these groups. We believe our experience with advancing a testing product from initial development
through clinical adoption differentiates us and uniquely positions us to replicate success with our other testing
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products. Beyond working with these Super Groups, we intend to continue to augment field selling activity with a
balanced marketing mix, including print and digital advertising, direct marketing, continuing medical education
programs and working with key opinion leaders to support peer-to-peer educational events.

Reimbursement, Clinical Validation and Clinical Utility

Reimbursement

The primary source of revenue for our products is reimbursement from third-party payors and client bill
arrangements. Third-party payors include government payors (such as Medicare and Medicaid) and commercial
payors (such as insurance companies). Achieving and maintaining broad coverage and reimbursement from third-
party payors, including Medicare, for our commercialized and pipeline products is a key determinant of our revenue,
financial results and future growth.

We are actively engaged in efforts to achieve broad commercial coverage and reimbursement for our current and
future products, including contracting with commercial payors. Achieving positive coverage reduces the need for
appeals and reduces failures to collect from the patient’s insurance. Additionally, achieving in-network contracts with
commercial payors can shorten the time required to receive payments. Our approach to commercial payment is
centered on working toward inclusion in clinical guidelines and individual payor medical policies. We seek to
accomplish this through continued evidence development and publication, medical director engagement and
individual claim-based appeal efforts, detailed as follows:

▪ Meet the evidence standards necessary to be consistent with leading clinical guidelines. We believe
inclusion in leading clinical guidelines plays a critical role in payors’ coverage decisions. In order to change
clinical guidelines, tests must carry a high level of published evidence demonstrating analytical validity,
clinical validity, clinical utility and cost-effectiveness. When studies with such evidence are published in
peer-reviewed journals and demonstrate performance superior to standard of care testing, the authors of
clinical guidelines may assess the level of evidence and determine whether modifying existing guidelines to
include new technology is warranted.

▪ Execute an internal managed care policy and claims adjudication function as part of our core business
operations. We employ a team of in-house claims processing and reimbursement specialists who work with
patients and payors to obtain maximum reimbursement. In parallel, a managed care team collaborates with
our reimbursement specialists to ensure our payor outreach strategy reacts to and anticipates the changing
needs of our customer base. Overall, we work to address payors at the national level in addition to high-
claim-volume regional payors we have identified based on our current territory coverage.

▪ Cultivate a network of key opinion leaders. Key opinion leaders are able to influence clinical practice by
publishing research and determining whether new tests should be integrated into clinical guidelines. We
collaborate with key opinion leaders early in the development process to ensure our clinical studies are
designed and executed in a way that clearly demonstrates the benefits of our testing products to healthcare
providers and payors.

While we have contracts for reimbursement with a limited number of commercial payors, we are actively pursuing
favorable medical policies and additional commercial payor contracts. When we contract to serve as a participating
provider, reimbursements are made pursuant to a percentage of our charges or a negotiated fee schedule amount.
For in-network and out-of-network claims for which we are not reimbursed in full (or receive a claim denial), we may
elect to appeal the insurer’s underpayment (or denial of payment) or seek payment from the patient.

Clinical Validation

We demonstrated the clinical validity of AVISE® Lupus in a study of 794 patients conducted from 2010 to 2014
across multiple leading academic centers. The primary endpoint of the study was the specificity and sensitivity of
AVISE® Lupus compared to common autoantibodies used to diagnose SLE and other CTDs, such as ANA and anti-
dsDNA. The final results of this study showed that AVISE® Lupus demonstrated 86% specificity and 80% sensitivity
in distinguishing SLE from other CTDs and fibromyalgia. Additionally, the results showed that AVISE® Lupus was
33% more specific than ANA (53% specificity/89% sensitivity) and 48% more sensitive than anti-dsDNA (32%
sensitivity/97% specificity).

We further demonstrated the clinical validity of AVISE® Lupus for detection of probable SLE (pSLE) in a 246 subject,
multi-center, prospective, cross-sectional study, first published in the Arthritis & Rheumatology Journal in September
2019. The objective of this study was to evaluate the frequency of AVISE® Lupus and CB-CAPs as a marker of
complement activation in patients with pSLE and the usefulness of the AVISE® Lupus platform as a predictor of the
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evolution of pSLE into classified SLE by the ACR criteria. Of the 92 pSLE patients, more pSLE were positive for CB-
CAPs (28%) or AVISE® Lupus (40%) than for low complement (9%) at the enrollment visit (p=0.0001, for each) and
an AVISE® Lupus index score >0.08 prospectively associated with the development from pSLE to SLE by ACR
classification criteria within 18 months (hazard ratio = 3.11, p<0.01).

With the addition of the novel T-Cell SLE biomarker panel to our AVISE® CTD panel, we demonstrated the clinical
validity of T Cell-bound autoantibodies (TIgG and TIgM) and C4d-bound CD3+ T Cells (TC4d) in a multi-center
clinical validation study of 400 clinically characterized patients. The study aimed to evaluate the panel’s
performance in differentiating SLE from non-SLE autoimmune rheumatic diseases (ARDs) and healthy individuals.
At 94–95% clinical specificity for SLE vs. healthy individuals, the sensitivity (95% CI) for SLE was 58.1% (48.1–
67.7%) for TC4d, 31.4% (22.7–41.2%) for TIgG, and 29.5% (21.0–39.2%) for TIgM. Notably, the T Cell biomarkers
identified 19% of diagnosed SLE patients who were negative for all conventional SLE biomarkers and our CB-CAPs
(EC4d and BC4d). Compared to conventional SLE biomarkers (anti-dsDNA, anti-Smith, and serum complement
proteins C3 & C4), the novel T Cell biomarkers demonstrated significantly greater sensitivity for SLE (64% vs. 41%;
p < 0.001, g = 0.6), with an associated odds ratio of 3.7 (95% CI: 4.9–98.8). These findings support the added
clinical value of T Cell biomarkers in enhancing the sensitivity of the AVISE® CTD panel for SLE.

The addition of anti-RA33 autoantibodies to the AVISE® CTD panel was supported by clinical validation data
demonstrating their added sensitivity in seronegative RA patients clinically diagnosed with RA but testing negative
for anti-CCP and Rheumatoid Factor (IgA/IgM). A study involving 651 clinically characterized subjects (290 RA
patients, 261 ARD controls, and 100 healthy subjects) with diagnostic cutoffs established at 98% specificity for RA
vs. healthy individuals and 95% specificity vs. ARDs, resulted in sensitivities for anti-RA33 IgA, IgG, and IgM of
6.0%, 6.2%, and 17.7%, respectively. Notably, 12% (13/109) of seronegative RA patients were positive for at least
one anti-RA33 isotype, demonstrating their additive clinical value.

In an internal validation study of 377 clinically characterized subjects (101 seronegative RA, 60 seropositive RA,
143 ARDs, and 73 healthy controls), we established cutoffs at 95%, 96%, and 99% specificity for IgA, IgM, and IgG,
respectively. The combined sensitivity in seronegative RA was 16%, with specificity exceeding 90% for RA vs. ARD
controls, except for IgG in RA vs. SLE (85%) and IgA/IgM in RA vs. psoriatic arthritis (86%). Collectively, these
findings support the inclusion of anti-RA33 autoantibodies in the RA sub-panel of the AVISE® CTD comprehensive
report.

Our latest addition of anti-PAD4 IgG and IgA antibodies provided further value in the management of RA patients.
More specifically, anti-PAD4 autoantibodies have been linked to more erosive disease which in the case of RA is
partly defined by the degree of irreversible changes occurring in affected joints. Additionally, anti-PAD4
autoantibodies have shown an association with interstitial lung disease, a potentially devastating comorbidity found
in RA resulting in potential functional loss of the lungs and ultimately mortality. The addition of anti-PAD4
autoantibodies can aid in the prognosis or risk stratification for poor outcomes in RA and allow for more proactive
disease management.

Clinical Utility

We have collaborated with both academic and community clinicians to demonstrate the clinical utility of AVISE®

Lupus versus standard diagnostic tests in physician diagnosis, impact on patient management decisions, patient
reported outcomes and health economics.

We sponsored a longitudinal, case-control, retrospective review of medical charts in 2016 to assess the value and
clinical utility of AVISE® Lupus to rheumatologists. The results of this study were published in the Open
Rheumatology Journal in 2016 and suggested that a positive AVISE® Lupus test aids in the diagnosis of SLE versus
standard diagnostic tests.

In early 2018, we initiated CARE for Lupus, a prospective, randomized, multi-site study to assess the performance
of AVISE® Lupus versus standard diagnostic laboratory tests (SDLT). A total of 145 patients were enrolled across 32
sites between July 2017 and December 2018, with 73 patients enrolled in the SDLT group and 72 patients in the
AVISE® Lupus group. The CARE study was published in September 2019 in Lupus Science & Medicine. Results
among patients who tested positive for AVISE® Lupus (n=9) showed 44% in the AVISE® Lupus group had a higher
likelihood of SLE, compared with 9% in the SDLT group (p=0.127). Among patients who tested negative for AVISE®

Lupus (n=63), 60% in the AVISE® Lupus group had a lower likelihood of SLE, compared with 37% in the SDLT
group (p=0.012). In the group of patients randomized to the AVISE® Lupus group, positive test results associated
significantly with initiation of prednisone (p=0.03) and a similar trend was observed with HCQ therapy (p=0.11).
Finally, in the group of patients randomized to the AVISE® Lupus group, a positive test result associated with an
increase in patient-reported outcomes measuring health-related quality of life using five-level EQ-5D (EQ5D-5L
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index score) from enrollment to visit two (p=0.028), and greater improvements were detectable when compared to
the group of patients positive for AVISE® Lupus and randomized to the SDLT arm (p=0.049).

In July 2021, a real-world retrospective analysis of patients tested with the AVISE® Lupus test was published in the
journal Lupus Science & Medicine, titled "A multianalyte assay panel with cell-bound complement activation
products demonstrates clinical utility in systemic lupus erythematosus clinical utility study summary." A cohort of 161
AVISE® Lupus tested patients from 12 rheumatology centers across the United States provided clinical outcome
data on diagnosis and treatment decisions following AVISE® Lupus testing. The study findings revealed a seven to
15-fold increased risk of Lupus diagnosis in AVISE® Lupus Positive and anti-dsDNA negative patients relative to
patients negative for both tests. In addition, AVISE® Lupus positive and anti-dsDNA negative patients were at three
to four-fold increased odds, relative to patients testing negative for both tests, of starting a new HCQ (cornerstone
therapy for Lupus) prescription following AVISE® Lupus testing. Collectively, the study results affirm earlier study
findings demonstrating the superior clinical utility and actionability of AVISE® Lupus vs. standard diagnostic testing
for the differential diagnosis of Lupus.

In July 2022, we announced new, real-world evidence illustrating that AVISE® testing can enable decisive clinical
action in the differential diagnosis of lupus. The "Complement Activation Products vs Standard ANA Testing:
Treatment Outcomes, Diagnosis, and Economic Impact in Systemic Lupus Erythematosus" (CAPSTONE) study was
the largest comparative utility study in lupus diagnostics and was published in the Journal of Managed Care &
Specialty Pharmacy. The study leveraged multiple databases encompassing electronic health records and linked
insurance claims data on nearly 50,000 patients tested with AVISE® or standard of care labs from hundreds of
rheumatologists across the United States, comparing diagnosis, treatment and cost of care outcomes for new
patients tested with AVISE® Lupus and those tested with a traditional ANA (tANA) approach, including specific
autoantibodies. The CAPSTONE study supports that the AVISE® Lupus test is more clinically effective, both for
patients who test positive and those who test negative, as compared to the current standard of care. Important key
findings of the CAPSTONE study included, among other things, a: (i) 2x decrease in diagnostic testing costs in the
first six-month follow-up period for AVISE® Lupus [-] vs. tANA[-]; (ii) 3.5x less frequent repeat testing overall when
using AVISE® Lupus vs. tANA; (iii) 6x increased odds of establishing a new SLE diagnosis with AVISE® Lupus [+] vs.
tANA[+]; and (iv) 3x increased odds of initiating one or more SLE treatments with AVISE® Lupus [+] vs. tANA[+]. The
CAPSTONE study exemplifies the advantages of the AVISE® Lupus test for patients, providers and payors. Delayed
diagnosis leads to increased disease burden and diminished quality of life for the patient relative to the current
standard of care. By receiving conclusive results, providers are able to initiate treatment early, reducing the need for
more aggressive approaches down the road that can lead to irreversible consequences for the patient. Additionally,
a conclusive negative test allows providers to lower the number of repeat tests and follow-up visits which is a critical
step for achieving diagnostic clarity for the patient.

Healthcare Economics

In October 2020, a study in collaboration with leading health economic experts was published in the journal ACR
Open Rheumatology, titled "Evaluation of the Economic Benefit of Earlier SLE Diagnosis using a Multivariate Assay
Panel (MAP)." This was the first ever evaluation of the economics of diagnosing SLE with AVISE® Lupus (MAP)
compared to standard diagnostic laboratory tests in a hypothetical cohort of 1,000 suspected SLE patients. Over the
four-year time horizon, AVISE® Lupus demonstrated an estimated total direct cost savings of approximately $2.0
million ($1,991 per patient). In addition, the study findings from the economic model estimated a $0.7 million dollar
savings in total cost of care with AVISE® Lupus versus a conventional SLE biomarker testing approach, as a result
of the increased diagnostic sensitivity of the AVISE® Lupus test leading to fewer in-patient hospitalization costs. On
a per tested basis, the AVISE® Lupus test is estimated to reduce total cost of care by $655 per eligible patient in the
first year.

Laboratory Operations

We perform all of our AVISE® tests in our approximately 13,000 square-foot laboratory located in Vista, California.
Our laboratory is certified under the Clinical Laboratory Improvement Amendments of 1988 (CLIA) and accredited
by the College of American Pathologists (CAP). Our laboratory is certified for performance of high-complexity testing
by the Centers for Medicare & Medicaid Services (CMS) in accordance with CLIA and is licensed by California and
all states requiring out-of-state licensure, including the New York Department of Health (NYSDOH). Our clinical
laboratory typically reports AVISE® testing results within five business days.

We believe that our existing laboratory facility is adequate to meet our expected business needs for at least the next
12 months and that additional laboratory space will be available on commercially reasonable terms, if required.
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Quality Assurance

Our quality assurance function oversees the quality of our laboratory operations. We have established oversight for
systems implementation and maintenance procedures, document control processes, supplier qualification,
preventive and/or corrective actions and employee training processes that we believe achieve excellence in
operations. We continuously monitor and improve our processes and procedures and believe this high-quality
service leads to customer satisfaction and retention.

Competition

The traditional methods used by healthcare providers to test patients with CTD-like symptoms are the main
competitors of our AVISE® testing products. Such traditional methods include testing for a broad range of diagnostic,
immunology and chemistry biomarkers, such as ANA and anti-dsDNA, and serum complement biomarkers, such as
C3 and C4. We also face competition from commercial laboratories, such as ARUP Laboratories, Inc.; Laboratory
Corporation of America Holdings; the Mayo Clinic; and Quest Diagnostics Incorporated, all of which have existing
infrastructures to support the commercialization of diagnostic services. Large, multispecialty group medical clinics,
health systems and academic medical university-based clinics may provide in-house clinical laboratories offering
autoimmune and autoimmune-related disease testing services. Additionally, we compete against regional clinical
laboratories providing testing in the autoimmune and autoimmune-related disease field, including Aqtual, Inc. Other
potential competitors include companies that might develop diagnostic, disease or drug monitoring products, such
as AMPEL BioSolutions, LLC; DxTerity Diagnostics, Inc.; Genalyte Inc.; Immunovia AB; Oncimmune Holdings plc;
and Progentec Diagnostics Inc. In the future, we may also face competition from companies developing new
products or technologies.

We believe the principal competitive factors in our target market include quality and strength of clinical and
analytical validation data; confidence in diagnostic results; sales and marketing capabilities; the extent of
reimbursement; inclusion in clinical guidelines; cost-effectiveness; and ease of use. We rely upon independent
sources for phlebotomy to obtain patient samples; interruptions to this capability could dramatically impact patient
access to our tests.

Many of our potential competitors have widespread brand recognition and substantially greater financial, technical
and research and development resources, in addition to greater selling and marketing capabilities. Others may
develop products with prices lower than ours or have preferred network status that could be viewed by
rheumatologists and payors as functionally equivalent to our solution or offer solutions at prices designed to
promote market penetration. If we are unable to change clinical practice in a meaningful way or compete
successfully against current and future competitors, we may be unable to increase market acceptance and sales of
our products, which could prevent us from increasing our revenue or achieving profitability.

Human Capital

As of December 31, 2025, we had a total of 220 employees: 216 full-time employees and 4 part-time employees.
This includes 59 in laboratory operations, 14 in research and development, 61 in sales and marketing and 82 in
general and administrative functions. All of our employees are located in the United States, none of which are
represented by a labor union or covered by a collective bargaining agreement. We consider relations with our
employees to be good.

We recognize that attracting, motivating and retaining talent at all levels is vital to our continued success. Our
employees are a significant asset and we aim to create an equitable, inclusive and empowering environment in
which our employees can grow and advance their careers, with the overall goal of developing, retaining and
expanding our workforce, as needed, to support our current pipeline and future business goals. By focusing on
employee retention and engagement, we improve our ability to support our business operations and protect the
long-term interests of our securityholders. Our success also depends on our ability to attract, engage and retain a
diverse group of employees. Our efforts to recruit and retain a diverse and passionate workforce include providing
competitive compensation and benefits packages and efforts to ensure our employees' voices are heard.

We value innovation, passion, data-driven decision making, persistence and honesty, and are building a diverse
environment where our employees can thrive and be inspired to make exceptional contributions to bring novel
testing products to patients.

Our human capital resources objectives include, as applicable, identifying, recruiting, retaining, motivating and
integrating our existing and future employees. The principal purposes of our equity incentive plans are to attract,
retain and motivate selected employees and directors through grants of stock-based compensation awards and
payments of cash-based performance bonus awards, in order to increase stockholder value and the success of our
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company by motivating our employees to perform to the best of their abilities and achieve our objectives. We are
committed to providing a competitive and comprehensive benefits package to our employees. Our benefits package
provides a balance of protection along with the flexibility to meet the individual health and wellness needs of our
employees. We plan to continue to refine our efforts related to optimizing our use of human capital as we grow,
including improvements in the way we hire, develop, motivate and retain employees.

Intellectual Property Overview

We strive to protect and enhance the proprietary technologies that we believe are important to our business and
seek to obtain and maintain patents for any patentable aspects of our testing products or other inventions that are
important to the development of our business. We intend to seek patent protection for our research and
development initiatives when and as appropriate. Our success will depend on our ability to obtain and maintain
patent and other proprietary protection for commercially important technology, inventions and know-how related to
our business. It will also depend on our ability to defend and enforce our patents, maintain our licenses to use
intellectual property owned by third parties, preserve the confidentiality of our trade secrets and operate without
infringing the valid and enforceable patents and other proprietary rights of third parties. We also rely on continuing
technological innovation and in-licensing opportunities to develop, strengthen, and maintain our proprietary position
in the fields targeted by our testing products and services.

We are the owner or licensee of a portfolio of patents and patent applications and possess substantial know-how
and trade secrets which protect various aspects of our business. The patent families comprising our patent portfolio
are primarily focused on our AVISE® testing products for the diagnosis, prognosis and monitoring of autoimmune
and autoimmune-related diseases. We intend to leverage the intellectual property surrounding our AVISE® testing
products as an important component of our business strategy.

Patent Protection for our AVISE® Testing Products

Our portfolio of patents and patent applications related to our AVISE® testing products generally relates to three
aspects: the AVISE® Lupus platform, the AVISE® CTD platform and the AVISE® MTX test. As of February 9, 2026,
our portfolio primarily consisted of the following:

AVISE® Lupus Platform

We own seven issued U.S. patents (US 10,132,813, US 11,360,099, US 11,531,033, US 11,761,965, US
11,885,812, US 12,372,535 and US 12,449,427) and two U.S. nonprovisional patent applications that relate to our
AVISE® Lupus platform. These patents cover the AVISE® Lupus algorithm. The patents expire between 2032 and
2034.

TC4d, TIgG and TIgM Biomarkers

We licensed one issued patent (US 9,709,564) that relates to our AVISE® CTD product. A foreign patent was
granted in Brazil (BR112017002575 2). These patents cover a method of specifically diagnosing SLE through the
combined use of a CB-CAP bound to a t-cell along with t-cell autoantibodies. The U.S. patent expires in 2035.

MTX Exposure Assessment Products and Services

We own two patents that relate to our AVISE® MTX product and methods for monitoring methotrexate therapy using
red blood cell MTXPG exposure assessments. These patents include U.S. Patent Nos. 7,582,282 and 7,695,908,
which are expected to expire in 2026 and 2027, respectively.

Proprietary Rights and Processes

We may rely, in some circumstances, on proprietary technology and processes, including trade secrets, to protect
our technology. However, these can be difficult to protect. We seek to protect our proprietary technology and
processes, in part, by entering into confidentiality agreements with those who have access to our confidential
information, including our employees, consultants, scientific advisors and contractors. We also seek to preserve the
integrity and confidentiality of our proprietary technology and processes by maintaining physical security of our
premises and physical and electronic security of our information technology systems. While we have confidence in
these individuals, organizations and systems, agreements or security measures may be breached, and we may not
have adequate remedies for any such breach. In addition, our proprietary technology and processes may otherwise
become known or be independently discovered by competitors. To the extent that our employees, consultants,
scientific advisors, contractors or any future collaborators use intellectual property owned by others in their work for
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us, disputes may arise as to the rights in related or resulting know-how and inventions. For this and more
comprehensive risks related to our proprietary technology and processes, please see “Risk Factors—Risks Related
to our Intellectual Property.”

License Agreements

Amended and Restated Exclusive License Agreement with the University of Pittsburgh

In August 2011, we entered into an amended and restated exclusive license agreement (the UPitt License
Agreement) with the University of Pittsburgh (UPitt), through which we obtained an exclusive license to UPitt’s
patent rights in certain inventions (the UPitt Patent Rights) related to the use of CB-CAPs technology in the
diagnosis, prognosis and monitoring of diseases, including certain patents related to our AVISE® testing products.

Under the agreement, we were required to pay UPitt a low single-digit royalty on net sales of products or services
that utilized the UPitt Patent Rights sold by us or our affiliates, subject to minimum annual royalty payments and
other adjustment in certain circumstances. The UPitt License Agreement terminated on March 23, 2024, which was
the date of the expiration of the last licensed patent covering the applicable licensed product or service, and our
royalty obligations for cash collections related to each licensed product or service ended on such date.

Amended and Restated Exclusive License Agreement with Allegheny Health Network Research Institute

In May 2021, we entered into an exclusive license agreement with AHN, as amended in January 2025, under which
we obtained an exclusive, worldwide license to AHN's patent rights in certain inventions (the AHN Patent Rights)
related to diagnostics for autoimmune rheumatic diseases.

Under the agreement, we are permitted to make, use and sell products and services utilizing the AHN Patent Rights
and to sublicense such rights; provided, however, that any such sublicenses may only be granted with AHN's
consent. AHN retained the right to practice under the AHN Patent Rights and to use such rights for teaching,
research, education, public service, clinical and other research-related purposes. In addition, the agreement is
subject to the rights of the U.S. government with respect to the AHN Patent Rights, including under a funding
agreement between AHN and the U.S. government and under the Bayh-Dole Act of 1980 (Bayh-Dole Act) (35
U.S.C. §200, et seq.). Pursuant to the Bayh-Dole Act, the U.S. government may acquire a nonexclusive,
nontransferable, paid-up license to practice or have practiced for or on behalf of the U.S. government the inventions
described in the AHN Patent Rights throughout the world.

In consideration for the rights granted to us under the agreement, we paid an initial license fee to AHN to cover past
patent expenses and agreed to pay future direct patent costs related to AHN Patent Rights. We were also required
to pay AHN a low single-digit royalty on net sales of products utilizing the AHN Patent Rights through the first
quarter of 2024 sold by us or our affiliates, subject to adjustment in certain circumstances. Beginning in the second
quarter of 2024, we are required to pay AHN an increased low single-digit royalty or a flat annual minimum royalty
amount, which royalty obligations continue for each licensed product on a country-by-country basis until the
expiration of the last licensed patent covering the applicable licensed product in such country, pending approvals
and commercialization, or the earlier termination of the agreement (excluding payment obligations accruing prior to
such termination).

In the event we sublicense any of the AHN Patent Rights, we are obligated to pay AHN a mid-double-digit
percentage of any sublicense income, whether in the form of royalties or sub-license fees.

The agreement requires that we diligently develop and commercialize products that are covered by the AHN Patent
Rights. If we elect not to pursue intellectual property rights or expand commercialization to certain territories within a
commercially reasonable period, AHN may pursue other licenses and terminate our exclusive license with respect to
such territories upon 30 days prior written notice.

We may terminate the agreement upon 60-day written notice to AHN provided we pay a specified termination fee.
AHN may terminate the agreement in the event of our nonperformance of any of our material obligations under the
agreement if such nonperformance remains uncured for a certain period of time following our receipt of written
notice of such nonperformance or in the event of insolvency. Absent early termination, the agreement will continue
until expiration date of the longest-lived patent right included in the AHN Patent Rights.

In January 2025, we amended the amended and restated exclusive license agreement with AHN to include
additional terms regarding the sale by us of certain combination products under the AHN Patent Rights. Under the
amendment, we are required to pay AHN a nominal royalty on net sales of combination products utilizing the T-Cell
Biomarkers under the AHN Patent Rights.
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Exclusive License Agreement Johns Hopkins University

In November 2023, we entered into an exclusive license agreement with JHU, under which we obtained an
exclusive, worldwide license to JHU’s patent rights in certain inventions (the JHU Patent Rights) related to methods
of using urinary protein biomarkers as a means of risk stratifying lupus nephritis patients and predicting treatment
response.

Under the agreement, we are permitted to make, use, import, export, offer and sell products and services utilizing
the JHU Patent Rights and to sublicense such rights, subject to certain limitations. JHU retained the right to practice
under the JHU Patent Rights and to use such rights for teaching, research, education, public service, clinical and
other research related purposes; in addition to make, use and sell products and services to a qualified humanitarian
organization for humanitarian purposes in so-called “least developed countries,” as defined by the United Nations
Country Classification.

In consideration for the rights granted to us under the agreement, we paid an initial license fee and past patent
expenses and agreed to pay future direct patent costs related to the JHU Patent Rights. Under the terms of the
exclusive license agreement, we are required to pay royalties in the low single-digits on net sales of products using
the assigned patents, subject to annual minimums, as well as certain milestone payments.

In the event we sublicense any of the JHU Patent Rights, we are obligated to pay JHU a double-digit percentage of
sublicensing income; however, royalties we receive on sales made by sublicensees will be treated as if we made
the sale.

The agreement requires that we diligently develop and commercialize products that are covered by the JHU Patent
Rights, and we have agreed to meet certain development and commercial milestones. JHU may terminate the
agreement if we fail to develop, commercialize and sell the licensed products. Additionally, JHU may terminate the
agreement for cause upon 60-day written notice in the event of our nonperformance of any of our material
obligations under the agreement if such nonperformance remains uncured for a certain period of time following our
receipt of written notice of such nonperformance or in the event of insolvency. JHU may terminate the agreement
immediately upon written notice to us in the event of a material breach that is incapable of cure. Absent early
termination, the agreement will continue for the longer of (i) expiration of the last to expire patent included in the
license agreement, (ii) 10 years after the first commercial sale of any licensed product utilizing the JHU Patent
Rights, or (iii) if no patents issue, 20 years from the effective date of the agreement (November 8, 2023). We may
terminate the agreement upon 90 days’ advance written notice to JHU.

Regulations

Clinical Laboratory Improvement Amendments of 1988

As a clinical laboratory, we are required to hold certain federal, state and local licenses, certifications and permits to
conduct our business. Under CLIA, we are required to hold a certificate applicable to the categories of laboratory
tests we perform and to comply with standards applicable to our operations, including test processes, personnel,
facilities administration, equipment maintenance, recordkeeping, quality systems and proficiency testing. We must
maintain CLIA certification to be eligible to bill for diagnostic services provided to Medicare beneficiaries. Many
commercial third-party payors also require CLIA certification as a condition of payment.

Our Vista facility holds a current CLIA certificate. To renew our CLIA certificate, we are subject to survey and
inspection every two years to assess compliance with program standards. We elect to participate in the
accreditation program of CAP. CMS has deemed CAP standards to be equally or more stringent than CLIA
regulations and has approved CAP as a recognized accrediting organization. Inspection by CAP is performed in lieu
of inspection by CMS for CAP-accredited laboratories. Because we are accredited by the CAP Laboratory
Accreditation Program, we are deemed to also comply with CLIA. The regulatory and compliance standards
applicable to the testing we perform may change over time, and any such changes could have a material effect on
our business.

Penalties for non-compliance with CLIA or CAP requirements include suspension, limitation or revocation of the
laboratory’s CLIA or CAP certificate, as well as a directed plan of correction, state on-site monitoring, civil money
penalties, civil injunctive suit or criminal penalties, as applicable.

State Laboratory Licensing

Our Vista facility also holds a state license issued by the California Department of Public Health (DPH). California
law and regulations establish standards for the day-to-day operation of a clinical laboratory, including the training
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and skills required of laboratory personnel and quality control. In addition, California laws and regulations also
mandate proficiency testing, which involves testing of specimens that have been specifically prepared for the
laboratory for quality control purposes.

Because we receive specimens from New York, our Vista facility is also required to be licensed by the NYSDOH
New York laws and regulations establish standards in a variety of operational areas, including:

▪ day-to-day operation of the laboratory, including training, supervision and skill levels required of laboratory
personnel;

▪ physical requirements of a facility;

▪ equipment; and

▪ validation and quality control.

New York law also mandates proficiency testing for licensed laboratories, regardless of whether such laboratories
are located in or outside of New York. New York's laws and regulations are more stringent than CLIA in certain
respects. For example, NYSDOH must approve a laboratory developed test (LDT) before it is offered in New York.
We have received written approval from NYSDOH to offer our products in New York.

If a laboratory is out of compliance with New York's statutory or regulatory standards, the NYSDOH may suspend,
limit, revoke or annul the laboratory’s New York license, censure the holder of the license or assess civil money
penalties. Statutory or regulatory noncompliance may result in a laboratory’s operator being found guilty of a
misdemeanor under New York law.

In addition to New York and California, other states, including Maryland, Pennsylvania and Rhode Island, require
licensing of out-of-state laboratories under certain circumstances.

Federal Oversight of Laboratory Developed Tests and Certain Devices

The laws and regulations governing the marketing of diagnostic products are evolving, extremely complex, and in
many instances, there are no significant regulatory or judicial interpretations of these laws and regulations.

The FDA regulates any diagnostic tests that meet the definition of a medical device, except under specific, narrow
circumstances. The Federal Food, Drug and Cosmetic Act (FDCA) defines a medical device as "an instrument,
apparatus, implement, machine, contrivance, implant, in vitro reagent, or other similar or related article, including a
component part, or accessory, which is, among other things: intended for use in the diagnosis of disease or other
conditions, or in the cure, mitigation, treatment, or prevention of disease, in man or other animals and which does
not achieve its primary intended purposes through chemical action within or on the body of man or other animals
and which is not dependent upon being metabolized for the achievement of any of its primary intended purposes."
By this definition, in vitro reagents and diagnostic tests are considered medical devices. Specifically, the FDA
defines an in vitro diagnostic test (IVD) as "reagents, instruments, and systems intended for use in the diagnosis of
disease or other conditions, including a determination of the state of health, in order to cure, mitigate, treat, or
prevent disease or its sequelae."

Among other things, pursuant to the FDCA and its implementing regulations, the FDA regulates the research,
testing, manufacturing, safety, labeling, storage, recordkeeping, pre-market clearance or approval, marketing and
promotion and sales and distribution of medical devices, including IVDs, in the United States to ensure that they are
safe and effective for their intended uses. In addition, the FDA regulates the export of medical devices
manufactured in the United States to international markets. Many of the instruments, reagents, kits or other
consumable products used within our laboratories are regulated as medical devices, and therefore, our vendors that
supply such regulated products must comply with FDA quality system regulations and certain other device
requirements. We have policies and procedures in place to ensure that we source such materials from suppliers
that are in compliance with any applicable medical device regulatory requirements.

The FDCA classifies medical devices into one of three categories based on the risks associated with the device and
the level of control necessary to provide reasonable assurance of safety and effectiveness. Devices deemed by the
FDA to pose the greatest risk, such as life-sustaining, life-supporting or implantable devices or devices deemed not
substantially equivalent to a previously 510(k) cleared device, are categorized as Class III. These devices typically
require submission and approval of a premarket approval application (PMA). Devices deemed to pose lower risk are
categorized as either Class I or II. For most Class II devices, a manufacturer must submit to the FDA a 510(k)
premarket notification submission requesting clearance of the device for commercial distribution in the United
States. Some low-risk Class II devices are exempted from this requirement. When a 510(k) premarket notification
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submission is required, the manufacturer must submit to the FDA a premarket notification submission demonstrating
that the device is "substantially equivalent" to a predicate device, which is: (i) a device that was legally marketed
prior to May 28, 1976, for which PMA approval is not required, (ii) a legally marketed device that has been
reclassified from Class III to Class II or Class I, or (iii) another legally marketed, similar device that has been cleared
through the 510(k) clearance process. Class II devices may also be subject to special controls such as performance
standards, post-market surveillance, FDA guidelines, or particularized labeling. Most Class I devices are exempt
from 510(k) premarket notification requirements, but like Class II and Class III devices, are subject to general
controls, such as registration and listing, quality system, labeling, and reporting requirements.

After the FDA permits a device to enter commercial distribution, numerous regulatory requirements apply. These
include:

• the Quality Management System Regulation (QMSR), which requires manufacturers to follow elaborate
design, testing, control, documentation and other quality assurance procedures during the manufacturing
process; labeling regulations;

• labeling and advertising regulations, which prohibit the promotion of FDA-regulated products for uncleared
or unapproved, or "off-label," uses; and

• the medical device reporting regulation, which requires that manufacturers report to the FDA if their device
may have caused or contributed to a death or serious injury or malfunctioned in a way that would likely
cause or contribute to a death or serious injury if the malfunction were to recur.

The QMSR became effective as of February 2, 2026 and replaced the former Quality System Regulation (QSR).
The agency promulgated the QMSR to harmonize its medical device current good manufacturing practice
regulations with the International Organization for Standardization standard for device quality management systems
(ISO 13485:2016).

The FDA has broad post-market and regulatory and enforcement powers, including facility inspections and market
surveillance. Any failure by a medical device manufacturer to comply with the applicable U.S. medical device
regulatory requirements could result in, among other things, warning letters, fines, injunctions, consent decrees, civil
penalties, repairs, replacements, refunds, recalls or seizures of products, total or partial suspension of production,
the FDA’s refusal to grant future premarket clearances or approvals, withdrawals or suspensions of current product
applications, and criminal prosecution.

Although the FDA has statutory authority to assure that medical devices, including IVDs, are safe and effective for
their intended uses, the agency had historically exercised its enforcement discretion and not enforced applicable
device regulations with respect to LDTs, which are IVDs that are designed, manufactured and used within a single
high-complexity CLIA-certified laboratory. As LDTs increased in complexity over recent decades, the FDA took a
risk-based approach to their regulation, while Congress also signaled interest in clarifying the regulatory landscape
for LDTs. However, following several years of inaction by Congress on this issue, the FDA issued a final rule in May
2024 to regulate LDTs under the existing medical device framework and to phase out the agency’s longstanding
enforcement discretion policy; the final rule became effective on July 5, 2024 and was expected to begin entering
into force against non-exempt “LDT manufacturers” in May 2025.

Following issuance of the LDT final rule, the American Clinical Laboratory Association (ACLA) and one of its
members, as well as the Association for Molecular Pathology (AMP) and one of its members, to file complaints
against the FDA in the Eastern District of Texas and the Southern District of Texas, respectively. Both complaints
alleged that the agency did not have authority to promulgate the LDT final rule and sought to vacate the FDA’s
action; the two cases were subsequently consolidated into a single action. On March 31, 2025, the U.S. District
Court for the Eastern District of Texas vacated the final rule in its entirety and remanded the matter to the FDA,
holding that the rule exceeded the agency’s authority under the FDCA. The FDA did not appeal the decision. As a
result, the phase-in deadlines established by the rule are no longer operative, and in September 2025 the FDA
implemented the court’s vacatur of the final rule with a formal public notice.

The court’s decision striking down the final rule reduces the immediate regulatory burden for laboratories such as
ours. However, uncertainty remains regarding the future of federal oversight in this area, as Congress could enact
new legislation establishing a statutory framework for regulating all IVDs, including LDTs. Affected stakeholders
continue to press for a comprehensive legislative solution to create a harmonized regulatory framework for oversight
of LDTs by both the FDA and CMS.

Even though we believe that all of our AVISE® test products, and our near-term pipeline candidate tests, are LDTs
and we presently commercialize them accordingly, the FDA may determine that any of our marketed tests is a
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regulated IVD rather than an LDT, meaning that we and such test would become subject to more onerous regulation
by the FDA. Alternatively, we and our test products may become subject to regulation by the FDA, including
premarket authorization requirements, if and when Congress passes legislation granting the FDA regulatory
authority over LDTs.

Advertising of Laboratory Services or LDTs

Advertising for laboratory services and diagnostic testing products is subject to federal truth-in-advertising laws
enforced by the Federal Trade Commission (FTC), as well as comparable state consumer protection laws,
regardless of whether the product or service is regulated as a medical device or LDT. Under the Federal Trade
Commission Act (the FTC Act), the FTC is empowered, among other things, to (a) prevent unfair methods of
competition and unfair or deceptive acts or practices in or affecting commerce; (b) seek monetary redress and other
relief for conduct injurious to consumers; and (c) gather and compile information and conduct investigations relating
to the organization, business, practices, and management of entities engaged in commerce. The FTC has very
broad enforcement authority, and failure to abide by the substantive requirements of the FTC Act and other
consumer protection laws can result in administrative or judicial penalties, including civil penalties, injunctions
affecting the manner in which we would be able to market services or products in the future, or criminal prosecution.

Federal and State Physician Self-Referral Prohibitions

We are subject to the federal physician self-referral prohibitions, commonly known as the Stark Law, and to similar
state law restrictions, such as California’s Physician Ownership and Referral Act of 1933 (PORA), and other
comparable state laws. The Stark Law generally prohibits us from billing Medicare or Medicaid for certain
designated health services, including clinical laboratory services, when the physician ordering the service, or any
member of such physician’s immediate family, has a financial relationship with us, unless the arrangement meets an
exception to the prohibition. A financial relationship can be a compensation arrangement with or an ownership or
investment interest in the laboratory.

Sanctions for a Stark Law violation include the following:

▪ denial of payment for the services provided in violation of the prohibition;

▪ refund of amounts collected in violation of the Stark Law;

▪ significant civil penalties for each bill or claim for a service arising out of the prohibited referral, and
additional penalties for each arrangement or scheme that the parties know (or should know) has the
principal purpose of circumventing the Stark Law's prohibition;

▪ the imposition of penalties of up to three times the amounts assessed for each item or service wrongfully
claimed; and

▪ possible exclusion from federal healthcare programs, including Medicare and Medicaid.

The Stark Law applies regardless of the intent of the parties or the reasons for the financial relationship and the
referral. In addition, violations of the Stark Law may also serve as the basis for liability under the federal False
Claims Act, which can result in additional civil penalties.

Similarly, PORA makes it unlawful for a physician or certain other healing arts licensees to refer a person for certain
healthcare services, including clinical laboratory services, if the licensee or their immediate family member has a
financial interest with the person or entity that receives the referral, unless an exemption is met. Unlike the Stark
Law, PORA applies regardless of the source of payment. PORA also prohibits the submission of claims for services
provided pursuant to a prohibited referral, and violation of this prohibition constitutes a public offense and is
punishable upon conviction by a fine not exceeding fifteen thousand dollars ($15,000) for each violation and
appropriate disciplinary action. Other states also have self-referral restrictions with which we have to comply, some
of which differ from those imposed by the Stark Law or PORA.

Federal and State Anti-Kickback Laws

The Federal Anti-Kickback Statute makes it a felony for a person or entity, including a clinical laboratory, to
knowingly and willfully offer, pay, solicit or receive any remuneration, directly or indirectly, overtly or covertly, in cash
or in kind, in order to induce or in return for the referral of an individual for the furnishing of, or the recommending or
arranging for the furnishing of, purchasing, leasing, ordering or arranging for or recommending purchasing, leasing
or ordering of any item or service that is reimbursable in whole or in part, under any federal healthcare program. A
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person or entity does not need to have actual knowledge of the statute or specific intent to violate it in order to have
committed a violation. Courts have broadly interpreted the scope of the Anti-Kickback Statute and generally have
held that the statute may be violated if merely one purpose of a payment arrangement is to induce referrals.

In addition to statutory exceptions to the Anti-Kickback Statute, regulations provide for a number of safe harbors. If
an arrangement meets the provisions of a safe harbor or exception, it is deemed to comply with the Anti-Kickback
Statute, and the parties are immune from prosecution. An arrangement must fully comply with each element of an
applicable safe harbor in order to qualify for protection.

Failure to meet the requirements of an exception or a safe harbor does not render an arrangement illegal. Rather,
the government may evaluate such arrangements on a case-by-case basis, taking into account all facts and
circumstances.

A violation of the Anti-Kickback Statute may result in imprisonment for up to ten years and significant fines for each
violation and additional administrative civil money penalties, plus up to three times the amount of the remuneration
paid. Convictions under the Anti-Kickback Statute result in mandatory exclusion from federal healthcare programs
for a minimum of five years. In addition, a violation of the Anti-Kickback Statute can serve as the basis of liability
under the federal False Claims Act, which is discussed in greater detail below.

Although the Anti-Kickback Statute applies only to items and services reimbursable under any federal healthcare
program, a number of states, including California, have passed statutes substantially similar to the Anti-Kickback
Statute that apply to all third-party payors, including commercial insurers, and, in some states, to patients without
insurance. The California Attorney General and courts have interpreted the California anti-kickback and fee-splitting
laws in substantially the same way as the courts have interpreted the Anti-Kickback Statute. Penalties under such
state laws include imprisonment and significant monetary fines.

In addition, in October 2018, the Eliminating Kickbacks in Recovery Act of 2018 (EKRA) was enacted as part of the
Substance Use-Disorder Prevention that Promotes Opioid Recovery and Treatment for Patients and Communities
Act. EKRA is an all-payor anti-kickback law that makes it a criminal offense to pay any remuneration to induce
referrals to, or in exchange for, patients using the services of a recovery home, a substance use clinical treatment
facility, or laboratory. However, unlike the Anti-Kickback Statute, EKRA is not limited to services covered by federal
healthcare programs but applies more broadly to services covered by “healthcare benefit programs,” including
commercial third-party payors. Although EKRA apparently was intended to reach patient brokering and similar
arrangements to induce patronage of substance use recovery and treatment, the language in EKRA is broadly
written. Further, certain of EKRA’s exceptions are inconsistent with the Anti-Kickback Statute and regulations. EKRA
permits the U.S. Department of Justice to issue regulations clarifying EKRA’s exceptions or adding additional
exceptions, but such regulations have not yet been issued.

Other Federal and State Healthcare Laws

In addition to the requirements discussed above, several other healthcare fraud and abuse laws could affect our
business. For example, federal law permits the U.S. Department of Health and Human Services (HHS) Office of
Inspector General (OIG), to exclude an individual or entity from Medicare or Medicaid for charging federal
healthcare programs, including Medicare or Medicaid, substantially in excess of its usual charges for its items or
services absent a finding of good cause. The terms “usual charge” and “substantially in excess” are subject to
varying interpretations, and the HHS OIG has withdrawn multiple versions of a proposed rule intended to implement
the statute.

The federal False Claims Act prohibits, among other things, a person from knowingly presenting, or causing to be
presented, a false or fraudulent claim for payment to the federal government. In addition to actions initiated by the
government itself, the statute authorizes actions to be brought on behalf of the federal government by a private
party having knowledge of the alleged fraud pursuant to its qui tam provisions. Because the complaint in a qui tam
action is initially filed under seal, the action may be pending for some time before the defendant is even aware of
the action. Regardless of whether the government intervenes in the action, the relator, if successful, will receive a
percentage of the recovery. In addition, providers and suppliers must report and return any overpayments received
from the Medicare and Medicaid programs within 60 days of identification, and failure to identify and return such
overpayments exposes the provider or supplier to federal False Claims Act liability. Violation of the federal False
Claims Act may result in payment of up to three times the actual damages sustained by the government, plus
significant per-claim civil penalties, as well as mandatory exclusion from government healthcare programs, and the
OIG may request that the defendant enter into a Corporate Integrity Agreement that imposes compliance-related
obligations. Several states, including California, have enacted comparable false claims laws that may apply
regardless of payor.
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The federal civil monetary penalties law (the CMP Law) prohibits, among other things, (1) the offering or transfer of
remuneration (including a waiver of copayments and deductible amounts) to a Medicare or Medicaid beneficiary if
the person knows or should know it is likely to influence the beneficiary’s selection of a particular provider,
practitioner, or supplier of services reimbursable by Medicare or Medicaid, unless an exception applies; (2)
employing or contracting with an individual or entity that the provider knows or should know is excluded from
participation in a federal healthcare program; (3) billing for services requested by an unlicensed physician or an
excluded provider; (4) billing for medically unnecessary services; and (5) presenting or causing to be presented a
claim to a federal healthcare program that the person knows or should know is for an item or service that was not
provided as claimed or is false or fraudulent. The penalties for violating the CMP Law may include exclusion,
substantial fines, and payment of up to three times the amount billed, depending on the nature of the offense.

As noted, a person who offers or provides to a Medicare or Medicaid beneficiary any remuneration, including
waivers of co-payments, co-insurance and deductible amounts (or any part thereof), that the person knows or
should know is likely to influence the beneficiary’s selection of a particular provider, practitioner or supplier of
Medicare or Medicaid payable items or services may be held liable under the CMP Law. Moreover, in certain cases,
providers who routinely waive amounts owed by federal healthcare program beneficiaries can also be held liable
under the Anti-Kickback Statute and the federal False Claims Act. One of the exceptions to the prohibition under the
CMP Law covers non-routine, unadvertised waivers of copayments or deductible amounts based on individualized
determinations of financial need or exhaustion of reasonable collection efforts, and the Anti-Kickback Statute has a
safe harbor. The OIG has emphasized in guidance documents that this exception should only be used on a case-
by-case basis to address the financial needs of each particular patient. Although this prohibition applies only to
federal healthcare program beneficiaries, applicable state laws related to, among other things, unlawful schemes to
defraud, excessive fees for services, tortious interference with patient contracts and statutory or common law fraud,
may also be implicated for similar practices offered to patients covered by commercial payors.

Federal criminal statutes prohibit, among other actions, knowingly and willfully executing, or attempting to execute,
a scheme to defraud any healthcare benefit program, including those administered by commercial payors, and
knowingly and willfully falsifying, concealing or covering up a material fact or making any materially false, fictitious or
fraudulent statement in connection with the delivery of or payment for healthcare benefits, items or services. Like
the Anti-Kickback Statute, this federal criminal statute requires a showing of intent, but a person or entity does not
need to have actual knowledge of the statute or specific intent to violate it in order to have committed a violation.

The Physician Payments Sunshine Act imposes annual reporting requirements on manufacturers of certain devices,
drugs and biologics for certain payments and transfers of value by them and in some cases their distributors to
physicians (defined to include doctors, dentists, optometrists, podiatrists and chiropractors), certain other advanced
non-physician healthcare practitioners (such as nurse practitioners), and teaching hospitals, as well as ownership
and investment interests held by physicians and their immediate family members. Any failure to comply with these
reporting requirements could result in significant fines and penalties. Because we manufacture our own in vitro
diagnostic tests solely for use by or within our own laboratory, we believe that we are exempt from these reporting
requirements. We may become subject to such reporting requirements under the terms of current CMS regulations,
however, if the FDA requires us to obtain marketing authorizations for our diagnostic tests as medical devices
(because the agency determines that one or more of such tests do not fall within the scope of the agency’s existing
LDT definition) or Congress enacts legislative reforms to the federal oversight of LDTs to subject them to FDA
regulation and/or the reporting requirements of the Sunshine Act. Certain states also require medical device
manufacturers to maintain compliance programs and/or be licensed as manufacturers or distributors by a state
professional board or health department.

We are also subject to applicable state restrictions on laboratory billing. These laws vary from state to state but
generally are intended to prevent a provider who ordered but did not perform the service from billing for that service
at a markup. For example, California has an anti-markup statute with which we must comply, which prohibits a
provider from charging for any laboratory test that it did not perform unless the provider (a) notifies the patient, client
or customer of the name, address and charges of the laboratory performing the test, and (b) charges no more than
what the provider was charged by the clinical laboratory that performed the test except for any other service actually
rendered to the patient by the provider (for example, specimen collection, processing and handling). This provision
applies, with certain limited exceptions, to licensed persons such as physicians and clinical laboratories regulated
under California’s Business and Professions Code. A violation of this provision can lead to imprisonment and/or a
fine of up to $10,000. Other states have similar anti-markup and other client billing restrictions with which we must
comply. Many states also have "direct-bill" laws that require the party that performed the service to bill for the
service, with certain exceptions.

If our operations are found to be in violation of any of the fraud and abuse laws described above or any other
healthcare regulatory laws that apply to us, we may be subject to penalties, including potentially significant criminal
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and civil and/or administrative penalties, damages, fines, disgorgement, imprisonment, exclusion from participation
in government healthcare programs, contractual damages, reputational harm, administrative burdens, diminished
profits and future earnings, and the curtailment or restructuring of our operations, any of which could adversely
affect our ability to operate our business and our results of operations.

International Regulations

If we market our testing products outside of the United States, we may be subject to foreign regulatory requirements
governing human clinical testing, prohibitions on the import of tissue necessary for us to perform our testing
products or restrictions on the export of tissue imposed by countries outside of the United States or the import of
tissue into the United States, and marketing approval. These requirements vary by jurisdiction, differ from those in
the United States and may in some cases require us to perform additional pre-clinical or clinical testing. In many
countries outside of the United States, coverage, pricing and reimbursement approvals are also required.
Additionally, many countries in which we may offer any of our testing products in the future have anti-kickback
regulations prohibiting providers from offering, paying, soliciting or receiving remuneration, directly or indirectly, in
order to induce business that is reimbursable under any national healthcare program.

Privacy and Security Laws

U.S. Data Privacy and Security Laws

The Administrative Simplification provisions of the federal Health Insurance Portability and Accountability Act of
1996 (HIPAA), as amended by the federal Health Information Technology for Economic and Clinical Health Act
(HITECH) the U.S. Department of HHS has issued regulations that established comprehensive federal standards for
the privacy and security of health information. HITECH, among other things, expanded and strengthened HIPAA,
created new targets for enforcement, imposed new penalties for noncompliance, and established new breach
notification requirements. HIPAA applies to health plans, healthcare clearing houses, and healthcare providers that
conduct certain healthcare transactions electronically (collectively, Covered Entities), as well as individuals or
entities that perform services for them involving the use, or disclosure of, individually identifiable health information
or "protected health information" (PHI) under HIPAA (Business Associates). HIPAA also regulates and standardizes
the codes, formats and identifiers used in certain healthcare transactions and standardization of identifiers for health
plans and providers, for example insurance billing. Any non-compliance with HIPAA and HITECH and related
penalties, could adversely impact our business.

The HIPAA security standards require the adoption of administrative, physical, and technical safeguards and the
adoption of written security policies and procedures to maintain the security of PHI. Also, federal agencies are
increasing their focus on the importance of cybersecurity in protecting health information. For example, HHS
outlined its cybersecurity strategy for the health care sector on December 6, 2023, which builds on a national
strategy published by the White House on March 1, 2023, and on February 16, 2024, the HHS Office for Civil Rights
(OCR) and the National Institute of Standards and Technology (NIST) announced the publication of a cybersecurity
resource guide for implementing HIPAA.

The HIPAA privacy regulations address the privacy of PHI by limiting the use and release of such information. They
also set forth certain rights that an individual has with respect to an individual’s PHI maintained by a covered entity,
including the right to access or amend certain records containing PHI, request an accounting of disclosures of PHI,
and to request restrictions on the use or disclosure of PHI. The HIPAA breach notification regulations impose certain
reporting requirements on Covered Entities and their Business Associates in the event of a breach of PHI.

Covered Entities must report breaches of PHI that has not been encrypted or otherwise secured in accordance with
guidance from the Secretary of HHS (the Secretary). Breaches must be reported as soon as reasonably practicable,
but no later than sixty days following discovery of the breach. Reports must be made to affected individuals, the
Secretary, and depending on the size of the breach, the local and national media. Covered Entities like us are also
subject to the HHS HIPAA audit program and may be investigated in connection with a privacy or data security
complaint.

Significant civil and criminal fines and other penalties may be imposed for violating HIPAA directly, and in connection
with acts or omissions of any agents, including downstream business associates, as determined according to the
federal common law of agency. Penalties for failure to comply with a requirement of HIPAA and HITECH vary
significantly depending on the failure and include civil monetary penalties of up to approximately $2.1 million per
violation of the same requirement per calendar year (as of August 8, 2024, subject to annual inflation adjustments).
A single breach incident can violate multiple requirements, resulting in potential penalties in excess of $2.1 million.
Additionally, a person who knowingly obtains or discloses individually identifiable health information in violation of
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HIPAA may face a criminal penalty of up to $50,000 and up to one year of imprisonment. These criminal penalties
increase if the wrongful conduct involves false pretenses or the intent to sell, transfer or use identifiable health
information for commercial advantage, personal gain, or malicious harm. Covered Entities are also subject to
enforcement by state Attorneys General who were given authority to enforce HIPAA.

Additionally, while HIPAA does not create a private right of action allowing individuals to file suit against us in civil
court for violations of HIPAA, its standards have been used as the basis for duty of care cases in state civil suits
such as those for negligence or recklessness in the misuse or breach of PHI.

Further, to the extent that we submit electronic healthcare claims and payment transactions that do not comply with
the transaction standards established under HIPAA and HITECH, payments to us may be delayed or denied.

Even when HIPAA does not apply, according to the FTC, failing to take appropriate steps to keep consumers’
personal information secure constitutes unfair or deceptive acts or practices in or affecting commerce in violation of
Section 5(a) of the FTC Act. The FTC expects a company’s data security measures to be reasonable and
appropriate in light of the sensitivity and volume of consumer information it holds, the size and complexity of its
business, and the cost of available tools to improve security and reduce vulnerabilities. Individually identifiable
health information is considered sensitive data that merits stronger safeguards. The FTC and states' Attorneys
General have also brought enforcement actions and prosecuted some data breach cases as unfair and/or deceptive
acts or practices under the FTC Act and comparable state laws.

The HIPAA privacy and security regulations establish a uniform federal "floor" and do not preempt state laws that
are more stringent or provide individuals with greater rights with respect to the privacy or security of, and access to,
their records containing PHI or insofar as such state laws apply to personal information that is broader in scope than
PHI. Certain state laws govern the privacy and security of health-related and other personal information in certain
circumstances, some of which are more stringent than HIPAA and many of which differ from each other in significant
ways and may not have the same effect, thus complicating compliance efforts. Failure to comply with these laws,
where applicable, can result in the imposition of significant civil and/or criminal penalties and private litigation. The
State of California, for example, has implemented comprehensive laws and regulations. The California
Confidentiality of Medical Information Act (CMIA) imposes restrictive requirements regulating the use and disclosure
of health information and other personally identifiable information.

In addition to the CMIA, California adopted the California Consumer Privacy Act of 2018 (CCPA), which went into
effect January 1, 2020. The CCPA, among other things, created new data privacy obligations for covered
companies and provides new privacy rights to California residents, including the right to opt out of certain
disclosures of their information. It also created individual privacy rights for California consumers and increased the
privacy and security obligations of entities handling certain categories of personal information. The CCPA provides
for civil penalties for violations, as well as a private right of action for data breaches that is expected to increase
data breach litigation. Although the law includes limited exceptions, including for PHI maintained by a Covered
Entity or Business Associate under HIPAA and medical information maintained by healthcare providers under the
CMIA, it may regulate or impact our processing of personal information depending on the context. Further, the
California Privacy Rights Act (CPRA) went into effect January 1, 2023, strengthening the CCPA. The CPRA imposes
additional data protection obligations on covered businesses, including additional consumer rights processes,
limitations on data uses, new audit requirements for higher risk data, and opt outs for certain uses of sensitive data
and expands the application of the CCPA to all human resources personal information of our California-based
employees. It also created a new California data protection agency authorized to issue substantive regulations and
is expected to result in increased privacy and information security enforcement. Many other states have enacted, or
are considering enacting, their own omnibus consumer privacy laws similar to the CCPA, all of which increases the
complexity of compliance and the risk of failures to comply.

Numerous other federal and state laws, including consumer protection laws and regulations, govern the collection,
dissemination, use, access to, confidentiality and security of patient health information. For example, Washington
state recently enacted the “My Health My Data” Act which regulates a broad category called “consumer health data,”
defined as “personal information that is linked or reasonably linkable to a consumer and that identifies a consumer’s
past, present, or future physical or mental health.” Notably, the “My Health My Data” Act contains a private right of
action, which is expected to increase litigation. In addition, Congress and some states are considering new laws and
regulations that further protect the privacy and security of medical records or medical information. With the recent
increase in publicity regarding data breaches resulting in improper dissemination of consumer information, all 50
states have passed laws regulating the actions that a business must take if it experiences a data breach, as defined
by state law, including prompt disclosure within a specified amount of time to affected individuals. In addition to data
breach notification laws, some states have enacted statutes and rules requiring businesses to reasonably protect
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certain types of personal information they hold or to otherwise comply with certain specified data security
requirements for personal information. Congress has also been considering similar federal legislation relating to
data privacy and data protection.

Many states have also implemented genetic testing and privacy laws imposing specific patient consent
requirements and requirements for protecting test results. The interplay of federal and state laws regulating genetic
information may be subject to varying interpretations by courts and government agencies, creating complex
compliance issues for us and potentially exposing us to additional expense, adverse publicity and liability. Further,
as regulatory focus on genetic privacy issues continues to increase and laws and regulations concerning the
protection of personal information expand and become more complex, these potential risks to our business could
intensify. In addition, the interpretation and application of consumer, health-related, and data protection laws are
often uncertain, contradictory, and in flux. For example, increasing concerns about health information privacy have
recently prompted the federal government to issue guidance, taking a newly expansive view of the scope of the
laws and regulations that they enforce. The applicability and requirements of these laws and penalties for violations
vary widely. Failure to maintain compliance, or changes in state or federal laws regarding privacy or security, could
result in civil and/or criminal penalties and damages and could have a material adverse effect on our business.

Also, more than thirty states regulate AI or are considering proposed legislation that would regulate AI. Generally,
such regulations aim to protect individuals such as consumers, employees, and/or job applicants from bias,
discrimination, and invasion of privacy and to promote transparency with respect to use of AI by companies.

Information Blocking Rules

The Office of the National Coordinator for Health Information Technology (ONC) coordinates the ongoing
development of standards to enable interoperable health information technology infrastructure nationwide in the
healthcare sector. In May 2020, ONC released the final Information Blocking Rule to implement the interoperability
and patient access provisions of the 21st Century Cures Act, which took effect in 2021. We need to continually
review our practices for conduct that could be considered as likely to interfere with access, exchange or use of
electronic health information, as those practices are prohibited by the Information Blocking Rule, unless one of the
exceptions outlined in the Information Blocking Rule applies. Among other things, the Information Blocking Rule
requires us to provide patients with on-demand access to laboratory test results. These requirements can be
inconsistent with our obligations as a laboratory under state law and/or medical or ethical standards. It is currently
unclear how the ONC will approach delays in providing patient access in these situations. Healthcare providers
including laboratories will be subject "disincentives" for violations of the Information Blocking Rule. HHS and ONC
released a final rule establishing disincentives for health care providers that have committed information blocking on
June 24, 2024, potentially affecting certain providers’ eligibility in the Medicare Promoting Interoperability Program
and Medicare Shared Savings Program. HHS indicated it may establish additional health care provider disincentives
in future rulemaking.

GDPR and Foreign Laws

We are also subject to foreign privacy laws in the foreign jurisdictions in which we sell our testing products. The
interpretation, application and interplay of consumer and health-related data protection laws in the United States,
Europe and elsewhere are often uncertain, contradictory and in flux. In Europe, the General Data Protection
Regulation (GDPR) went into full effect in May 2018. The GDPR implements stringent operational requirements for
processors and controllers of personal data, including, for example, expanded disclosures about how personal
information is collected and used, limitations on retention of information, increased requirements pertaining to health
data and pseudonymized (i.e., key-coded) data, mandatory data breach notification requirements, more robust
rights for individuals in regard to their personal data and higher standards for controllers to demonstrate that they
have obtained valid consent for certain data processing activities. It provides that European Union (EU), and
European Economic Area (EEA), member states may make their own further laws and regulations, which may
impose further limitations, including in relation to the processing of biometric or health data, which may result in
differences between member state laws, limit our ability to use and share personal data, cause our costs to increase
and/or harm our business and/or financial condition.

Among other requirements, the GDPR also regulates transfers of personal data subject to the GDPR to third
countries that have not been found to provide adequate protection to such personal data, including the United
States, and the efficacy and longevity of current transfer mechanisms between the EU and the United States
remains uncertain. For example, in 2016, the EU and the United States agreed to a transfer framework for data
transferred from the EU to the United States, called the Privacy Shield, but the Court of Justice of the EU invalidated
the Privacy Shield when it decided the case Maximilian Schrems vs. Facebook (Case C-311-18), known as
“Schrems II.” However, on July 10, 2023, the European Commission adopted an adequacy decision for a new

27



mechanism for transferring data from the EU to the United States – the EU-U.S. Data Privacy Framework, which
provides EU individuals with several new rights, including the right to obtain access to their data, or obtain
correction or deletion of incorrect or unlawfully handled data. The adequacy decision followed the signing of an
executive order introducing new binding safeguards to address the points raised in the Schrems II decision. Notably,
the new obligations were geared to ensure that data can be accessed by U.S. intelligence agencies only to the
extent necessary and proportionate and to establish an independent and impartial redress mechanism to handle
complaints from Europeans concerning the collection of their data for national security purposes. The European
Commission will continually review developments in the United States along with its adequacy decision. Adequacy
decisions can be adapted or even withdrawn in the event of developments affecting the level of protection in the
applicable jurisdiction, and uncertainty surrounding the continuing independence of the redress mechanism in the
United States could lead the EU to revisit or withdraw its adequacy decision. Future actions of EU data protection
authorities are difficult to predict. Some customers or other service providers may respond to these evolving laws
and regulations by asking us to make certain privacy or data-related contractual commitments that we are unable or
unwilling to make. This could lead to the loss of current or prospective customers or other business relationships.

Relatedly, following the United Kingdom’s withdrawal from the EU, the GDPR was implemented in the United
Kingdom as the U.K. GDPR with the U.K. GDPR sits alongside the amended U.K. Data Protection Act 2018, retains
the GDPR in U.K. national law. Under the U.K. GDPR, companies not established in the United Kingdom but who
process personal data in relation to the offering of goods or services to individuals in the United Kingdom, or to
monitor their behavior will be subject to the U.K. GDPR—the requirements of which are (at this time) largely aligned
with those under the EU GDPR and as such, may lead to similar compliance and operational costs with potential
fines of up to £17.5 million or 4% of global turnover. In June of 2021, the European Commission issued a decision,
which was subsequently extended on December 19, 2025 through December 27, 2031, that the United Kingdom
ensures an adequate level of protection for personal data transferred under the EU GDPR from the EU to the United
Kingdom.

Billing and Government Reimbursement for Clinical Laboratory Services

Medicare

Medicare coverage is limited to items and services within the scope of a Medicare benefit category that are
reasonable and necessary for the diagnosis or treatment of an illness or injury. With respect to Medicare coverage,
Palmetto GBA, the Medicare Administrative Contractor (MAC) responsible for administering Medicare’s molecular
diagnostic services program (MolDX Program), issued a Local Coverage Determination (LCD) that provides
coverage for our AVISE® MTX test. The MAC responsible for administering Medicare claims submitted by our
laboratory, Noridian Healthcare Solutions (Noridian), has adopted Palmetto’s positive coverage policy, along with a
related local coverage article that identifies a unique billing identifier for this test.

Under Medicare, payment for our laboratory tests is generally made under the Clinical Laboratory Fee Schedule
(CLFS) with payment amounts assigned to specific procedure billing codes. In April 2014, Congress passed the
Protecting Access to Medicare Act (PAMA), which substantially changed the way in which Medicare sets the
payment amounts for clinical laboratory services. Under PAMA, laboratories that receive the majority of their
Medicare revenue from payments made under the CLFS or the Physician Fee Schedule (PFS) are required to
report to CMS, beginning in 2017 and every three years thereafter (or annually for "advanced diagnostic laboratory
tests" (ADLTs)), private payor payment rates and volumes for their tests. Laboratories that fail to report the required
payment information may be subject to substantial civil monetary penalties. As required under PAMA, CMS uses the
rates and volumes reported by laboratories to develop Medicare payment rates for laboratory tests equal to the
volume-weighted median of the private payor payment rates for the tests.

On June 23, 2016, CMS published the final rule implementing the reporting and rate-setting requirements under
PAMA. For tests furnished on or after January 1, 2018, Medicare payments for clinical diagnostic laboratory tests
(CDLTs) are based upon these reported private payor rates. For CDLTs assigned a new or substantially revised
Current Procedural Terminology (CPT), because there is no comparable existing CDLT, CMS will set the initial
payment rates using the gap-fill methodology, as under prior law. Initial payment rates for new ADLTs will be based
on the actual list charge. Any reductions to payment rates resulting from the new methodology are limited to up to
10% per test per year in each of the years 2018 through 2020. As noted below, federal law has delayed
implementation of further reductions through 2026, after which time the reduction cap may rise to 15% per test per
year. PAMA did not impact Medicare reimbursement for AVISE® CTD in 2025 compared to levels experienced in
2024. Additionally, we do not expect PAMA and changes to the PFS to have a significant impact to Medicare
reimbursement for AVISE® CTD in 2026 compared to levels experienced in 2025.

Since December 2019, Congress has passed a series of laws to modify PAMA’s statutory requirements related to
the data reporting period and phase-in of payment reductions under the CLFS or CDLTs that are not ADLTs. Most
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recently, on February 3, 2026, Section 6226 of the Continuing Appropriations Act, 2026, further delayed data
reporting requirements for CDLTs that are not ADLTs as well as the phase-in of payment reductions. The next data
reporting period for CDLTs that are not ADLTs will be from May 1, 2026 through July 31, 2026, and will be based on
an updated data collection period of January 1, 2025 through June 30, 2025, relieving reporting companies from the
burden of reporting 2019 data. After this data reporting period, the three-year data reporting cycle for these tests will
resume (e.g., 2028, 2031, etc.).

The same series of laws modified the phase-in of payment reductions resulting from private payor rate
implementation so that a 0.0% reduction limit was applied for calendar years (CYs) 2021 through 2025, as
compared to the payment amounts for a test the preceding year. The Continuing Appropriations Act, 2026, further
applied a 0.0% reduction limit for CY 2026. Consequently, payment may not be reduced by more than 15% per year
from January 31, 2027 through December 31, 2028 as compared to the payment amounts established for a test the
prior year.

PAMA also authorized the adoption of new, temporary billing codes and unique test identifiers for FDA-cleared or
approved tests, as well as ADLTs. The American Medical Association's (AMA) CPT Editorial Panel approved a
proposal to create a new section of billing codes called Proprietary Laboratory Analyses (PLA) codes, to facilitate
implementation of this section of PAMA. The AMA publishes approved codes on a quarterly basis.

Billing for diagnostic testing can be complicated. Depending on the billing arrangement and applicable law, we must
bill various parties, such as commercial payors, Medicare, Medicaid, physicians, hospitals, employer groups and
patients, all of which have different billing requirements. Additionally, compliance with applicable laws and
regulations as well as internal compliance policies and procedures adds further complexity to the billing process.
Changes in laws and regulations could negatively impact our ability to bill our clients or increase our costs. CMS
also establishes new procedures and continuously evaluates and implements changes to the reimbursement
process for billing government healthcare programs. Missing or incorrect information on test requisitions adds
complexity to and slows the billing process, creates backlogs of unbilled tests, and generally increases the aging of
accounts receivable and bad debt expense. Failing to bill timely or correctly may have negative consequences for
us, such as not being reimbursed for our services or experiencing an increase in the aging of our accounts
receivable, which could adversely impact our results of operations and cash flows. Failure to comply with applicable
laws relating to billing federal healthcare programs could also lead to various penalties, including:

▪ overpayments and recoupments of reimbursement received;

▪ exclusion from participation in Medicare/Medicaid programs;

▪ asset forfeitures;

▪ civil and criminal fines and penalties; and

▪ the loss of various licenses, certificates and authorizations necessary to operate our business.

Any of these penalties or sanctions could have a material adverse effect on our results of operations or cash flows.

Environmental and Other Regulatory Requirements

Our laboratory is subject on an ongoing basis to federal, state and local laws and regulations governing the use,
storage, handling and disposal of regulated medical waste, hazardous waste and biohazardous waste, including
chemicals, biological agents and compounds and blood and other tissue specimens. Typically, we use licensed or
otherwise qualified outside vendors to dispose of this waste. However, many of these laws and regulations provide
for strict liability, holding a party potentially liable without regard to fault or negligence. As a result, we could be held
liable for damages and fines if our, or others', business operations or other actions result in contamination of the
environment or personal injury due to exposure to hazardous materials. Our costs for complying with these laws
and regulations cannot be estimated or predicted and depends on a number of factors, including the amount and
nature of waste we produce (which depends in part on the number of tests we perform) and the terms we negotiate
with our waste disposal vendors. Since inception, we have disposed of all hazardous and/or medical waste that we
produced across our entire business through environmentally sound methods.

Our operations are also subject to extensive requirements established by the U.S. Occupational Safety and Health
Administration relating to workplace safety for healthcare employees, including requirements to develop and
implement programs to protect workers from exposure to blood-borne pathogens by preventing or minimizing any
exposure through needle stick or similar penetrating injuries.
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Information About Our Executive Officers and Directors

The following persons currently serve as our executive officers and directors:

Executive Officers and Directors Position
Executive Officers
John Aballi President, Chief Executive Officer and Director
Jeffrey G. Black Chief Financial Officer and Corporate Secretary

Directors
Tina Nova, Ph.D. Executive Chairman of the Board of Directors
Ana Hooker Senior Vice President, Chief Laboratory Officer, Exact Sciences Corporation
Scott Kahn, Ph.D. Director, Rady Children's Institute for Genomic Medicine
Paul Kim Chief Financial Officer, Fulgent Genetics, Inc.
Bruce Robertson, Ph.D. Managing Director, H.I.G Capital, LLC
Frank Stokes Chief Financial Officer, Castle Biosciences, Inc.
Chas McKhann Senior Advisor, McKinsey & Company

Suppliers

We rely on sole suppliers for the critical supply of reagents, equipment and other materials that we use to perform
the tests that comprise our AVISE® testing products. We also purchase components used in our AVISE® testing
product transportation kits from sole-source suppliers. Some of these items are unique to these suppliers and
vendors.

Financial Information

We manage our operations and allocate resources as a single reporting segment. Financial information regarding
our operations, assets and liabilities, including our net loss, for the years ended December 31, 2025 and 2024 and
our total assets as of December 31, 2025 and 2024, is included in our Financial Statements in Item 8 of this Annual
Report.

Corporate Information

We were incorporated under the laws of the state of New Mexico in 2002, under the name Exagen Corporation. In
2003, we changed our state of incorporation from New Mexico to Delaware by merging with and into Exagen
Diagnostics, Inc., pursuant to which we changed our name to Exagen Diagnostics, Inc. In January 2019, we
changed our name to Exagen Inc. Our principal executive offices are located at 1261 Liberty Way, Vista, California
92081. Our telephone number is (760) 560-1501. Our website address is www.exagen.com. The information
contained in, or accessible through, our website is not part of, and is not incorporated by reference into, this Annual
Report. Investors should not rely on any such information in deciding whether to purchase our common securities.

Available Information

We file Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K, proxy and
information statements and other information with the Securities and Exchange Commission (SEC). Our filings with
the SEC are available free of charge on the SEC’s website and on the "Investors" section of our website as soon as
reasonably practicable after we electronically file such material with, or furnish it to, the SEC. The SEC maintains a
website that contains reports, proxy and information statements, and other information regarding issuers that file
electronically with the SEC at www.sec.gov.

Item 1A. Risk Factors.

Investing in our common stock involves a high degree of risk. You should consider carefully the risks and
uncertainties described below, together with all of the other information included in this Annual Report, including our
financial statements and related notes and "Management’s Discussion and Analysis of Financial Condition and
Results of Operations," before making an investment decision to purchase or sell shares of our common stock. If
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any of the following risks are realized, our business, financial condition, results of operations and prospects could be
materially and adversely affected. In that event, the trading price of our common stock could decline, and you could
lose part or all of your investment. The risks described below are not the only ones that we may face, and additional
risks or uncertainties not known to us or that we currently deem immaterial may also impair our business and future
prospects.

Summary Risk Factors

The risk factors described below are a summary of the principal risk factors associated with an investment in us.
These are not the only risks we face. You should carefully consider these risk factors, together with the risk factors
set forth in this Item 1A:

• Our operating results may fluctuate significantly, which makes our future operating results difficult to predict
and could cause our operating results to fall below expectations or any guidance we may provide. We have
a history of losses and we may not be able to generate sufficient revenue to achieve and maintain
profitability. Our estimates regarding profitability and the time in which we may achieve profitability may
ultimately be incorrect;

• If third-party payors do not provide coverage and adequate reimbursement for our testing products, or they
breach, rescind or modify their contracts or reimbursement policies or delay payments for our testing
products, or if we or our partners are unable to successfully negotiate payor contracts, our commercial
success could be materially compromised;

• In the near-term, we expect that our financial results will depend primarily on sales of our testing products,
and we will need to generate sufficient revenue from these testing products to grow our business;

• We may be unable to manage our growth effectively, which could make it difficult to execute our business
strategy;

• Our commercial success depends on attaining and maintaining significant market acceptance of our testing
products among rheumatologists, patients, third-party payors and others in the medical community;

• We rely on sole suppliers for some of the reagents, equipment and other materials used in our testing
products, and we may not be able to fund replacements or transition to alternative suppliers;

• If we are unable to support demand for our current testing products or any of our future testing products or
solutions, our business could suffer;

• If we are unable to compete successfully, we may be unable to increase or sustain our revenue or achieve
profitability;

• Developing new testing products involves a lengthy and complex process, and we may not be able to
commercialize on a timely basis, or at all, other testing products we are developing;

• If our sole clinical laboratory facility becomes damaged or inoperable, we are required to vacate our existing
facility or we are unable to expand our existing facility as needed, we will be unable to perform our testing
services and our business will be harmed;

• Changes in U.S. trade policy and the impact of tariffs may have a material adverse effect on our business,
results of operations and financial condition.

• Our term loan contains restrictions that limit our flexibility in operating our business, and if we fail to comply
with the covenants and other obligations under our loan agreement, the lenders may be able to accelerate
amounts owed under the facility and may foreclose upon the assets securing our obligations.

• We may require substantial additional capital to finance our planned operations, which may not be available
to us on acceptable terms or at all. Our failure to obtain additional financing when needed on acceptable
terms, or at all, could force us to delay, limit, reduce or eliminate our product development programs,
commercialization efforts or other operations;

• We conduct business in a heavily regulated industry. Complying with the numerous statutes and regulations
pertaining to our business is expensive and time-consuming, and any failure by us, our consultants or
commercial partners to comply could result in substantial penalties;
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• We have previously and may again in the future be required to modify our business practices, pay fines,
incur significant expenses or experience losses due to litigation or governmental investigations;

• The FDA may disagree with our assessment that our AVISE® test products and any other tests we may
develop are LDTs eligible for enforcement discretion and determine that such test products are fully subject
to active compliance enforcement under the FDCA and FDA regulations;

• If we are unable to maintain intellectual property protection, our competitive position could be harmed; and

• If we fail to comply with our obligations in the agreements under which we license intellectual property rights
from third parties or otherwise experience disruptions to our business relationships with our licensors, we
could lose license rights that are important to our business.

Risks Related to Our Business and Strategy

We have a history of losses, we expect to incur net losses in the future and we may not be able to generate
sufficient revenue to achieve and maintain profitability.

We have incurred net losses since our inception. For the years ended December 31, 2025 and 2024, we incurred
net losses of $20.0 million and $15.1 million, respectively, and we expect to continue to incur additional losses in
2026 and in future periods. As of December 31, 2025, we had an accumulated deficit of $314.3 million. We also
expect to continue to devote substantial resources to increase adoption of, and reimbursement for, our testing
products and to develop future testing products. Over the next several years, we expect to continue to devote
substantially all of our resources to increase adoption of, and reimbursement for, our testing products and to
develop future testing products. We may not be able to generate sufficient revenue to achieve and maintain
profitability. Our failure to achieve and maintain profitability in the future could cause the market price of our
common stock to decline and materially and adversely affect our prospects and business.

If third-party payors do not provide coverage and adequate reimbursement for our testing products, or they
breach, rescind or modify their contracts or reimbursement policies or delay payments for our testing
products, or if we or our partners are unable to successfully negotiate payor contracts, our commercial
success could be materially compromised.

Successful commercialization, or continued commercialization, of our testing products depends, in large part, on the
availability of coverage and adequate reimbursement from third-party payors, including government payors, such as
Medicare and Medicaid and commercial payors. For the testing products that we develop and commercialize, each
third-party payor decides whether to cover the product, the amount it will reimburse for a covered product and the
specific conditions for reimbursement.

Reimbursement by third-party payors may depend on a number of factors, including the payor’s determination that
tests using our technologies are:

• not experimental or investigational;

• medically necessary;

• demonstrated to lead to improved patient outcomes;

• appropriate for the specific patient;

• cost-saving or cost-effective;

• supported by peer-reviewed medical journals; and

• included in clinical guidelines.

If we are unable to provide third-party payors with sufficient evidence of the clinical utility and validity of our tests,
they may not provide coverage, or may provide limited coverage, which may materially and adversely affect our
revenue and our ability to succeed. In addition, clinicians may be less likely to order a test unless third-party payors
pay a substantial portion of the test price. Therefore, coverage determinations and reimbursement levels and
conditions are critical to commercial success, and if we are not able to secure positive coverage determinations and
reimbursement levels, our business may be materially adversely affected.

Third-party payors and other entities also conduct technology assessments of new medical tests and devices and
provide and/or sell the results of their assessments to other parties. These assessments may be and have been
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used by third-party payors and healthcare providers as grounds to deny coverage for or refuse to use a test or
procedure, including our tests. In addition, third-party payors have increased their efforts to control the cost,
utilization and delivery of healthcare services. These measures have resulted in reduced payment rates and
decreased utilization for the diagnostics industry.

Other third-party payors make their own decisions as to whether to establish a policy to reimburse our testing
products. Because approvals must be sought on a payor-by-payor basis, establishing broad coverage is a time-
consuming and costly process. There are many third-party payors who have not yet established a coverage policy
applicable to our testing products. In addition, several commercial payors issued non-coverage policies with respect
to certain of our testing products, determining that these products do not meet the medical criteria for coverage and
are considered investigational and/or experimental.

While our testing products are reimbursed by a number of third-party payors, we do not currently have contracts
with significant private payors. We have in the past, and will likely in the future, experience delays and temporary
interruptions in the receipt of payments from third-party payors due to changes in their internal processes,
documentation requirements and other issues, which could cause our revenue to fluctuate from period to period.

If we are not successful in reversing existing non-coverage policies, or if other third-party payors issue negative
coverage (or continue to issue negative coverage policies), these policies could have a material adverse effect on
our business and operations. Even if many third-party payors currently reimburse for our testing products, such
payors have in the past and may again withdraw coverage at any time, review and adjust the rate of reimbursement,
require co-payments from patients or stop paying for our testing products altogether, any of which could materially
reduce our revenue.

Our operating results may fluctuate significantly, which makes our future operating results difficult to
predict and could cause our operating results to fall below expectations or any guidance we may provide.
Our estimates regarding profitability and the time in which we may achieve profitability may ultimately be
incorrect.

Our quarterly and annual operating results may fluctuate significantly, which makes it difficult for us to predict our
future operating results. The estimated time in which we may achieve positive Adjusted EBITDA and profitability and
fluctuations in our operating results may vary from period to period due to a variety of factors, many of which are
beyond our control. These factors include, but are not limited to:

• our ability to successfully market and sell our AVISE® testing products;

• our ability to increase the average selling price for our AVISE® testing products;

• our ability to successfully launch and commercialize new testing products and to do so in the timelines in
which we expect;

• the extent to which our current testing and future testing products, if any, are eligible for coverage and
reimbursement from third-party payors;

• the timing and cost of, and level of investment in, research, development, regulatory approval and
commercialization activities relating to our testing products, which may change from time to time

• the cost of supplies, equipment and materials used for our testing products and laboratory operations,
which may vary depending on the quantity of production and the terms of our agreements with third-party
suppliers and manufacturers;

• expenditures that we may incur to acquire, develop or commercialize additional testing products and
technologies;

• the level of demand for our testing products, which may vary significantly;

• the receipt, timing and mix of revenue for our testing products;

• future accounting pronouncements or changes in our accounting policies;

• our ability to collect timely reimbursement for our tests;

• the rate and extent to which payors make an overpayment determination and require us to return all or
some portion of payments which we received in a prior period; and
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• the timing and success or failure of competing products, or any other change in the competitive landscape
of our industry, including consolidation among our competitors or partners.

The cumulative effects of these factors could result in large fluctuations and unpredictability in our quarterly and
annual operating results and could cause our estimates regarding positive Adjusted EBITDA profitability to ultimately
be incorrect. In particular, our quarterly operating results have and may continue to vary due, in part, to our efforts
regarding revenue cycle management. As a result, comparing our operating results on a period-to-period basis may
not be meaningful. Investors should not rely on our past results as an indication of our future performance.

This variability and unpredictability has and could again result in our failing to meet the expectations of industry or
financial analysts or investors for a period. If our revenue, Adjusted EBITDA, profitability estimates or operating
results fall below the expectations of analysts or investors or below any forecasts we may provide to the market, this
could have a material adverse effect on our business, financial condition and results of operations and/or cause the
market price of our common stock to decline.

In the near-term, we expect that our financial results will depend primarily on sales of our testing products,
and we will need to generate sufficient revenue from these testing products to grow our business.

A significant majority of our historical revenue has been derived from the sale of our AVISE® CTD testing product,
which we commercially launched in 2012. In the near term, we expect to continue to derive a majority of our
revenue from sales of AVISE® CTD. We are in various stages of commercialization and research and development
with respect to other testing products that we may offer, but there can be no assurance that we will be able to
successfully develop or commercialize these testing products or generate substantial revenue from these testing
products.

The demand for our testing products may decrease or may not continue to increase at historical rates for a number
of reasons. In addition, at any point in time we may decide to no longer commercialize any of our testing products
for any number of reasons. While we have experienced revenue growth from the sale of our testing products in
certain quarterly and annual periods, we may not be able to sustain this growth or maintain existing revenue levels.
Further, we cannot ensure the continued availability of our testing products in commercial quantities at acceptable
costs. If we are unable to increase sales of our testing products, expand reimbursement for our testing products, or
successfully develop and commercialize additional testing products, our revenue and our ability to achieve and
sustain profitability would be impaired, and the market price of our common stock could decline.

Business disruptions could seriously harm our future revenue and financial condition and increase our
costs and expenses.

Our operations could be subject disruptions, including, but not limited to, earthquakes, power shortages,
telecommunications failures, water shortages, floods, hurricanes, typhoons, fires, extreme weather conditions,
medical epidemics, political instability, including the impact of tensions in Asia on the global economy, trade policy
uncertainty, acts of war, including the current conflicts in Ukraine and the Middle East, and other natural or
manmade disasters (which may be exacerbated due to climate change) or business interruptions, for which we are
predominantly self-insured. We rely on third-party manufacturers to produce our testing products. Our ability to
obtain clinical supplies of our testing products could be disrupted if the operations of these suppliers were affected
by a man-made or natural disaster or other business interruption. In addition, our corporate headquarters is located
in Vista, California near major earthquake faults and fire zones, and the ultimate impact on us of being located near
major earthquake faults and fire zones and being consolidated in a certain geographical area is unknown. The
occurrence of any of these business disruptions could seriously harm our operations and financial condition and
increase our costs and expenses.

If we fail to maintain proper and effective internal control over financial reporting, our ability to produce
accurate and timely financial statements could be impaired, investors may lose confidence in our financial
reporting and the trading price of our common stock may decline.

Pursuant to Section 404 of the Sarbanes-Oxley Act of 2002 (Sarbanes-Oxley), our management is required to
report upon the effectiveness of our internal control over financial reporting. When we reach an accelerated filer
threshold, our independent registered public accounting firm will be required to attest to the effectiveness of our
internal control over financial reporting. The rules governing the standards that must be met for management to
assess our internal control over financial reporting are complex and require significant documentation, testing and
possible remediation. To comply with the requirements of being a reporting company under the Exchange Act, we
may need to upgrade our information technology systems; implement additional financial and management controls,
reporting systems and procedures; and/or hire additional accounting and finance staff as we grow. If we or, if
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required, our auditors are unable to conclude that our internal control over financial reporting is effective, investors
may lose confidence in our financial reporting and the trading price of our common stock may decline.

Our management has previously identified material weaknesses in our internal controls that we believe have been
remediated, however we cannot assure you that there will not be material weaknesses or significant deficiencies in
our internal control over financial reporting in the future. Any failure to maintain internal control over financial
reporting could severely inhibit our ability to accurately report our financial condition, results of operations or cash
flows. If we are again unable to conclude that our internal control over financial reporting is effective, or if our
independent registered public accounting firm determines we have a material weakness or significant deficiency in
our internal control over financial reporting once that firm begin its Section 404 reviews, investors may lose
confidence in the accuracy and completeness of our financial reports, the market price of our common stock could
decline, and we could be subject to sanctions or investigations by the Nasdaq Stock Market LLC, the SEC or other
regulatory authorities. Failure to remedy any material weakness in our internal control over financial reporting, or to
implement or maintain other effective control systems required of public companies, could also restrict our future
access to the capital markets.

We may be unable to manage our growth effectively, which could make it difficult to execute our business
strategy.

In addition to the need to scale our testing capacity, our future growth plans may also impose significant added
responsibilities on management, including the need to identify, recruit, train and integrate additional employees and
the need to manage additional relationships with various partners, suppliers and other third parties. In addition, if we
were to experience rapid and significant growth, our administrative and operational infrastructure may be strained,
requiring us to expand our financial, development, regulatory, manufacturing, marketing and sales capabilities or
contract with third parties to provide these capabilities for us. Our ability to manage our business and growth, as
well as function as a public company, will require us to continue to improve our operational, financial and
management controls, reporting systems and procedures. The time and resources required to optimize these
systems is uncertain, and failure to complete optimization in a timely and efficient manner could adversely affect our
operations. If we are unable to manage our ongoing and future growth effectively, it may be difficult for us to execute
our business strategy and our business could be harmed.

Our commercial success depends upon attaining and maintaining significant market acceptance of our
testing products among rheumatologists, patients, third-party payors and others in the medical community.

Our success depends on our ability to continue to develop and market testing products that are recognized and
accepted as safe, effective, reliable and cost effective, and any testing product that we offer may not gain or
maintain market acceptance among rheumatologists, third-party payors, patients or the medical community. Market
acceptance of our testing products depends on a number of factors, including:

• the perceived accuracy of our test results by rheumatologists and patients;

• the potential and perceived advantages of our testing products over alternative products;

• the demonstration of the performance and clinical validity of our testing products in clinical studies, the
results of which, may not replicate the positive results from earlier studies;

• the introduction of new tests that compete with our testing products;

• the product cost in relation to alternative products;

• publicity concerning our testing products or competing products and treatments;

• the availability of coverage and adequate reimbursement by third-party payors, including government
authorities;

• relative convenience and ease of administration; and

• the effectiveness of our sales and marketing efforts.

In addition, if we or our future partners have to withdraw a product from the market, it could harm our business and/
or impact market acceptance of our other testing products. Further, our biomarker testing products rely on reagents
and assays for various biomarkers, any of which could independently encounter manufacturing, supply, or quality
issues. Moreover, if our testing products do not achieve an adequate level of acceptance by rheumatologists,
hospitals, third-party payors or patients, we may not generate sufficient revenue from that testing product and may
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not become or remain profitable. Our efforts to educate the medical community and third-party payors regarding the
benefits of our testing products may require significant resources and may never be successful.

We may experience limits on our revenue if healthcare providers decide not to order our testing products or
if we are otherwise unable to create or maintain demand for our testing products.

If we are unable to create or maintain demand for our testing products in sufficient volume, we may not generate
sufficient revenue to become profitable. To generate increased demand, we will need to continue to educate
healthcare providers about the benefits of our testing products through publications in peer-reviewed medical
journals, presentations at medical conferences and other similar means. We will also need to continue to generate
demand for our testing products through one-on-one education by our sales force. We also focus on educating
patients about the benefits of our testing products, which we believe is necessary to generate further demand. In
addition, our inability to obtain and maintain coverage and adequate reimbursement from third-party payors may
limit adoption by healthcare providers, as well as third-party payors exerting pressure on healthcare providers to
order in-network testing products which could adversely affect our revenue.

Healthcare providers may rely on guidelines issued by industry groups regarding the diagnosis, prognosis,
treatment and monitoring of autoimmune and autoimmune-related diseases, and the monitoring of the effectiveness
of therapeutic drugs used to treat such diseases before utilizing any diagnostic test or monitoring solution.

The sizes of the markets for our testing products have not been established with precision and may be
smaller than we estimate.

Our estimates of the annual total addressable markets for our current and potential future testing products are
based on a number of internal and third-party estimates. These include, without limitation, the number of patients
with autoimmune and autoimmune-related diseases and the assumed prices at which we can sell testing products
and our partners can sell therapeutics in markets that have not been established. While we believe our assumptions
and the data underlying our estimates are reasonable, these assumptions and estimates may not be correct and the
conditions supporting our assumptions or estimates may change at any time, thereby reducing the predictive
accuracy of these underlying factors. As a result, our estimates of the annual total addressable market for our
current and potential future testing products may prove to be incorrect. If the actual number of patients who would
benefit from our testing products, the price at which we and our partners can sell future testing products, or the
annual total addressable market for our testing products is smaller than we have estimated, it may impair our sales
growth and have an adverse impact on our business.

We may expend our limited resources to pursue a particular testing product and fail to capitalize on other
testing products that may be more profitable or for which there is a greater likelihood of success.

Because we have limited financial and managerial resources, we focus on specific testing products. As a result, we
may forego or delay pursuit of opportunities with others that could have had greater commercial potential. Our
resource allocation decisions may cause us to fail to capitalize on viable commercial products or profitable market
opportunities. In addition, our spending on current and future research and development programs for testing
products may not yield any commercially viable testing products. If we do not accurately evaluate the commercial
potential or target market for a potential testing product, we may forego other similar arrangements which would
have been more advantageous for us to pursue.

We rely on sole suppliers for some of the reagents, equipment and other materials used in our testing
products, and we may not be able to find replacements or transition to alternative suppliers.

We rely on sole suppliers for critical supply of reagents, equipment and other materials that we use to perform the
tests that comprise our testing products. We also purchase components used in our specimen collection and
transportation kits from sole-source suppliers. Some of these items are unique to these suppliers and vendors.
While we have developed alternate sourcing strategies for many of these materials and vendors, we cannot be
certain whether these strategies will be effective or the alternative sources will be available when we need them. We
are not a major customer of some of our suppliers, and these suppliers may therefore give other customers’ needs
higher priority than ours. If our suppliers can no longer provide us with the materials we need to perform the tests
that comprise our testing products, if the materials do not meet our quality specifications, or if we cannot obtain
acceptable substitute materials, an interruption in test processing could occur and, in certain circumstances, we
may be required to amend or cancel test results we have issued. Additionally, if we are unable to remedy future
potential quality issues with unique reagent suppliers, or otherwise find a supplier for future biomarkers with issues,
we may experience difficulties obtaining market acceptance for our products. Moreover, any issues with quality may
result in a change from time to time of the composition of our tests, which could impact the average selling price and
revenues received from sales of such tests.
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In addition, if we should encounter delays or difficulties in securing the quality and quantity of equipment we require
for our testing products, we may need to reconfigure our test processes, which could result in an interruption in
sales. Any such interruption may significantly affect our future revenue and harm our customer relations and
reputation. In addition, in order to mitigate these risks, we may need to maintain inventories of these supplies at
higher levels than would be the case if multiple sources of supply were available.

We directly supply healthcare providers with our testing products. Our warehouse facility could be harmed or
rendered inoperable by natural or man-made disasters, including fire, earthquake, hurricane, flooding, pandemics or
other disease outbreaks and power outages, which may render it difficult or impossible for us to supply healthcare
providers with our testing products for some period of time. The inability to supply healthcare providers with our
testing products or the backlog of tests that could develop if our warehouse facility is inoperable for even a short
period of time, may result in the loss of customers or harm to our reputation or business relationships, and we may
be unable to regain those customers or repair our reputation in the future. Furthermore, our warehouse facility could
be costly and time-consuming to repair or replace. If our warehouse facility is destroyed or otherwise rendered
inoperable, we may have difficulty replacing it and there can be no assurance we could do so in a timely manner, on
terms favorable to us or at all.

If we are unable to support demand for our current testing products or any of our future testing products or
solutions, our business could suffer.

If demand for our testing products or any of our future testing products or solutions grows, we will need to continue
to scale our testing capacity and processing technology, expand customer service, billing and systems processes
and enhance our internal quality assurance program. We may also need additional certified laboratory scientists
and other scientific and technical personnel to process higher volumes of our testing products. We cannot assure
you that any increases in scale, related improvements and quality assurance will be successfully implemented or
that appropriate personnel will be available. We will also need to purchase additional equipment, some of which can
take several months or more to procure, set up and validate, and increase our software and computing capacity to
meet increased demand. Failure to implement necessary procedures, transition to new processes, hire the
necessary personnel, obtain any necessary additional equipment and increase software and computing capacity
could result in higher costs of processing tests or inability to meet demand. There can be no assurance that we will
be able to perform our testing on a timely basis at a level consistent with demand, or that our efforts to scale our
operations, expand our personnel, equipment, software and computing capacities, or implement process
enhancements will be successfully implemented and will not negatively affect the quality of test results. In addition,
there can be no assurance that we will have adequate space in our laboratory facility to accommodate such
required expansion. If we encounter difficulty meeting market demand or quality standards, our reputation could be
harmed and our future prospects and our business could suffer.

Billing for our testing products is complex, and we must dedicate substantial time and resources to the
billing process to be paid for our testing products.

Billing for our testing products is complex, time consuming and expensive. Depending on the billing arrangement
and applicable law, we bill various third-party payors, including Medicare and Medicaid, and commercial payors, as
well as patients, all of which have different billing requirements. We generally bill third-party payors for our testing
products and pursue reimbursement on a case-by-case basis where pricing contracts are not in place. We may also
face increased risk in our collection efforts, including long collection cycles and potential delays in claims
processing, which could adversely affect our business, results of operations and financial condition.

Several factors contribute to the complexity of the billing process, including:

• differences between the list price for our testing products and the reimbursement rates of third-party payors;

• compliance with complex federal and state regulations related to billing Medicare and Medicaid;

• disputes among third-party payors as to which party is responsible for payment;

• differences in coverage among third-party payors;

• the effect of patient deductibles, co-payments or co-insurance;

• differences in information and billing requirements among third-party payors;

• changes to billing codes used for our testing products;

• risk of government audits related to billing;

37



• incorrect or missing billing information; and

• the resources required to manage the billing and claims appeals process.

We use standard industry billing codes, known as CPT codes, to bill for our testing products. If these codes were to
change, there is risk that errors could be made in the claim adjudication process. Such errors can occur with claims
submission, third-party transmission or in the processing of the claim by the payor. Claim adjudication errors
typically result in a delay in payment processing or a reduction in the amount of the payment received.

As we introduce new testing products, we will need to add new codes to our billing process as well as our financial
reporting systems. Failure or delays in effecting these changes in external billing and internal systems and
processes could negatively affect our collection rates, revenue and cost of collecting.

Our billing activities require us to implement compliance procedures and oversight, train and monitor our
employees, and undertake internal audits to evaluate compliance with applicable laws and regulations as well as
internal compliance policies and procedures. Payors also conduct external audits to evaluate payments, which add
further complexity to the billing process. If the payor makes an overpayment determination, there is a risk that we
may be required to return all or some portion of prior payments we have received. Additionally, providers and
suppliers must report and return overpayments received from the Medicare and Medicaid programs within 60 days
of identification. Failure to identify and return such overpayments exposes the provider or supplier to liability under
the federal False Claims Act.

Additionally, from time to time, third-party payors change processes that may affect timely payment. These changes
have in the past and may again result in uneven cash flow or impact the timing of revenue recognized with these
payors. With respect to payments received from government healthcare programs, factors such as a prolonged
government shutdown could cause significant regulatory delays or could result in attempts to reduce payments
made to us by federal healthcare programs. In addition, third-party payors may refuse to ultimately make payment if
their processes and requirements have not been met on a timely basis. These billing complexities, and the related
uncertainty in obtaining payment for our testing products could negatively affect our revenue and cash flow, our
ability to achieve profitability, and the consistency and comparability of our results of operations.

In 2025, Noridian posted the calendar year 2026 Medicare Physician Fee Schedule (MPFS), and CLFS, which
establishes the reimbursement rates to be paid by Medicare for our jurisdiction for services performed on or after
January 1, 2026. Revenue from Medicare comprised 24% and 25% of our revenue for the years ended
December 31, 2025 and 2024, respectively. Revenue from the sale of our AVISE® CTD test comprised 91% of our
revenue for each of the years ended December 31, 2025 and 2024.

We also rely on a third-party provider to provide revenue cycle management software systems for certain
processing and collection functions. In the past, we have experienced delays in claims processing as a result of our
third-party provider making changes to its invoicing system, as well as not submitting claims to payors within the
timeframe required. If claims for our testing products are not submitted to payors on a timely basis, or if we are
required to switch to a different systems provider, it could have an adverse effect on our revenue and our business.

Our reliance on third parties requires us to share our trade secrets, which increases the possibility that a
competitor will discover them or that our trade secrets will be misappropriated or disclosed.

At times, we share our proprietary technology and confidential information, including trade secrets, with third parties
that conduct studies and other services on our behalf. We seek to protect our proprietary technology, in part, by
entering into confidentiality agreements, consulting agreements or other similar agreements with our advisors,
employees and consultants prior to beginning research or disclosing proprietary information. These agreements
typically limit the rights of the third parties to use or disclose our confidential information. Despite the contractual
provisions employed when working with third parties, the need to share trade secrets and other confidential
information increases the risk that such trade secrets become known by our competitors, are intentionally or
inadvertently incorporated into the technology of others or are disclosed or used in violation of these agreements.
Given that our proprietary position is based, in part, on our know-how and trade secrets and despite our efforts to
protect our trade secrets, a competitor’s discovery of our proprietary technology and confidential information or
other unauthorized use or disclosure would impair our competitive position and may have a material adverse effect
on our business, financial condition, results of operations and prospects.

If we are unable to maintain or expand our sales and marketing force, as needed, to adequately address our
customers’ and future partners’ needs, our business may be adversely affected.

We sell our testing products through our own specialized sales force. Our testing products compete in a
concentrated specialty market of autoimmune and autoimmune-related diseases, and utilizing a specialized sales
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force is integral to our strategy. As such, we believe it is necessary to maintain a sales force that includes sales
representatives with specific technical backgrounds and industry expertise and expect to continue to evaluate the
reach and frequency with rheumatologists, including as we launch our pipeline products. We expect to expand our
sales territories in a measured fashion where we believe there is a high likelihood of profitable revenue growth.
Training of sales representatives can be costly and time consuming, particularly given the level of experience and
sophistication we seek in our sales force. If we are unable to effectively retain, train and integrate sales
representatives, as needed, it may adversely affect our ability to effectively market and sell our testing products. In
addition, competition for highly specialized sales personnel is intense, and we may not be able to attract and retain
personnel or be able to maintain an efficient and effective sales and marketing force.

Our future sales will depend in large part on our ability to maintain an effective sales force. If we are unsuccessful in
this regard, it could negatively impact our revenue growth and potential profitability.

If we are unable to compete successfully, we may be unable to increase or sustain our revenue or achieve
profitability.

Our principal competition for our testing products is traditional methods used by healthcare providers to test patients
with CTD-like symptoms. Such traditional methods include testing for a broad range of diagnostic, immunology and
chemistry biomarkers, such as ANA and anti-dsDNA and serum complement biomarkers, such as C3 and C4. We
also face competition from commercial laboratories, such as ARUP Laboratories, Inc.; Laboratory Corporation of
America Holdings; the Mayo Clinic; and Quest Diagnostics Incorporated, all of which have existing infrastructures to
support the commercialization of diagnostic services. Large, multispecialty group medical clinics, health systems
and academic medical university-based clinics may provide in-house clinical laboratories offering autoimmune and
autoimmune-related disease testing services. Additionally, we compete against regional clinical laboratories
providing testing in the autoimmune and autoimmune-related disease field, including Aqtual, Inc. Other potential
competitors include companies that might develop diagnostic or disease or drug monitoring products, such as
AMPEL BioSolutions, LLC; DxTerity Diagnostics Inc.; Genalyte Inc.; Immunovia AB; Oncimmune Holdings plc; and
Progentec Diagnostics Inc. In the future, we may also face competition from companies developing new products or
technologies.

We believe the principal competitive factors in our target market include: quality and strength of clinical and
analytical validation data; confidence in diagnostic results; sales and marketing capabilities; the extent of
reimbursement; inclusion in clinical guidelines; cost-effectiveness; and ease of use. We rely upon independent
sources for phlebotomy to obtain patient samples; interruptions to this capability could dramatically impact patient
access to our tests.

Many of our potential competitors have widespread brand recognition and substantially greater financial, technical
and research and development resources and selling and marketing capabilities than we do. Others may develop
products with prices lower than ours that could be viewed by rheumatologists and payors as functionally equivalent
to our solution or offer solutions at prices designed to promote market penetration, which could force us to lower the
list price of our products and affect our ability to achieve profitability. If we are unable to change clinical practice in a
meaningful way or compete successfully against current and future competitors, we may be unable to increase
market acceptance and sales of our products, which could prevent us from increasing our revenue or achieving
profitability and could cause the market price of our common stock to decline.

To compete successfully we must be able to demonstrate, among other things, that our testing products are
accurate and cost effective.

Developing new testing products involves a lengthy and complex process, and we may not be able to
commercialize on a timely basis, or at all, other testing products we are developing.

We may not be able to develop testing products, including those testing products in our pipeline, with the clinical
utility necessary to be useful and commercially successful. There are certain products for which a commercial
launch would trigger additional payment obligations to licensors of the technology. In these cases, if the economic
projections of the product do not outweigh the additional obligations, we may not launch these products. In order to
develop and commercialize testing products, we need to:

• expend significant funds to conduct substantial research and development;

• conduct successful verification, validation and utility studies;

• develop and scale our laboratory processes to accommodate different tests;
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• achieve and maintain required regulatory certifications, including the hiring of appropriately licensed
laboratory personnel;

• develop and scale our infrastructure to be able to analyze increasingly large amounts of data; and

• build the commercial infrastructure to market and sell new testing products.

Our testing product development process involves a high degree of risk and may take several years. Our testing
product development efforts may fail for many reasons, including:

• failure to identify additional biomarkers to incorporate into our testing products or an inability to obtain
intellectual property protection for testing products targeting new biomarkers;

• failure or sub-optimal performance of the testing product at the research or development stage;

• obtaining patient consent inclusive of genetic analysis;

• difficulty in accessing archival patient specimens, especially specimens with known clinical results; or

• failure of clinical validation, utility and outcome studies to support the effectiveness of the test.

Typically, few research and development projects result in commercial products, and success in early clinical
studies often is not replicated in later studies. At any point, we may abandon development of a testing product
candidate or we may be required to expend considerable resources repeating clinical studies, which would
adversely affect the timing for generating potential revenue from a new testing product and our ability to invest in
other products in our pipeline.

In addition, as we develop testing products, we may have to make significant investments in product development,
marketing and selling resources. If a clinical validation study fails to demonstrate the prospectively defined
endpoints of the study, we might choose to abandon the development of the testing product or product feature that
was the subject of the clinical study, which could harm our business. Additionally, competitors may develop and
commercialize competing products or technologies faster than us or at a lower cost.

Developing new testing products and enhancements to our existing technologies is expensive and time consuming,
and there is no assurance that such activities will result in significant new marketable testing products,
enhancements to our current technologies, design improvements, cost savings, revenue or other expected benefits.
If we spend significant resources on research and development and are unable to generate an adequate return on
our investment or divert resources away from other, more attractive growth opportunities, our business and results
of operations may be materially and adversely affected.

If we cannot enter into new clinical study collaborations, our product development and subsequent
commercialization could be delayed.

We have entered into clinical study collaborations, and our success in the future depends in part on our ability to
enter into additional collaborations with highly regarded institutions. This can be difficult due to internal and external
constraints placed on these organizations. Some organizations may limit the number of collaborations they have
with any one company so as to not be perceived as biased or conflicted. Organizations may also have insufficient
administrative and related infrastructure to enable collaborations with many companies at once, which can extend
the time it takes to develop, negotiate and implement a collaboration. Additionally, organizations often insist on
retaining the rights to publish the clinical data resulting from the collaboration. The publication of clinical data in
peer-reviewed medical journals is a crucial step in commercializing and obtaining reimbursement for testing
products such as ours, and our inability to control when and if results are published may delay or limit our ability to
derive sufficient revenue from any solution.

We may acquire businesses or assets, form joint ventures or make investments in other companies or
technologies that could harm our operating results, dilute our stockholders’ ownership, increase our debt
or cause us to incur significant expense.

As part of our business strategy, we may pursue acquisitions of complementary businesses or assets, as well as
technology licensing arrangements and other strategic transactions or collaborations with third parties. We also may
pursue strategic alliances that leverage our core technology and industry experience to expand our offerings or
distribution, make investments in other companies or acquire ownership rights to therapeutics that are synergistic
with our testing products. We have limited experience acquiring other companies or therapeutics and with respect to
the formation of strategic alliances and joint ventures. If we make any acquisitions, we may not be able to integrate
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these acquisitions successfully into our existing business, and we could assume unknown or contingent liabilities.
Any future acquisitions by us also could result in significant write-offs or the incurrence of debt and contingent
liabilities, any of which could harm our operating results. Integration of an acquired company, business or assets
also may require management resources that otherwise would be available for ongoing development of our existing
business. We may not identify or complete these transactions in a timely manner, on a cost-effective basis, or at all,
and we may not realize the anticipated benefits of any acquisition, technology license, strategic alliance, joint
venture or investment.

To finance any acquisitions or investments, we may choose to issue shares of our stock, or stock equivalents, as
consideration, which would dilute the ownership of our stockholders. If the price of our common stock is low or
volatile, we may not be able to acquire other companies for equity. Alternatively, it may be necessary for us to raise
additional funds for these activities through public or private financings or through the issuance of debt. This debt
financing may involve covenants limiting or restricting our ability to take certain actions. Future acquisitions or
dispositions could also result in potentially dilutive issuances of our equity securities, the assumption of contingent
liabilities, or amortization expenses or write-offs of goodwill, any of which could harm our financial condition.
Additional funds may not be available on terms that are favorable to us, or at all.

Also, the anticipated benefit of any strategic alliance, joint venture or acquisition may not materialize or such
strategic alliance, joint venture or acquisition may be prohibited. In addition, our loan agreement restricts our ability
to pursue certain mergers, acquisitions, amalgamations or consolidations that we may believe to be in our best
interest. We cannot predict the number, timing or size of future joint ventures or acquisitions, or the effect that any
such transactions might have on our operating results.

The diagnostic industry is subject to rapidly changing technology, which could make our current and future
testing products obsolete.

Our industry is characterized by rapid technological changes, frequent new product introductions and
enhancements and evolving industry standards. These advances require us to continuously develop our technology
and work to develop new solutions to keep pace with evolving standards of care. Our testing products could
become obsolete unless we continually innovate and expand our testing product offerings to include new clinical
applications. If we are unable to develop new testing products or to demonstrate the applicability of our testing
products for other diseases, our sales could decline and our competitive position could be harmed.

Our failure to maintain relationships or build new relationships with key opinion leaders could materially
adversely impact our business and prospects.

Key opinion leaders are able to influence clinical practice by publishing research and determining whether new tests
should be integrated into clinical guidelines. We rely on key opinion leaders early in the development process to
help ensure our clinical studies are designed and executed in a way that clearly demonstrates the benefits of our
testing products to healthcare providers and payors. Our failure to maintain or build new relationships with such key
opinion leaders could affect rheumatologist and patient perception of our testing products and result in a loss of
existing and future customers and therefore materially adversely impact our business and prospects.

If we are sued for errors and omissions or professional liability, we could face substantial liabilities that
exceed our resources.

The marketing, sale and use of our testing products could lead to liability claims if someone were to allege that any
such testing product failed to perform as it was designed. We may also be subject to liability for errors in the results
we provide to rheumatologists or for a misunderstanding of, or inappropriate reliance upon, the information we
provide. We may also be subject to similar types of claims related to testing products we may develop in the future.
These errors or omissions or professional liability claims could result in material damages and be costly and time
consuming for us to defend. Although we maintain professional liability insurance, we cannot assure you that our
insurance would fully protect us from the financial impact of defending against these types of claims or any
judgments, fines or settlement costs arising out of any such claims. Any errors or omissions or professional liability
claim brought against us, with or without merit, could materially increase our insurance rates or prevent us from
securing insurance coverage in the future. Additionally, any product liability lawsuit could cause material injury to our
reputation or cause us to suspend sales of our testing products. Similarly, any product liability lawsuit affecting our
partners could also cause material injury to our reputation. We may also initiate a correction or removal for one of
our testing products, issue a safety alert or undertake a field action or recall to reduce a risk to health posed by
potential failure of our products to perform as designed, which could lead to increased costs and lead to increased
scrutiny by regulatory authorities and our customers regarding the quality and safety of our testing products and to
negative publicity, including safety alerts, press releases or administrative or judicial actions. The occurrence of any
of these events could have an adverse effect on our business and results of operations.
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The loss of members of our senior management team or our inability to attract and retain highly skilled
scientists, technicians and salespeople could adversely affect our business.

Our success depends largely on the skills, experience and performance of key members of our executive
management team, including John Aballi, our President and Chief Executive Officer, and others in key management
positions. The efforts of each of these persons will be critical to us as we continue to develop our technologies and
test processes and focus on our growth. If we were to lose one or more of these key employees, we may
experience difficulties in competing effectively, developing our technologies and implementing our business strategy.

In addition, our research and development programs and commercial laboratory operations depend on our ability to
attract and retain highly skilled scientists, including licensed clinical laboratory scientists and biostatisticians. We
may not be able to attract or retain qualified scientists and technicians in the future due to the intense competition
for qualified personnel among life science businesses, particularly in Southern California. It may become more
difficult to hire sufficient numbers of qualified personnel. We also face competition from universities and public and
private research institutions in recruiting and retaining highly qualified scientific personnel. Additionally, our success
depends on our ability to attract and retain qualified and highly-specialized salespeople. We may have difficulties
locating, recruiting or retaining qualified salespeople, which could cause a delay or decline in the rate of adoption of
our testing products. If we are not able to attract and retain the necessary personnel to accomplish our business
objectives, we may experience constraints that could adversely affect our ability to support our research and
development, clinical laboratory and sales efforts. All of our employees are at-will, which means that either we or the
employee may terminate their employment at any time.

If our sole clinical laboratory facility becomes damaged or inoperable, we are required to vacate our
existing facility or we are unable to expand our existing facility as needed, we will be unable to perform our
testing services and our business will be harmed.

We currently derive all of our revenue from tests conducted at a single laboratory facility located in Vista, California.
Vista is situated on or near earthquake fault lines. Our facility and equipment could be harmed or rendered
inoperable by natural or man-made disasters which may be exacerbated due to climate change, including
earthquake, fire, flood, power loss, communications failure or terrorism, or public health crises. In particular, we
store all of our flow cytometers, the instrument we use to detect CB-CAPs on cells, at our Vista facility. If all of our
flow cytometers were rendered inoperable simultaneously pursuant to a natural or man-made disaster, we would be
unable to perform these key tests as we do in the ordinary course of our business. The inability to perform the tests
contained in our testing products or to reduce the backlog of analyses that could develop if our facility is inoperable,
for even a short period of time, may result in the loss of customers or harm to our reputation, and we may be unable
to regain those customers or repair our reputation in the future. Additionally, we store our bio-repository of
specimens, which were collected in collaboration with leading academic institutions and help us to further validate
our testing products, at our Vista facility. If these specimens were destroyed pursuant to a natural or man-made
disaster or otherwise become unavailable, our ability to develop new testing products may be delayed. Furthermore,
our facility and the equipment we use to perform our research and development work could be unavailable or costly
and time-consuming to repair or replace. It would be difficult, time-consuming and expensive to rebuild our facility or
license or transfer our proprietary technology to a third party, particularly in light of the licensure and accreditation
requirements for a commercial laboratory like ours. Even in the unlikely event we are able to find a third party with
such qualifications to enable us to conduct the tests contained in our testing products, we may be unable to
negotiate commercially reasonable terms.

In order to rely on a third party to perform the tests contained in our testing products (even assuming we are able to
do so in compliance with applicable regulations), we would need to engage another facility with established state
licensure and CLIA certification under the scope of which tests could be performed following validation and other
required procedures. We cannot assure you that we would be able to find another CLIA-certified facility willing to
comply with the required procedures, that any such facility would be willing to perform the tests contained in our
testing products for us on commercially reasonable terms, or that it would be able to meet our quality standards.

In order to establish additional clinical reference laboratory facilities, we have to spend considerable time and
money securing adequate space, which may include constructing additional facilities, recruiting and training
employees, and establishing the additional operational and administrative infrastructure necessary to support a
second facility. We may not be able, or it may take considerable time, to replicate our testing processes or results in
any new or converted facility. Additionally, any new clinical reference laboratory facility opened by us would be
subject to certification under CLIA and licensing by several states, including, as applicable, California and New York,
which could take a significant amount of time and result in delays in our ability to begin operations.

We believe we have the capacity to meet our expected business needs for at least the next 12 months, although we
may grow at a rate that is faster than we expect. We may need to further expand our laboratory space in the future.
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Any future expansion could disrupt laboratory operations, resulting in an inability to meet customer turnaround time
expectations, and could be delayed, resulting in slower realization of laboratory efficiencies anticipated from the use
of the expanded facilities. Adverse consequences resulting from a delay in the laboratory expansion could harm our
relationships with our customers and our reputation, and could affect our ability to generate revenue.

We carry insurance for damage to our property and the disruption of our business, but this insurance may not cover
all the risks associated with damage or disruption to our business, provide coverage in amounts sufficient to cover
our potential losses or continue to be available to us on acceptable terms, if at all.

Our testing process involves the use of sophisticated state-of-the-art equipment that requires precise
calibration, and issues affecting such equipment may delay delivery or impact the quality of the test results
to rheumatologists or otherwise adversely affect our operations.

As part of our process of determining CB-CAPs, the key biomarker detection and measurement technology
incorporated into our AVISE® Lupus and AVISE® CTD products, we utilize a number of flow cytometers that require
calibration and performance validation according to the requirements of the CAP at specified time intervals. While
we believe we have implemented appropriate controls and metrics in our laboratory to meet such requirements, we
cannot provide any assurance that our instruments will not fall out of specification, in which case we would be
required to re-calibrate them. Failure to timely re-calibrate our instruments could negatively impact the test results,
which could result in liability and harm our reputation. Patient specimens degrade and become unusable generally
within 48 hours of collection. Therefore, if we do not have other sufficient properly functioning flow cytometers due to
failure to meet specifications or they otherwise become inoperable, our ability to process patient specimens in the
required timeframe would be compromised and our business could be harmed.

Failure in our information technology, telephone or other systems could significantly disrupt our operations
and adversely affect our business and financial condition.

Information technology and telephone systems are used extensively in virtually all aspects of our business,
including laboratory testing, sales, billing, customer service, logistics and management of medical data. The
success of our business depends on the ability to obtain, process, analyze, maintain and manage this data. Our
management relies on our information systems because:

• patient specimens must be received, tracked and processed on a timely basis;

• test results must be reported on a timely basis;

• billings and collections for all customers must be managed efficiently and accurately;

• third-party ancillary billing services require proper tracking and reporting;

• pricing and other information related to our services is needed by our sales force and other personnel in a
timely manner to conduct business;

• patient-identifiable health information must be securely held and kept confidential;

• regulatory compliance requires proper tracking and reporting; and

• proper recordkeeping is required for operating our business, managing employee compensation and other
personnel matters.

Our business, results of operations and financial condition may be materially and adversely affected if, among other
things:

• our information technology, telephone or other systems fail or are interrupted for any extended length of
time;

• services relating to our information technology, telephone or other systems are not kept current;

• our information technology, telephone or other systems do not have the capacity to support expanded
operations and increased levels of business;

• data is lost or unable to be restored or processed; or

• data is corrupted due to a breach of security.
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Despite the precautionary measures we have taken to prevent breakdowns in our information technology, telephone
and other systems, sustained or repeated system failures that interrupt our ability to process test orders, deliver test
results or perform testing in a timely manner or that cause us to inadvertently disclose or lose patient information
could adversely affect our business, results of operations and financial condition.

Security breaches, loss of data and other disruptions to us, our third-party service providers or our
partners could compromise sensitive information related to our business or prevent us from accessing
critical information and expose us to liability, which could materially and adversely affect our business and
our reputation.

In the ordinary course of our business, we and our partners, and our respective third-party service providers collect
and store sensitive data, such as PHI (including test results), personally identifiable information, and credit card
information. We also store business and financial information, intellectual property, research and development
information, trade secrets, and other proprietary and business critical information, including that of our customers,
payors and third-party partners. We manage and maintain our applications and data utilizing a combination of on-
site and vendor-owned systems. We face a number of risks related to our protection of, and our service providers’
protection of, this critical information, including loss of access, unauthorized disclosure and unauthorized access, as
well as risks associated with our ability to identify and audit such events and risks associated with the need to
reconstruct any lost or stolen data. In addition, we have limited control over the storage of sensitive data by our
third-party partners as well as risks related to the transfer and sale of de-identified data files to such partners.

The secure processing, storage, maintenance, and transmission of this critical information is vital to our operations
and business strategy, and we devote significant resources to protecting such information. Although we take
measures to protect sensitive information from unauthorized access or disclosure, our information technology and
infrastructure, and that of our third-party billing and collections provider, may be vulnerable to attacks by hackers or
viruses, or otherwise breached due to employee error, malfeasance or other activities. Attacks upon information
technology systems are increasing in their frequency, levels of persistence, sophistication and intensity, and are
being conducted by sophisticated and organized groups and individuals with a wide range of motives and expertise.
Additionally, the adoption of AI technologies may further heighten the risk of cyber-attacks. Leveraging AI
capabilities to potentially improve administrative internal functions and operations presents further risks and
challenges, including the possibility of creating new attack methods for adversaries. This use of AI to support
business operations carries inherent risks related to data privacy, IP, and security, such as intended, unintended, or
inadvertent transmission of proprietary, confidential, or sensitive information, as well as challenges related to
implementing and maintaining AI tools, such as developing and maintaining appropriate datasets for such support. If
we fail to implement adequate safeguards, the use of AI may introduce additional operational vulnerabilities by
producing inaccurate outcomes based on flaws in the underlying data or methodologies, or unintended results.

Additionally, most of our employees have the ability to work remotely, which may increase the risk of security
breaches, loss of data and other disruptions as a consequence of more employees accessing sensitive and critical
information from remote locations. Because the techniques used to obtain unauthorized access to, or to sabotage,
systems change frequently and often are not recognized until launched against a target, we may be unable to
anticipate these techniques or implement adequate preventative measures. We may also experience security
breaches that may remain undetected for an extended period. While we do not believe that we have experienced
any such attack or breach, if such an event were to occur, our networks would be compromised and the information
we store on those networks could be accessed by unauthorized parties, publicly disclosed, lost or stolen. A security
breach or privacy violation that leads to unauthorized access, disclosure or modification of, or prevents access to,
patient information, including PHI, could implicate state and federal breach notification laws. Any such access,
disclosure or other loss of information could also result in legal claims or proceedings, and liability under laws that
protect the privacy of personal information, such as HIPAA, as amended by the HITECH Act, and their implementing
regulations and similar state data privacy and security laws and regulations including civil and criminal penalties.
Unauthorized access, loss or dissemination could also disrupt our operations, including our ability to process tests,
provide test results, bill payors or patients, process claims and appeals, provide customer assistance services,
conduct research and development activities, collect, process and prepare company financial information, provide
information about our products and other patient and rheumatologist education and outreach efforts through our
website and manage the administrative aspects of our business and could damage our reputation, any of which
could materially and adversely affect our business. Any breach could also result in the compromise of our trade
secrets and other proprietary information, which could materially and adversely affect our competitive position.

In addition, the interpretation and application of federal and state consumer, health-related and data protection laws
in the United States are often uncertain, contradictory and in flux. It is possible that these laws may be interpreted
and applied in a manner that is inconsistent with our practices. If so, this could result in government-imposed fines
or orders requiring that we change our practices, as well as private litigation, which could adversely affect our
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business. Moreover, these laws and their interpretations are constantly evolving and may become more stringent or
inclusive over time. Complying with these various laws could cause us to incur substantial costs or require us to
change our business practices, systems and compliance procedures in a manner adverse to our business.

If we are unable to prevent such security breaches or privacy violations or implement satisfactory remedial
measures in connection with security incidents, we may suffer material loss of reputation, financial loss, civil or
criminal fines or other penalties. In addition, these breaches and other forms of inappropriate access can be difficult
to detect, and any delay in identifying them may lead to increased harm of the type described above.

Our financial condition, commercialization efforts and results of operations have been and may again in the
future be adversely affected by outbreaks of contagious diseases.

Any outbreak of a contagious disease, or other adverse public health developments, could have a material and
adverse effect on our business operations. Such adverse effects could include disruptions or restrictions on the
ability of our, our collaborators’, or our suppliers’ personnel to travel, and could result in temporary closures of our
facilities or the facilities of our collaborators or suppliers, including our sole laboratory. The extent to which any
potential pandemics or health epidemics will affect our operations in the future will depend on future developments,
which are highly uncertain and cannot be predicted with confidence.

Performance issues, service interruptions or price increases by our shipping carrier could adversely affect
our business, results of operations and financial condition, and harm our reputation and ability to provide
testing services on a timely basis.

Expedited, reliable shipping is essential to our operations. We have been utilizing both United Parcel Service (UPS)
and Federal Express Corporation (Federal Express) for reliable and secure point-to-point transport of patient
specimens to our laboratory and enhanced tracking of these patient specimens. Should Federal Express, UPS, or
any other carrier we may use in the future, encounter delivery performance issues such as loss, damage or
destruction of a specimen, it may be difficult to replace our patient specimens in a timely manner and such
occurrences may damage our reputation and lead to decreased utilization from rheumatologists for our testing
services and increased cost and expense to our business. In addition, any significant increase in shipping time or
disruption to delivery service, whether due to bad weather, natural disaster (which may be exacerbated due to
climate change), public health epidemics or pandemics, terrorist attacks or threats, labor strikes, work stoppages or
boycotts, or for other reasons, could adversely affect our ability to receive and process patient specimens on a
timely basis.

If we, Federal Express, or UPS were to terminate our relationship, we would be required to find another party to
provide expedited, reliable point-to-point transport of our patient specimens. There are only a few other providers of
such nationwide transport services, and there can be no assurance that we will be able to enter into arrangements
with such other providers on acceptable terms, if at all. Finding a new provider of transport services would be time-
consuming and costly and result in delays in our ability to provide our testing services. Even if we were to enter into
an arrangement with any such provider, there can be no assurance that they will provide the same level of quality in
transport services currently provided to us by Federal Express and UPS. If any new provider does not provide, or if
Federal Express or UPS does not continue to provide, the required quality and reliability of transport services at the
same or similar costs, it could materially and adversely affect our business, reputation, results of operations and
financial condition.

Inflation could adversely affect our business and financial results.

The current inflationary environment has resulted in higher prices, which have impacted our costs incurred to
generate revenue from our laboratory testing services, costs to attract and retain personnel, and other operating
costs in recent periods. The severity and duration of the current inflationary environment remains uncertain and may
continue to impact our financial condition and results of operations. Inflation may continue to adversely affect us by
increasing the costs of products, materials (including reagents and laboratory supplies), and labor needed to
operate our business in future periods. Actions by the government to stimulate the economy may increase the risk
of significant inflation, which may have an adverse impact on our business or financial results. Moreover, we may
not be able to pass those costs along in the products we sell. As such, inflationary pressures could have a material
adverse effect on our performance and financial statements.

Changes in U.S. trade policy and the impact of tariffs may have a material adverse effect on our business,
results of operations and financial condition.

Our business, results of operations and financial condition may be adversely affected by uncertainty and changes in
U.S. trade policies, including tariffs, quotas, trade agreements or other trade restrictions imposed by the United
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States or other governments. Recently, the U.S. Government has enacted, repealed, threatened and revised tariffs
on various countries. Retaliatory measures from affected countries have also been enacted, repealed threatened
and revised. Several tariff announcements have been followed by announcements of limited exemptions and
temporary pauses. And, certain tariffs recently enacted by the U.S. government have been overturned by the U.S.
Supreme Court. These actions have caused substantial uncertainty and volatility in financial markets and have and
may again result in retaliatory measures on U.S. goods.

Our business requires access to reagents and other materials to run our tests, some of which we source from
suppliers located outside the United States. Any imposition of or increase in tariffs or other restrictions on imports of
reagents or other materials, as well as corresponding price increases for such materials available domestically, if
any, could materially increase our costs. We would likely be unable to pass all or any such cost increases on to our
customers and such cost increases could materially and adversely affect our business, results of operations and
financial condition, including our gross margin.

Tariffs or other trade restrictions may lead to continuing uncertainty and volatility in U.S. and global financial and
economic conditions and commodity markets, declining consumer confidence, significant inflation and diminished
expectations for the economy. Such conditions could have a material adverse impact on our business, results of
operations and financial position. Also, disruptions and volatility in the financial markets may lead to adverse
changes in the availability, terms and cost of capital. Such adverse changes could increase our costs of capital and
limit our access to external financing sources.

Inadequate funding for the SEC and other government agencies, or a work slowdown or stoppage at those
agencies as part of a broader federal government shutdown, could hinder their ability to hire and retain key
leadership and other personnel, prevent new products and services from being developed or
commercialized in a timely manner, or otherwise prevent those agencies from performing normal business
functions on which the operation of our business may rely, which could negatively impact our business.

The ability of governmental agencies to meet their mandates can be affected by a variety of factors, including
government budget and funding levels, the ability to hire and retain key personnel, and statutory, regulatory, and
policy changes. Government funding of government agencies on which our operations may rely, including those that
fund research and development activities and those that process government payor decisions, is subject to the
political process, which is inherently fluid and unpredictable. For example, over the last several years, the U.S.
government has shut down several times, resulting in certain regulatory agencies furloughing critical employees and
suspending critical activities. If a prolonged government shutdown or slowdown occurs, or a significant reduction in
force makes it difficult for the officers or government agencies with which we interact to respond timely, it could have
a material adverse effect on our business. Further, the ongoing or future government shutdowns could impact our
ability to access the public markets and obtain necessary capital in order to properly capitalize and continue our
operations.

We maintain cash deposits in excess of federally insured limits. Adverse developments affecting financial
institutions, including bank failures, could adversely affect our liquidity and financial performance.

We maintain our cash, cash equivalents, and marketable securities with high quality, accredited financial institutions.
However, some of these accounts exceed the Federal Deposit Insurance Corporation insurance limit of $250,000
and, while we believe we are not exposed to significant credit risk due to the financial strength of these depository
institutions or investments, if any such depository institution fails to return our deposits, or if a depository institution
is subject to other adverse conditions in the financial or credit markets, this could further impact access to our
invested cash or cash equivalents and could adversely impact our operating liquidity and financial performance.
Further, the failure or collapse of one or more of these depository institutions or default on these investments could
materially adversely affect our ability to recover these assets and/or materially harm our financial condition.

Our ability to utilize our net operating loss carryforwards and certain other tax attributes may be limited.

Under Sections 382 and 383 of the Internal Revenue Code of 1986, as amended (the Code), if a corporation
undergoes an “ownership change” (generally defined as a greater than 50 percentage-point change (by value) in its
equity ownership by “5-percent shareholders,” as defined in the Code, over a rolling three-year period), the
corporation’s ability to use its pre-change net operating loss (NOL), carryforwards and other pre-change tax
attributes to offset its post-change federal taxable income and taxes, as applicable, may be limited. We previously
completed a study to assess whether an ownership change, as defined by Section 382 of the Code, had occurred
from our formation through December 31, 2019. Based upon this study, we determined that ownership changes had
occurred in 2003, 2008, 2012, 2017 and 2019, and that our ability to use a significant portion of our NOL
carryforwards is subject to limitation under Section 382 of the Code as a result of a prior ownership change. If we
undergo an ownership change as a result of subsequent shifts in our stock ownership, our ability to utilize our NOL
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carryforwards and other pre-change tax attributes could be further limited by Sections 382 and 383 of the Code.
Similar provisions of state tax law may also apply. In addition, federal NOL carryforwards generated in periods after
December 31, 2017, may be carried forward indefinitely but, in taxable years beginning after December 31, 2020,
may only be used to offset 80% of our taxable income. As a result of the foregoing, if we earn net taxable income,
our ability to use NOL carryforwards and other tax attributes to offset taxable income and taxes, as applicable, may
be limited.

Our term loan contains restrictions that limit our flexibility in operating our business, and if we fail to
comply with the covenants and other obligations under our loan agreement, the lenders may be able to
accelerate amounts owed under the facility and may foreclose upon the assets securing our obligations.

On April 25, 2025, we entered into a Credit Agreement and Guaranty with Perceptive Credit Holdings IV, LP
(Perceptive) that was amended on March 6, 2026 (as amended, the Credit Agreement), which provides for a senior
secured delayed draw term loan facility in an aggregate principal amount of up to $65.0 million (the Perceptive Term
Loan Facility). An initial tranche of $25.0 million (the Tranche A Loan) was funded on April 25, 2025. Additional
tranches of up to $10.0 million (the Tranche B Loan), and $30.0 million (the Tranche D Loan, and collectively with
the Tranche A Loan, and the Tranche B Loan, the Term Loans) may be drawn subject to the Company’s satisfaction
of certain conditions precedent, including specified revenue milestones. The Perceptive Term Loan Facility matures
on April 25, 2030, and includes an interest-only period through maturity, with all outstanding principal and accrued
interest due on the maturity date. The Perceptive Term Loan Facility accrues interest at an annual rate equal to the
greater of (i) Term Secured Overnight Financing Rate (SOFR) or (ii) 4.75%, plus a margin of 7.0% (the Applicable
Margin), payable monthly in arrears. Upon the occurrence and during the continuance of an event of default, the
Applicable Margin may be increased by 4.0% at Perceptive’s election. We may prepay the Term Loans at any time,
subject to prepayment premiums ranging from 2.0% to 10.0% of the principal amount, depending on the date of
prepayment.

The Credit Agreement is collateralized by substantially all of our personal property, including our intellectual
property. The Credit Agreement includes customary affirmative, negative, and financial covenants. These include,
among others, restrictions on additional indebtedness, liens, dividends, mergers and acquisitions, and affiliate
transactions. The Credit Agreement also requires that we maintain a minimum unrestricted cash balance of $3.0
million and achieve specified net revenue levels on a quarterly basis beginning with the quarter ending June 30,
2025. As a result of these covenants, we have certain limitations on the manner in which we can conduct our
business, and we may be restricted from engaging in favorable business activities or financing future operations or
capital needs until our current debt obligations are paid in full or we obtain the consent of Perceptive, which we may
not be able to obtain. We cannot be certain that we will be able to generate sufficient cash flow or revenue to meet
the financial covenants or pay the principal and accrued interest on our debt.

In addition, upon the occurrence of an event of default, Perceptive, among other things, can declare all
indebtedness due and payable immediately, which would adversely impact our liquidity and reduce the availability of
our cash flows to fund working capital needs, capital expenditures and other general corporate purposes. An event
of default includes, among others, non-payment of principal, interest, or fees, violation of covenants, inaccuracy of
representations and warranties, bankruptcy and insolvency events, material judgments, cross-defaults to material
contracts, certain regulatory-related events and events constituting a change of control. If an event of default occurs
and we are unable to repay amounts due under the Credit Agreement, Perceptive could foreclose on substantially
all of our personal property, including our intellectual property. We cannot be certain that future working capital,
borrowings or equity financings will be available to repay or refinance our debt to Perceptive or any other debt we
may incur in the future.

We may require substantial additional capital to finance our planned operations, which may not be available
to us on acceptable terms or at all. Our failure to obtain additional financing when needed on acceptable
terms, or at all, could force us to delay, limit, reduce or eliminate our product development programs,
commercialization efforts or other operations.

We believe, based on our current plan, that our current cash and cash equivalents and anticipated future revenue,
will be sufficient to meet our anticipated cash requirements for at least the next 12 months. We have based this
estimate on assumptions that may prove to be wrong, and we could use our capital resources sooner than we
currently expect. Our operating plans and other demands on our cash resources may change as a result of many
factors currently unknown to us and we may need to seek additional funds sooner than planned, through public or
private equity or debt financings or other sources, such as strategic collaborations. If our available cash balances
and anticipated future revenue are insufficient to satisfy our liquidity requirements, including because of lower
demand for our testing products or lower-than-expected rates of reimbursement from commercial payors and
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government payors, or other risks described in this “Risk Factors” section, we may seek to raise additional capital
through equity offerings, debt financings, collaborations or licensing arrangements.

On November 17, 2023, we filed a shelf registration statement on Form S-3, as amended by Amendment No. 1 to
Form S-3 filed on November 27, 2023, that provides for aggregate offerings of up to $150.0 million of our securities
subject to various limitations. We filed a prospectus supplement on November 29, 2023 pursuant to this registration
statement, registering sales of our common stock in an amount not to exceed $50.0 million, pursuant to a sales
agreement by and between us and TD Securities (USA) LLC (TD Cowen), as amended by Amendment No. 1 to
Sales Agreement dated November 17, 2023 (the Amended Sales Agreement). Additionally, on May 8, 2025, we filed
a prospectus supplement relating to the issuance and sale of an aggregate of 3,852,500 shares of our common
stock to Canaccord Genuity (the Underwriter), including 502,500 shares of our common stock issued and sold
pursuant to the exercise in full of the Underwriter’s option to purchase additional shares.

Using a shelf registration statement to raise capital generally takes less time and is less expensive than other
means, such as conducting an offering under a registration statement on Form S-1 and companies may be able to
receive more favorable terms by raising capital pursuant to a shelf registration statement on Form S-3. Our ability to
raise capital under our current shelf registration statement (and any future registration statement on Form S-3) has
in the past, and may again in the future be, limited by, among other things, current and future SEC rules and
regulations impacting the eligibility of smaller companies to use Form S-3 without restrictions. We have previously
been subject to the "baby shelf rules" and if we were to become subject to the "baby shelf rules" again, we would be
limited in our ability to use our shelf registration statement on Form S-3 or the Amended Sales Agreement to raise
additional funds to the extent the aggregate market value of securities sold by us or on our behalf pursuant to
Instruction I.B.6. of Form S-3 during the 12 calendar months immediately prior to, and including, any intended sale
would exceed one-third of the aggregate market value of our public float, calculated in accordance with the
instructions to Form S-3. As of the date of this Annual Report, we are not subject to the "baby shelf rules" because
the market value of our outstanding shares of common stock held by non-affiliates calculated in accordance with
Instruction I.B.6. of Form S-3, or public float, was greater than $75.0 million as of the date of this Annual Report.

In the case of the incurrence of further indebtedness, the Credit Agreement, subject to certain exceptions, restricts
our ability to incur additional indebtedness or encumber any of our property without the prior consent of the Majority
Lenders (as defined in the Credit Agreement). Under the Credit Agreement, we are required to make monthly
interest payments based on an annual rate equal to the greater of (i) SOFR or (ii) 4.75%, plus the Applicable
Margin. We may also consider raising additional capital in the future to expand our business, pursue strategic
investments, take advantage of financing opportunities, or for other reasons. In addition, we may seek additional
capital due to favorable market conditions or strategic considerations, even if we believe we have sufficient funds for
our current or future operating plans. The timing and amounts of our future capital requirements are difficult to
forecast and will depend on numerous factors, including: our ability to maintain and grow sales of our testing
products, as well as the costs associated with conducting clinical studies to demonstrate the utility of our testing
products and support reimbursement efforts; fluctuations in working capital; the costs to expand our sales and
marketing capabilities; the costs of developing our product pipeline, including the costs associated with conducting
our ongoing and future validation studies; the additional costs we may incur as a result of operating as a public
company and the extent to which we in-license, acquire or invest in complementary businesses or products.

Additional funding may not be available to us on acceptable terms, or at all. If we raise funds by issuing equity
securities, including pursuant to the Amended Sales Agreement, dilution to our stockholders could result, and the
market price of our common stock could decline. Any equity securities issued also may provide for rights,
preferences or privileges senior to those of holders of our common stock. The incurrence of additional indebtedness
or the issuance of certain equity securities could result in increased fixed payment obligations and could also result
in restrictive covenants (similar to our current obligations pursuant to the Credit Agreement), such as limitations on
our ability to incur additional debt or issue additional equity, limitations on our ability to acquire or license intellectual
property rights, and other operating restrictions that could adversely affect our ability to conduct our business. In the
event that we enter into collaborations or licensing arrangements to raise capital, we may be required to accept
unfavorable terms. These agreements may require that we relinquish or license to a third party on unfavorable
terms our rights to technologies or product candidates that we otherwise would seek to develop or commercialize
ourselves or reserve certain opportunities for future potential arrangements when we might be able to achieve more
favorable terms. If we are not able to secure additional funding when needed, we may have to delay, reduce the
scope of or eliminate one or more research and development programs or selling and marketing initiatives. In
addition, we may have to work with a partner on one or more of our testing products or market development
programs, which could lower the economic value of those products or programs to our company.

We are a smaller reporting company and the reduced disclosure requirements applicable to smaller
reporting companies may make our common stock less attractive to investors.
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We are a “smaller reporting company” as defined in the Exchange Act. We may take advantage of certain of the
scaled disclosures available to smaller reporting companies and will be able to take advantage of these scaled
disclosures for so long as our voting and non-voting common stock held by non-affiliates is less than $250.0 million
measured on the last business day of our second fiscal quarter, or our annual revenue is less than $100.0 million
during the most recently completed fiscal year and our voting and non-voting common stock held by non-affiliates is
less than $700.0 million measured on the last business day of our second fiscal quarter.

Risks Related to Regulatory and Compliance Matters

Healthcare policy changes could cause significant harm to our business, operations and financial
condition.

The ACA made a number of substantial changes to the way healthcare is financed both by governmental and
commercial payors. The ACA also introduced mechanisms to reduce the per capita rate of growth in Medicare
spending if expenditures exceed certain targets. Any such reductions could affect reimbursement payments for our
tests.

In April 2014, Congress passed PAMA, which included substantial changes to the way in which clinical laboratory
services are paid under the CLFS. Under PAMA, certain clinical laboratories are required to periodically report to
CMS private payor payment rates and volumes for their tests, and laboratories that fail to report the required
payment information may be subject to substantial civil monetary penalties. Since December 2019, Congress has
passed a series of laws to modify PAMA’s statutory requirements related to the data reporting period and phase-in
of payment reductions under the CLFS for CDLTs that are not ADLTs. Most recently, on February 3, 2026, Section
6226 of the Consolidated Appropriations Act, 2026, was passed, and it delayed data reporting requirements for
CDLTs that are not ADLTs as well as the phase-in of payment reductions until 2027. Medicare reimbursement for
CDLTs is based on the weighted-median of the payments made by private payors for these tests, rendering private
payor payment levels even more significant than in the past. As a result, future Medicare payments may fluctuate
more often and become subject to the willingness of private payors to recognize the value of diagnostic tests
generally and any given test individually. The impact of this payment system on rates for our tests, including any
current or future tests we may develop, is uncertain.

We cannot predict whether or when these or other recently enacted healthcare initiatives will be implemented at the
federal or state level or how any such legislation or regulation may affect us. For instance, the payment reductions
imposed by the ACA and the changes to reimbursement amounts paid by Medicare for tests such as ours based on
the procedure set forth in PAMA, could limit the prices we will be able to charge or the amount of available
reimbursement for our tests, which would reduce our revenue. Additionally, these healthcare laws, regulations and
policies could be amended or additional healthcare initiatives could be implemented in the future.

Further, the impact on our business of the expansion of the federal and state governments’ role in the U.S.
healthcare industry generally, including the social, governmental and other pressures to reduce healthcare costs
while expanding individual benefits, is uncertain. Any future changes or initiatives could have a materially adverse
effect on our business, financial condition, results of operations and cash flows.

Complying with numerous regulations pertaining to our business is an expensive and time-consuming
process, and any failure to comply could result in substantial penalties.

We are subject to CLIA, a federal law that regulates clinical laboratories that perform testing on specimens derived
from humans for the purpose of providing information for the diagnosis, prevention or treatment of disease. CLIA
regulations mandate specific standards in the areas of personnel qualifications, administration and participation in
proficiency testing, patient test management, quality control, quality assurance and inspections. We have a current
certificate of accreditation under CLIA because we are accredited to perform testing by CAP. To renew this
certificate, we are subject to survey and inspection every two years. Moreover, inspectors from CMS or CAP may
make random inspections of our clinical reference laboratory.

Although we are required to hold a certificate of accreditation or compliance under CLIA that allows us to perform
high complexity testing, we are not required to hold a certificate of accreditation through CAP. We could alternatively
maintain a certificate of accreditation from another accrediting organization or a certificate of compliance through
inspection by surveyors acting on behalf of the CLIA program. If our accreditation under CAP were to terminate,
either voluntarily or involuntarily, we would need to convert our certification under CLIA to a certificate of compliance
(or to a certificate of accreditation with another accreditation organization) in order to maintain our ability to perform
clinical testing and to continue commercial operations. Whether we would be able to successfully maintain
operations through either of these alternatives would depend upon the facts and circumstances surrounding
termination of our CAP accreditation, such as whether any deficiencies were identified by CAP as the basis for
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termination and, if so, whether these were addressed to the satisfaction of the surveyors for the CLIA program (or
another accrediting organization).

The failure to comply with CLIA requirements can result in enforcement actions, including the revocation,
suspension, or limitation of our CLIA certificate of accreditation, as well as a directed plan of correction, state on-site
monitoring, civil money penalties, civil injunctive suit and/or criminal penalties. We must maintain CLIA compliance
and certification to be eligible to bill for tests provided to Medicare beneficiaries and to some patients covered by
commercial payors. If we were to be found out of compliance with CLIA program requirements and subjected to
sanctions, our business and reputation could be harmed. Even if it were possible for us to bring our laboratory back
into compliance, we could incur significant expenses and potentially lose revenue in doing so.

We are also required to maintain a license to conduct testing in California. California laws establish standards for
day-to-day operation of our clinical reference laboratory, including the training and skills required of personnel and
quality control. In addition, our clinical reference laboratory is licensed on a product-specific basis by New York as
an out of state laboratory and our testing products, as LDTs, must be approved by the NYSDOH on a product-by-
product basis before they are offered in New York. We are also subject to periodic inspection by the NYSDOH and
required to demonstrate ongoing compliance with NYSDOH regulations and standards. To the extent NYSDOH
identified any non-compliance and we are unable to implement satisfactory corrective actions to remedy such non-
compliance, the State of New York could withdraw approval for our testing products. New York law also mandates
proficiency testing for laboratories licensed under New York state law, regardless of whether or not such laboratories
are located in New York. Moreover, several other states require that we hold licenses to test specimens from
patients in those states. Other states may have similar requirements or may adopt similar requirements in the
future. Although we have obtained licenses from states where we believe we are required to be licensed, we may
become aware of other states that require out-of-state laboratories to obtain licensure in order to accept specimens
from the state, and it is possible that other states currently have such requirements or will have such requirements
in the future.

If we were to lose our CLIA accreditation or California license, whether as a result of a revocation, suspension or
limitation, we would no longer be able to sell our testing products, which would limit our revenue and harm our
business. If we were to lose our license or fail to obtain or maintain NYSDOH approval for our laboratory developed
tests in New York or if we were to lose our license in other states where we are required to hold licenses, we would
not be able to test specimens from those states, which would limit our revenue.

We conduct business in a heavily regulated industry. Complying with the numerous statutes and
regulations pertaining to our business is expensive and time-consuming, and any failure by us, our
consultants or commercial partners to comply could result in substantial penalties.

Our industry and our operations are heavily regulated by various federal, state, local and foreign laws and
regulations, and the regulatory environment in which we operate could change significantly and adversely in the
future. These laws and regulations currently include, among others:

• CLIA’s and CAP’s regulation of our laboratory activities, as well as state licensure laws and regulations;

• federal and state laws and standards affecting reimbursement by government payors, including certain
coding requirements to obtain reimbursement and certain payment mechanisms for clinical laboratory
services resulting from PAMA;

• HIPAA and HITECH, which establish comprehensive federal standards with respect to the privacy and
security of PHI, and requirements for the use of certain standardized electronic transactions with respect to
transmission of such information, as well as similar laws protecting other types of personal information;

• state laws governing the maintenance of personally identifiable information of state residents, including
medical information, and which impose varying breach notification requirements, some of which allow
private rights of action by individuals for violations and also impose penalties for such violations;

• the federal Anti-Kickback Statute, which generally prohibits knowingly and willfully offering, paying, soliciting
or receiving remuneration, directly or indirectly, in return for or to induce a person to refer to an individual
any good, facility, item or service that is reimbursable under a federal healthcare program;

• the federal Stark Law, which generally prohibits a physician from making a referral for certain designated
health services covered by Medicare or Medicaid, including laboratory and pathology services, if the
physician or an immediate family member has a financial relationship with the entity providing the
designated health services;

50



• the federal False Claims Act, which imposes up to treble damages and per-claim civil penalties, and
provides for civil whistleblower or qui tam actions, against individuals or entities for knowingly presenting, or
causing to be presented, to the federal government, claims for payment that are false or fraudulent or
making a false statement to avoid, decrease or conceal an obligation to pay money to the federal
government;

• the CMP Law, which generally prohibits, among other things, the offering or transfer of remuneration to a
Medicare or Medicaid beneficiary if it is likely to influence the beneficiary’s selection of a particular provider,
practitioner or supplier of services reimbursable by Medicare or Medicaid;

• EKRA, which imposes criminal penalties for knowing and willful payment or offer, or solicitation or receipt, of
any remuneration, whether directly or indirectly, overtly or covertly, in cash or in kind, in exchange for the
referral or inducement of laboratory testing (among other healthcare services) covered by healthcare benefit
programs (including commercial insurers) unless a specific exception applies;

• the ACA, which, among other things, establishes a requirement for providers and suppliers to report and
return any overpayments received from the Medicare and Medicaid programs;

• other federal and state fraud and abuse laws, such as anti-kickback laws, prohibitions on self-referral, fee-
splitting restrictions, insurance fraud laws, anti-markup laws, prohibitions on the provision of tests at no or
discounted cost to induce physician or patient adoption and false claims acts, some of which may extend to
services reimbursable by any third-party payor, including private payors;

• the prohibition on reassignment of Medicare claims and other Medicare and Medicaid billing and coverage
requirements;

• state laws that prohibit other specified healthcare practices, such as billing physicians for tests that they
order, waiving coinsurance, copayments, deductibles and other amounts owed by patients, business
corporations practicing medicine or employing or engaging physicians to practice medicine and billing a
state Medicaid program at a price that is higher than what is charged to one or more other payors;

• the FCPA, and applicable foreign anti-bribery laws;

• federal, state and local regulations relating to the handling and disposal of regulated medical waste,
hazardous waste and biohazardous waste and workplace safety for healthcare employees;

• laws and regulations relating to health and safety, labor and employment, public reporting, taxation and
other areas applicable to businesses generally, all of which are subject to change; and

• similar foreign laws and regulations that apply to us in the countries in which we operate or may operate in
the future.

Any future growth of our business, including, in particular, continued reliance on consultants, commercial partners
and other third parties, may increase the potential for violating these laws. In some cases, our risk of violating these
or other laws and regulations is further increased because of the lack of their complete interpretation by applicable
regulatory authorities or courts, and their provisions are thus open to a variety of interpretations. We have adopted
policies and procedures designed to comply with these laws and regulations and, in the ordinary course of our
business, we conduct internal reviews of our compliance with these laws. Our compliance is also subject to review
by applicable government agencies. However, these laws and regulations are subject to change and additional
interpretation and guidance from regulatory authorities.

It is possible that some of our business activities could be subject to challenge under one or more of such laws.
Such a challenge, regardless of the outcome, could have a material adverse effect on our business, business
relationships, reputation, financial condition and results of operations. Although an effective compliance program
can mitigate the risk of investigation and prosecution for violations of these laws, the risks cannot be entirely
eliminated. Given the complexity of these existing and changing rules and regulations, it is not always possible to
identify and deter misconduct by employees, distributors, consultants and commercial partners and the precautions
we take to detect and prevent this activity may not be effective in controlling unknown or unmanaged risks or losses
or in protecting us from government investigations or other actions or lawsuits stemming from a failure to comply
with applicable laws or regulations. Additionally, we are subject to the risk that a person or government could allege
such fraud or other misconduct, even if none occurred. For additional information see the risk factor below entitled
“We have previously and may again in the future be required to modify our business practices, pay fines, incur
significant expenses or experience losses due to litigation or governmental investigations.” Any action against us for
violation of these laws, even if we successfully defend against it, could cause us to incur significant legal expenses
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and divert our management’s attention from the operation of our business. Moreover, achieving and sustaining
compliance with these laws may prove costly. If we or our operations, or any of the rheumatologists or entities with
whom we do business are found to be in violation of any of the laws described above or any other governmental
regulations that apply to us, we may be subject to significant penalties, including administrative, civil and/or criminal
penalties, damages, fines, disgorgement, individual imprisonment, exclusion from participation in U.S. federal or
state healthcare programs, such as Medicare and Medicaid, and similar programs outside the United States, a
corporate integrity agreement or other agreement to resolve allegations of non-compliance with these laws, and the
curtailment or restructuring of our operations, any of which could materially adversely affect our ability to operate
our business and our financial results. To the extent that any of our testing products are sold in a foreign country, we
may be subject to similar foreign laws and regulations, which may include, for instance, applicable post-marketing
requirements, including safety surveillance, anti-fraud and abuse laws, and implementation of corporate compliance
programs and reporting of payments or transfers of value to healthcare professionals.

If we use hazardous materials in a manner that causes contamination or injury, we could be liable for
resulting damages.

We are subject to federal, state and local laws, rules and regulations governing the use, discharge, storage,
handling and disposal of biological material, chemicals and waste. We cannot eliminate the risk of accidental
contamination or injury to employees or third parties from the use, storage, handling or disposal of these materials.
In the event of contamination or injury, we could be held liable for any resulting damages, remediation costs and any
related penalties or fines, and any liability could exceed our resources or any applicable insurance coverage we
may have. The cost of compliance with these laws and regulations may become significant, and our failure to
comply may result in substantial fines or other consequences, either of which could negatively affect our operating
results.

We have previously and may again in the future be required to modify our business practices, pay fines,
incur significant expenses or experience losses due to litigation or governmental investigations.

From time to time and in the ordinary course of our business, we have been and may be subject to litigation or
governmental investigation on a variety of matters in the United States or foreign jurisdictions, including, without
limitation, regulatory, intellectual property, product liability, antitrust, consumer, false claims, whistleblower, qui tam,
privacy, anti-kickback, anti-bribery, environmental, commercial, securities and employment litigation and claims and
other legal proceedings that may arise from the conduct of our business. Our activities relating to our products and
services are subject to extensive regulation in the United States and foreign jurisdictions. Like many companies in
our industry, we have in the ordinary course of business received inquiries, subpoenas, civil investigative demands,
and other types of information requests from government authorities. In addition, any litigation or government
investigation generally, diverts the attention of our management team and resources from our core business and
limits the time and attention of our management team otherwise available to devote to our business. Government
investigation and litigation in general may cause us to incur significant expenses, to experience significant losses,
and, as a result of such matters, we may also be required to materially alter the conduct of our operations or pay
significant penalties. For example, pursuant to a settlement agreement, we made a single lump-sum remittance to
the government in the amount of $0.7 million plus interest in October 2023, the U.S. Attorney’s Office dismissed this
“covered conduct” in the qui tam with prejudice, while non-covered conduct was dismissed without prejudice. The
Department of Justice excused itself from the case in connection with the settlement. In November 2023, the
complaint was unsealed and served on Exagen. Exagen filed a motion to dismiss the complaint. In February 2024,
the relator filed a motion for leave to amend the complaint. Exagen opposed this motion, and the case was
ultimately dismissed with prejudice on July 15, 2025.

Any of these circumstances may adversely affect our business, prospects, reputation and results of operations.

We are subject to U.S. and certain foreign export and import controls, sanctions, embargoes, anti-
corruption laws and anti-money laundering laws and regulations. Compliance with these legal standards
could impair our ability to compete in domestic and international markets. We can face criminal liability and
other serious consequences for violations, which can harm our business.

We are subject to export control and import laws and regulations, including the U.S. Export Administration
Regulations, U.S. Customs regulations, various economic and trade sanctions regulations administered by the U.S.
Treasury Department’s Office of Foreign Assets Controls, the FCPA, the U.S. domestic bribery statute contained in
18 U.S.C. § 201, the U.S. Travel Act, the USA PATRIOT Act, and other state and national anti-bribery and anti-
money laundering laws in the countries in which we conduct activities. Anti-corruption laws are interpreted broadly
and prohibit companies and their employees, agents, contractors and other collaborators from authorizing,
promising, offering, or providing, directly or indirectly, improper payments or anything else of value to recipients in
the public or private sector. We may engage third parties to sell our testing products outside the United States, to
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conduct clinical trials, and/or to obtain necessary permits, licenses, patent registrations and other regulatory
approvals. We have direct or indirect interactions with officials and employees of government agencies or
government-affiliated hospitals, universities and other organizations. We can be held liable for the corrupt or other
illegal activities of our employees, agents, contractors, and other collaborators, even if we do not explicitly authorize
or have actual knowledge of such activities. Any violations of the laws and regulations described above may result
in substantial civil and criminal fines and penalties, imprisonment, the loss of export or import privileges, debarment,
tax reassessments, breach of contract and fraud litigation, reputational harm and other consequences.

The FDA may disagree with our assessment that our AVISE® test products and any other tests we may
develop are LDTs eligible for enforcement discretion and determine that such test products are fully subject
to active compliance enforcement under the FDCA and FDA regulations.

The FDA regulates any diagnostic test that meets the definition of a medical device, except under specific, narrow
circumstances. The FDCA defines a medical device as “an instrument, apparatus, implement, machine, contrivance,
implant, in vitro reagent, or other similar or related article, including a component part, or accessory which is ,
among other things: intended for use in the diagnosis of disease or other conditions, or in the cure, mitigation,
treatment, or prevention of disease, in man or other animals and which does not achieve its primary intended
purposes through chemical action within or on the body of man or other animals and which is not dependent upon
being metabolized for the achievement of any of its primary intended purposes.” By this definition, in vitro reagents
and diagnostic tests are considered medical devices. Specifically, the FDA defines an IVD as “reagents,
instruments, and systems intended for use in the diagnosis of disease or other conditions, including a determination
of the state of health, in order to cure, mitigate, treat, or prevent disease or its sequelae.” Therefore, the FDA
generally considers diagnostic testing products to be IVDs subject to the agency’s regulatory requirements for IVDs.
Although the FDA sought to regulate LDTs actively under medical device regulations through notice-and-comment
rulemaking after decades of exercising enforcement discretion with respect to LDTs, the U.S. District Court for the
Eastern District of Texas vacated the final rule in its entirety, holding that the rule exceeded the agency’s authority
under the FDCA. We believe that all of our AVISE® test products are LDTs, as are our near-term pipeline candidate
tests.

If the FDA were to disagree with our conclusion that our AVISE® test products fall within the scope of the agency’s
LDT definition and determines that the AVISE® tests are thus subject to FDA’s medical device authorities and
implementing regulations, we would become immediately subject to extensive regulatory requirements and may be
required to stop selling our existing tests or refrain from launching any other tests we may develop. In particular, the
FDA may require us to obtain marketing authorization for each of our AVISE® tests in order for use to commercialize
them. The premarket review process for diagnostic testing products can be lengthy, expensive, time-consuming,
and unpredictable. As part of the process to prepare regulatory submissions for FDA review, we may be required to
conduct formal clinical trials under agency regulations before applying for commercial marketing authorization.
Performing additional, new nonclinical studies or clinical trials in order to obtain product approval from the FDA, if
any were to become necessary, would take a significant amount of time and would substantially delay our ability to
commercialize our AVISE® tests, all of which would adversely impact our business.

While we believe that we are currently in material compliance with applicable laws and regulations with respect to
LDTs, we cannot assure you that the FDA will agree with our determination. Any finding by the FDA or another
regulatory authority that we have violated these laws and regulations, or a public announcement that we are being
investigated for possible violations, could adversely affect our business, prospects, results of operations or financial
condition.

The FTC and/or state enforcement or regulatory agencies may object to the methods and materials we use
to promote our tests and initiate enforcement against us, which could adversely affect our business and
financial condition.

The FTC and/or state enforcement or regulatory agencies (including but not limited to the offices of state attorneys
general) may object to the materials and methods we use to promote our current tests or other LDTs we may
develop in the future, including with respect to the product claims in our promotional materials, and may initiate
enforcement actions against us. Enforcement actions by the FTC may include, among others, injunctions, civil
penalties and equitable monetary relief.

Actual or perceived failures to comply with applicable data protection, privacy and security laws,
regulations, standards and other requirements could materially and adversely affect our business, results
of operations and financial condition.

Any failure or perceived failure by us to comply with federal or state laws or regulations, our internal policies and
procedures or our contracts governing our use and disclosures of personal information could result in negative
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publicity, government investigations and enforcement actions including significant penalties, claims by third parties,
and damage to our reputation, any of which could have a material adverse effect on our operations, financial
performance and business.

Failure to comply with HIPAA, the HITECH Act, their implementing regulations and similar comparable state laws
and regulations affecting the transmission, security and privacy of health information could result in significant
penalties or private litigation.

Numerous federal, state and foreign laws and regulations, including HIPAA and the HITECH Act in the United
States, govern the collection, dissemination, disclosure, security, use and confidentiality of individually identifiable
health information and, in many cases, other personal information. HIPAA and the HITECH Act require us to comply
with standards for the use and disclosure of PHI within our company and with respect to third parties. The privacy,
security and breach notification rules promulgated under HIPAA, as amended by the HITECH Act, Standards for
Privacy of Individually Identifiable Health Information (Privacy Standards) and the Security Standards for the
Protection of Electronic Protected Health Information (Security Standards) under HIPAA establish a set of basic
national privacy and security standards for the protection of individually identifiable health information by Covered
Entities and their Business Associates. HIPAA requires Covered Entities, such as us, to develop and maintain
policies and procedures with respect to individually identifiable health information that is used or disclosed, including
the adoption of administrative, physical and technical safeguards to protect the privacy and security of such
information. HIPAA also requires us to provide individuals with certain rights with respect to their PHI. If we engage
a Business Associate to help us carry out healthcare activities and functions, we must have a written Business
Associate contract or other arrangement with the Business Associate that establishes specifically what the Business
Associate has been engaged to do and obligates the Business Associate to comply with HIPAA requirements.
Further, in the event of a breach of unsecured PHI we must notify each individual whose PHI is breached as well as
federal regulators and in some cases, must publicize the breach in local or national media.

HIPAA also includes standards for common healthcare electronic transactions and code sets, such as claims
information, plan eligibility, payment information and the use of electronic signatures, and privacy and electronic
security of individually identifiable health information. Covered Entities, such as certain healthcare providers, are
required to conform to such transaction set standards, known as the Standards for Electronic Transactions,
pursuant to HIPAA. Submission of electronic healthcare claims and payment transactions that do not comply with
the HIPAA electronic data transmission standards could result in delayed or denied payments.

In the conduct of our business, we process, maintain, and transmit sensitive data, including PHI. There can be no
assurance that a material breach of privacy or security will not occur. If there is a breach, we could be subject to
various lawsuits, penalties and damages and may be required to incur costs to mitigate the impact of the breach on
affected individuals such that our business may be materially and adversely affected.

Penalties for failure to comply with HIPAA requirements are substantial and could include corrective action plans
and/or the imposition of civil or criminal penalties. HIPAA also authorizes state attorneys general to file suit under
HIPAA on behalf of state residents. Courts can award damages, costs and attorneys’ fees related to violations of
HIPAA in such cases. While HIPAA does not create a private right of action allowing individuals to sue us in civil
court for HIPAA violations, its standards have been used as the basis for a duty of care claim in state civil suits such
as those for negligence or recklessness in the misuse or breach of PHI.

Additionally, certain states have adopted comparable privacy and security laws and regulations, some of which may
apply more broadly or be more stringent than HIPAA. For example, the CCPA, which went into effect on January 1,
2020, gives California residents, including our California-based employees, expanded rights to access and delete
their personal information, opt out of certain personal information sharing, and receive detailed information about
how their personal information is used. The CCPA provides for civil penalties for violations, as well as a private right
of action for data breaches that is expected to increase data breach litigation. Further, the CPRA went into effect in
California amending the CCPA and may increase our compliance costs and potential liability, imposes additional
data protection obligations on covered businesses, including additional consumer rights processes, limitations on
data uses, new audit requirements for higher risk data and adds opt outs for certain uses of sensitive data. It also
created a new regulatory authority, the California Privacy Protection Agency (CPPA), which is authorized to issue
substantive regulations and could result in increased privacy and information security enforcement. In the event that
we are subject to or affected by HIPAA, the CCPA, the CPRA or other domestic privacy and data protection laws (for
example Virginia's Consumer Data Protection Act and other similar laws that recently went into effect in other
states), any liability from failure to comply with the requirements of these laws could adversely affect our financial
condition.

In Europe, the GDPR went into effect in May 2018 and imposes strict requirements for processing the personal data
of individuals within the EEA. Companies that must comply with the GDPR face increased compliance obligations

54



and risk, including more robust regulatory enforcement of data protection requirements and potential fines for
noncompliance of up to €20 million or 4% of the annual global revenues of the noncompliant company, whichever is
greater. Among other requirements, the GDPR regulates transfers of personal data subject to the GDPR to
countries outside of the EEA that have not been found to provide adequate protection to such personal data. In July
2023, the European Commission adopted an adequacy decision with respect to a mechanism for transferring data
from the EU to the United States – the EU-US Data Privacy Framework, which provides EU individuals with several
new rights, including the right to obtain access to their data, or obtain correction or deletion of incorrect or unlawfully
handled data. The adequacy decision followed the signing of an executive order introducing new binding safeguards
addressing the reasons behind the Court of Justice of the EU’s invalidation of the original Privacy Shield in 2016.
The European Commission will continually review developments in the United States along with its adequacy
decision, and the adequacy decision could be altered or withdrawn. Future actions of EU data protection authorities
and the potential impacts on data transfers are difficult to predict.

Relatedly, following the United Kingdom’s withdrawal from the EU, the GDPR was implemented in the United
Kingdom as the U.K. GDPR. The U.K. GDPR sits alongside the amended U.K. Data Protection Act 2018, which
implements certain derogations in the EU GDPR into U.K. law. The U.K. GDPR mirrors the fines under the GDPR,
i.e., fines up to the greater of €20 million (£17.5 million) or 4% of annual global turnover. In June of 2021, the
European Commission issued a decision, which was subsequently extended on December 19, 2025 through
December 27, 2031, that the United Kingdom ensures an adequate level of protection for personal data transferred
under the EU GDPR from the EU to the United Kingdom.

The regulatory framework governing the collection, storage, use and sharing of certain information, particularly
financial and other personal information, is rapidly evolving and is likely to continue to be subject to uncertainty and
varying interpretations. Additionally, increasing concerns about health information privacy have recently prompted
the federal government to issue guidance taking a newly expansive view of the scope of the laws and regulations
that they enforce. It is possible that these laws may be interpreted and applied in a manner that is inconsistent with
our existing practices. Any failure or perceived failure by us, or any third parties with which we do business, to
comply with our privacy policies, changing expectations, evolving laws, rules and regulations, industry standards or
contractual obligations to which we or such third parties are or may become subject, may result in actions or other
claims against us by governmental entities or private actors, the expenditure of substantial costs, time and other
resources or the incurrence of significant fines, penalties or other liabilities. In addition, any such action, particularly
to the extent we were found to be guilty of violations or otherwise liable for damages, would damage our reputation
and adversely affect our business, financial condition and results of operations.

Although we work to comply with applicable laws, regulations and standards, our contractual obligations and other
legal obligations, these requirements are evolving and may be modified, interpreted and applied in an inconsistent
manner from one jurisdiction to another and may conflict with one another or other legal obligations with which we
must comply. Any failure or perceived failure by us or our employees, representatives, contractors, consultants,
collaborators, or other third parties to comply with such requirements or adequately address privacy and security
concerns, even if unfounded, could result in additional cost and liability to us, damage our reputation and adversely
affect our business and results of operations.

Our future growth may depend, in part, on our ability to operate in foreign markets, where we would be
subject to additional regulatory burdens and other risks and uncertainties.

Our future growth may depend, in part, on our ability to develop and commercialize our testing products in foreign
markets. We are not permitted to market or promote any of our testing products before we receive regulatory
approval from applicable regulatory authorities in foreign markets, and we may never receive such regulatory
approvals for any of our testing products. To obtain separate regulatory approval in many other countries, we and
our collaborators and service providers must comply with numerous and varying regulatory requirements regarding
safety and efficacy and governing, among other things, clinical trials, commercial sales, pricing and distribution of
our testing products. If we obtain regulatory approval of our testing products and ultimately commercialize our
testing products in foreign markets, we would be subject to additional risks and uncertainties, including any or all of
the following:

• different regulatory requirements for approval of IVDs in foreign countries;

• reduced protection for intellectual property rights;

• the existence of additional third-party patent rights of potential relevance to our business;

• changes in tariffs, trade barriers and regulatory requirements;
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• economic weakness, including inflation, or political instability in particular foreign economies and markets;

• compliance with tax, employment, immigration and labor laws for employees living or traveling abroad;

• foreign currency fluctuations, which could result in increased operating expenses and reduced revenue and
other obligations incident to doing business in another country;

• inflationary pressures, such as those the global market is currently experiencing, which have and may
increase costs for materials, supplies, and services;

• foreign reimbursement, pricing and insurance regimes;

• workforce uncertainty in countries where labor unrest is common;

• production shortages resulting from any events affecting raw material supply or manufacturing capabilities
abroad; and

• business interruptions resulting from geopolitical actions, including war and terrorism, such as current
conflicts in Ukraine and the Middle East; natural disasters which may be exacerbated due to climate
change, including earthquakes, typhoons, floods and fires; outbreak of disease; boycotts; or other business
restrictions.

Risks Related to our Intellectual Property

If we are unable to maintain or obtain intellectual property protection, our competitive position could be
harmed.

Our ability to protect our technologies, such as the AVISE® Lupus platform, affects our ability to compete and to
achieve sustained profitability. We rely on a combination of U.S. and foreign patents and patent applications,
copyrights, trademarks and trademark applications, and contractual restrictions to protect our intellectual property
rights. We cannot be certain that the claims in our granted patents and pending patent applications covering our
testing products will be considered patentable or enforceable by the United States Patent and Trademark Office (the
USPTO) courts in the United States, or by patent offices and courts in foreign countries. If we fail to protect our
intellectual property, third parties may be able to compete more effectively against us and we may incur substantial
litigation costs in our attempts to recover or restrict use of our intellectual property.

We apply for patents covering our testing products and technologies and uses thereof, as we deem appropriate,
however we may fail to apply for patents on important testing products and technologies or for pipeline testing
products and technologies in a timely fashion or at all, or we may fail to apply for patents in potentially relevant
jurisdictions, or we may cease our prosecution and maintenance of patents in potentially relevant jurisdictions.
Currently, we have an exclusive license to two issued U.S. patents, one U.S. patent application, and certain
corresponding foreign counterpart patents, relevant to our AVISE® testing products. We own seven issued U.S.
patents and two pending U.S. patent applications relevant to our AVISE® testing products. While we intend to
pursue additional patent applications, it is possible that our pending patent applications and any future applications
may not result in issued patents. Even if such patents do successfully issue, third parties may challenge the validity,
enforceability or scope thereof, which may result in such patents being narrowed, invalidated or held unenforceable.
Any successful opposition to our patents could deprive us of exclusive rights necessary for the further development
of our testing products. Furthermore, even if they are unchallenged, our patents may not adequately protect our
intellectual property, provide exclusivity for our testing products or prevent others from designing around our claims.

We might not have been the first to make the inventions covered by each of our pending patent applications and we
might not have been the first to file patent applications for these inventions. To determine the priority of these
inventions, we may have to participate in interference proceedings, derivation proceedings or other post-grant
proceedings declared by the USPTO that could result in substantial cost to us. No assurance can be given that our
patent applications will have priority over other patent applications. In addition, recent changes to the patent laws of
the United States allow for various post-grant opposition proceedings that have not been extensively tested, and
their outcome is therefore uncertain. Furthermore, if third parties bring these proceedings against our patents, we
could experience significant costs and management distraction.

We previously held licenses to five patent families related to CB-CAPs technology from UPitt. We have terminated
these license agreements (related to U.S. Patent Nos. 7,361,517; 7,390,631; 7,585,640; 7,588,905; 8,080,382;
8,126,654, and foreign equivalents thereof), effective March 22, 2024, and as a result may face increased
competition with respect to the portion of our testing products previously protected by these patents.
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In addition to the protection afforded by patents, we rely on trade secret protection and confidentiality agreements to
protect proprietary know-how that is not patentable, or that we elect not to patent, processes for which patents are
difficult to enforce and any other elements of our testing products and development processes that involve
proprietary know-how, information or technology that is not covered by patents. However, trade secrets can be
difficult to protect. While we use commercially reasonable efforts to protect our trade secrets, our licensors,
employees, consultants, contractors and other advisors may unintentionally or willfully disclose such trade secret
information to third parties and competitors. We attempt to protect our proprietary technology in large part by
entering into confidentiality and non-disclosure agreements with our employees, consultants and other contractors.
We cannot assure you, however, that these agreements will not be breached, that we will have adequate remedies
for any breach or that competitors will not know of, or independently discover, our trade secrets. We cannot assure
you that others will not independently develop substantially equivalent proprietary information or be issued patents
that may prevent the sale of our testing products, technologies, services or know-how or require licensing and the
payment of significant fees or royalties by us in order to produce our testing products, technologies or services.
Further, we cannot be certain that the steps we have taken will prevent the misappropriation of our trade secrets
and other confidential information.

Monitoring unauthorized disclosure is difficult, and we do not know whether the steps we have taken to prevent
such disclosure are, or will be, adequate. If we were to enforce a claim that a third party had illegally obtained and
was using our trade secrets, it would be expensive and time consuming, and the outcome would be unpredictable.
In addition, courts outside the United States may be less willing to protect trade secrets. If we are unable to prevent
unauthorized material disclosure of our trade secrets and other confidential information to third parties, and in
particular in jurisdictions where we have not filed for patent protection, we may not be able to establish or maintain a
competitive advantage in our market, which could materially adversely affect our business, operating results and
financial condition.

Certain of our testing products utilize unpatented technology that is publicly available and can be used by
our competitors.

Certain of our testing products, such as AVISE® CTD, utilize both patented technology and publicly available
technology that is not protected by patents or other intellectual property rights. We believe that using certain publicly
available technology allows us to offer a better and more comprehensive testing product. However, the publicly
available technology which we rely upon is also used in, and may continue to be used in, products which compete
with our testing products. Our competitors may independently develop competing diagnostic products and services
that do not infringe our intellectual property.

Changes in U.S. patent law could diminish the value of patents in general, thereby impairing our ability to
protect our testing products.

Our success is heavily dependent on intellectual property, particularly on obtaining and enforcing patents. Obtaining
and enforcing patents in the diagnostics industry involves both technological and legal complexity, and is therefore
costly, time-consuming and inherently uncertain. The United States has enacted and is currently implementing wide-
ranging patent reform legislation. Recent Supreme Court rulings have narrowed the scope of patent protection
available in certain circumstances and weakened the rights of patent owners in certain situations. In addition to
increasing uncertainty with regard to our ability to obtain patents in the future, this combination of events has
created uncertainty with respect to the value of patents, once obtained. Depending on decisions by the U.S.
Congress, the federal courts and the USPTO, the laws and regulations governing patents could change in
unpredictable ways that would weaken our ability to obtain new patents or to enforce our existing patents and
patents that we might obtain in the future. We cannot predict the breadth of claims that may be allowed or enforced
in our patents or in third-party patents. We may not develop additional proprietary products, methods and
technologies that are patentable.

Some of our intellectual property has been discovered through government funded programs and thus may
be subject to federal regulations such as “march-in” rights, certain reporting requirements and a preference
for U.S.-based companies. Compliance with such regulations may limit our exclusive rights, and limit our
ability to contract with non-U.S. manufacturers.

Some of the intellectual property rights we have acquired or licensed or may acquire or license in the future may
have been generated through the use of U.S. government funding and may therefore be subject to certain federal
regulations. For example, some of the research and development work related to our CB-CAPs technology was
funded by government research grants. As a result, the U.S. government may have certain rights to intellectual
property embodied in our testing products pursuant to the Bayh-Dole Act. These U.S. government rights include a
non-exclusive, non-transferable, irrevocable worldwide license to use inventions for any governmental purpose. In
addition, the U.S. government has the right, under certain limited circumstances, to require us to grant exclusive,
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partially exclusive or non-exclusive licenses to any of these inventions to a third party if it determines that: (i)
adequate steps have not been taken to commercialize the invention; (ii) government action is necessary to meet
public health or safety needs; or (iii) government action is necessary to meet requirements for public use under
federal regulations (also referred to as “march-in rights”). The U.S. government also has the right to take title to
these inventions if the grant recipient fails to disclose the invention to the government or fails to file an application to
register the intellectual property within specified time limits. Intellectual property generated under a government
funded program is also subject to certain reporting requirements, compliance with which may require us to expend
substantial resources. In addition, the U.S. government requires that any products embodying any of these
inventions or produced through the use of any of these inventions be manufactured substantially in the United
States. This preference for U.S. industry may be waived by the federal agency that provided the funding if the owner
or assignee of the intellectual property can show that reasonable but unsuccessful efforts have been made to grant
licenses on similar terms to potential licensees that would be likely to manufacture substantially in the United States
or that under the circumstances domestic manufacture is not commercially feasible. This preference for U.S.
industry may limit our ability to contract with non-U.S. product manufacturers for products covered by such
intellectual property. To the extent any of our future intellectual property is also generated through the use of U.S.
government funding, the provisions of the Bayh-Dole Act may similarly apply.

We may not be able to protect our intellectual property rights throughout the world.

Filing, prosecuting and defending patents on our testing products in all countries throughout the world would be
prohibitively expensive. Moreover, we believe that obtaining foreign patents may be more difficult than obtaining
domestic patents because of differences in patent laws and, accordingly, our patent position may be stronger in the
United States than abroad. In addition, the laws of some foreign countries do not protect intellectual property rights
in the same manner and to the same extent as laws in the United States. Various countries limit the subject matter
that can be patented and limit the ability of a patent owner to enforce patents in the medical and other related fields.
This may limit our ability to obtain or utilize those patents internationally. In order to manage our foreign patent costs
and focus on the U.S. market, we made the decision to cease the prosecution and maintenance of certain of our
foreign patents and patent applications related to our CB-CAPs technology and our AVISE® testing products.
Consequently, we may not be able to prevent third parties from practicing our inventions in all countries outside the
United States. Competitors may use our technologies in jurisdictions where we have not obtained patent protection
to develop their own products and further, may export otherwise infringing products to territories where we have
patent protection, but enforcement of such patent protection is not as strong as that in the United States. These
products may compete with our AVISE® testing products and our patents or other intellectual property rights may not
be effective or sufficient to prevent them from competing.

Many companies have encountered significant problems in protecting and defending intellectual property rights in
foreign jurisdictions. The legal systems of certain countries, particularly certain developing countries, do not favor
the enforcement of patents, trade secrets and other intellectual property protection, particularly those relating to
biotechnology products, which could make it difficult for us to stop the infringement of our patents or marketing of
competing products in violation of our proprietary rights generally. Proceedings to enforce our patent rights in
foreign jurisdictions could result in substantial costs and divert our efforts and attention from other aspects of our
business, could put our patents at risk of being invalidated or interpreted narrowly, and could provoke third parties to
assert claims against us. We may not prevail in any lawsuits that we initiate and the damages or other remedies
awarded, if any, may not be commercially meaningful. Accordingly, our efforts to enforce our intellectual property
rights around the world may be inadequate to obtain a significant commercial advantage from the intellectual
property that we develop or license.

The patent protection and patent prosecution for some of our testing products may be dependent on third
parties.

We or our licensors may fail to identify patentable aspects of inventions made in the course of development and
commercialization activities before it is too late to obtain patent protection on them. Therefore, we may miss
potential opportunities to strengthen our patent position. It is possible that defects of form in the preparation or filing
of our patents or patent applications may exist, or may arise in the future, for example with respect to proper priority
claims, inventorship, claim scope or requests for patent term adjustments. If we or our licensors, whether current or
future, fail to establish, maintain or protect such patents and other intellectual property rights, such rights may be
reduced or eliminated. If our licensors are not fully cooperative or disagree with us as to the prosecution,
maintenance or enforcement of any patent rights, such patent rights could be compromised. If there are material
defects in the form, preparation, prosecution or enforcement of our patents or patent applications, such patents may
be invalid and/or unenforceable, and such applications may never result in valid, enforceable patents. Any of these
outcomes could impair our ability to prevent competition from third parties, which may have an adverse impact on
our business.
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As a licensee of third parties, we rely on third parties to file and prosecute patent applications and maintain patents
and otherwise protect the licensed intellectual property under some of our license agreements. We have not had
and do not have primary control over these activities for certain of our patents or patent applications and other
intellectual property rights. We cannot be certain that such activities by third parties have been or will be conducted
in compliance with applicable laws and regulations or will result in valid and enforceable patents or other intellectual
property rights. Pursuant to the terms of the license agreements with some of our licensors, the licensors may have
the right to control enforcement of our licensed patents or defense of any claims asserting the invalidity of these
patents and even if we are permitted to pursue such enforcement or defense, we will require the cooperation of our
licensors. We cannot be certain that our licensors will allocate sufficient resources or prioritize their or our
enforcement of such patents or defense of such claims to protect our interests in the licensed patents. Even if we
are not a party to these legal actions, an adverse outcome could harm our business because it may permit other
parties to compete with us. If any of our licensors or any of our future licensors or future collaborators fail to
appropriately prosecute and maintain patent protection for patents covering any of our testing products, our ability to
develop and commercialize those testing products may be adversely affected and we may not be able to prevent
competitors from making, using and selling competing products.

In addition, even where we have the right to control patent prosecution of patents and patent applications we have
acquired or licensed from third parties, we may still be adversely affected or prejudiced by actions or inactions of our
predecessors or licensors and their counsel that took place prior to us assuming control over patent prosecution.

Our technology acquired or licensed from various third parties may be subject to retained rights. Our predecessors
or licensors often retain certain rights under their agreements with us, including the right to use the underlying
technology for noncommercial academic and research use, to publish general scientific findings from research
related to the technology and to make customary scientific and scholarly disclosures of information relating to the
technology. It is difficult to monitor whether our predecessors or licensors limit their use of the technology to these
uses, and we could incur substantial expenses to enforce our rights to our licensed technology in the event of
misuse.

If we are limited in our ability to utilize acquired or licensed technologies, or if we lose our rights to critical in-licensed
technology, we may be unable to successfully develop, out-license, market and sell our testing products, which
could adversely affect our business. Our business strategy depends on the successful development of licensed and
acquired technologies into commercial products. Therefore, any limitations on our ability to utilize these
technologies may impair our ability to develop, out-license or market and sell our testing products.

If we fail to comply with our obligations in the agreements under which we license intellectual property
rights from third parties or otherwise experience disruptions to our business relationships with our
licensors, we could lose license rights that are important to our business.

We are a party to a number of license agreements under which we are granted intellectual property rights that are
important to our business. For example, we license certain patent rights from AHN and JHU. Our existing license
agreements impose various regulatory and/or commercial diligence obligations, payment of milestones and/or
royalties and other obligations. If we fail to comply with our obligations under a license agreement, the license
agreement may be terminated, in which event we would not be able to further develop or market certain AVISE®

testing products. Additionally, we may not always have the first right to maintain, enforce or defend our licensed
intellectual property rights and, although we would likely have the right to assume the maintenance, enforcement
and defense of such intellectual property rights if our licensors do not, our ability to do so may be compromised by
our licensors’ acts or omissions.

Licensing of intellectual property rights is of critical importance to our business and involves complex legal, business
and scientific issues. Disputes may arise between us and our licensors regarding intellectual property rights subject
to a license agreement, including the scope of rights granted under the license agreement and other interpretation-
related issues, and whether and the extent to which our technology and processes infringe on intellectual property
rights of the licensor that are not subject to the licensing agreement. If disputes over intellectual property rights that
we have licensed prevent or impair our ability to maintain our current licensing arrangements on acceptable terms,
our business, results of operations, financial condition and prospects may be adversely affected. We may enter into
additional licenses in the future and if we fail to comply with obligations under those agreements, we could suffer
adverse consequences.

Obtaining and maintaining our patent protection depends on compliance with various procedural,
document submission, fee payment and other requirements imposed by governmental patent agencies, and
our patent protection could be reduced or eliminated for non-compliance with these requirements.
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The USPTO and various foreign governmental patent agencies require compliance with a number of procedural,
documentary, fee payment and other similar provisions during the patent process. Periodic maintenance fees,
renewal fees, annuity fees and various other governmental fees on any issued patents and/or applications are due
to be paid to the USPTO and foreign patent agencies in several stages over the lifetime of the patents and/or
applications. We have systems in place to monitor deadlines to pay these fees and to remind us of these fees, and
we employ an outside firm to pay these fees due to the USPTO and to foreign patent agencies based on our
instructions. In the aggregate, these fees can be cost prohibitive for an early-stage company. Accordingly, we made
a financially-driven decision to prioritize our payment of these fees and to allow certain of our parents to lapse,
particularly with respect to our ex-U.S. rights licensed from UPitt related to our CB-CAPs technology and to foreign
patents covering our AVISE® testing products. The permanent lapse of certain of these ex-U.S. rights may result in
our patent position being stronger in the United States than abroad, such as in countries that are part of the
European Patent Convention, and third parties may be able to compete more effectively against us in countries
outside the United States, including in those countries that belong to the European Patent Convention. Additionally,
while an inadvertent lapse may sometimes be cured by payment of a late fee or by other means in accordance with
the applicable rules, there are situations in which noncompliance can result in abandonment or lapse of the patent
or patent application, resulting in partial or complete loss of patent rights in the relevant jurisdiction. In such an
event, our competitors might be able to enter the market earlier than should otherwise have been the case, which
would have a material adverse effect on our business.

We may not be successful in obtaining or maintaining necessary rights to product components and
processes for our development pipeline through acquisitions and in-licenses.

Presently we have intellectual property rights, through licenses from third parties and under patents that we own,
related to our AVISE® testing products. Because our programs may involve additional products that require the use
of proprietary rights held by third parties, the growth of our business will likely depend in part on our ability to
acquire, in-license or use these proprietary rights. We may be unable to acquire or in-license proprietary rights that
we identify as being necessary for our AVISE® testing products. Even if we are able to obtain a license to such
proprietary rights, it may be non-exclusive, thereby giving our competitors access to the same technologies licensed
to us. In that event, we may be required to expend significant time and resources to develop or license replacement
technology.

The licensing and acquisition of third-party proprietary rights is a competitive area, and companies, which may be
more established, or have greater resources than we do, may also be pursuing strategies to license or acquire third-
party proprietary rights that we may consider necessary or attractive in order to further develop our AVISE® testing
products. More established companies may have a competitive advantage over us due to their size, cash resources
and greater clinical development and commercialization capabilities.

In addition, companies that perceive us to be a competitor may be unwilling to assign or license rights to us, either
on reasonable terms, or at all. We also may be unable to license or acquire third-party intellectual property rights on
terms that would allow us to make an appropriate return on our investment, or at all. If we are unable to successfully
obtain rights to required third-party intellectual property rights on commercially reasonable terms, our ability to
further develop our AVISE® testing products and our business, financial condition and prospects for growth could
suffer.

Third-party claims alleging intellectual property infringement may prevent or delay our development efforts.

Our commercial success depends in part on our avoiding infringement of the patents and proprietary rights of third
parties. There is a substantial amount of litigation, both within and outside the United States, involving patents and
other intellectual property rights in the diagnostics industry, as well as administrative proceedings for challenging
patents, including interference and reexamination proceedings before the USPTO or oppositions and other
comparable proceedings in foreign jurisdictions. The Leahy-Smith America Invents Act introduced new procedures
including inter partes review and post grant review. The implementation of these procedures brings the possibility of
third-party challenges to our patents and the outcome of such challenges could result in a loss or narrowing of our
patent rights. In such an event, our competitors might be able to enter the market earlier than should otherwise have
been the case, which would have a material adverse effect on our business. Numerous U.S. and foreign issued
patents and pending patent applications, which are owned by third parties, exist in the fields in which we are
developing our testing products. As the diagnostics industry expands and more patents are issued, the risk
increases that our activities related to our testing products may give rise to claims of infringement of the patent
rights of others.

We cannot assure you that any of our current or future testing products will not infringe existing or future patents.
Although we are not aware of any issued patents that will prevent us from marketing our testing products, there may
be third-party patents of which we are currently unaware with claims to materials or methods of manufacture related
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to the use or manufacture of our testing products. If a third party that owns such a patent asserts it successfully
against one of our current or future testing products, we may be unable to market our product, which could
materially harm our business and because patent applications can take many years to issue and may be
confidential for 18 months or more after filing, there may be currently pending third-party patent applications which
may later result in issued patents that our testing products or our technologies may infringe, or which such third
parties claim are infringed by the use of our technologies.

Parties making claims against us for infringement or misappropriation of their intellectual property rights may seek
and obtain injunctive or other equitable relief, which could effectively block our ability to further develop one or more
of our testing products. Defense of these claims, regardless of their merit, would involve substantial expenses and
would be a substantial diversion of employee resources from our business. In the event of a successful claim of
infringement against us, we may have to pay substantial damages, including treble damages and attorneys’ fees if
we are found to be willfully infringing a third party’s patents, obtain one or more licenses from third parties, pay
royalties or redesign our infringing products, which may be impossible or require substantial time and monetary
expenditure. We cannot predict whether any such license would be available at all or whether it would be available
on commercially reasonable terms. Furthermore, even in the absence of litigation, we may need to obtain licenses
from third parties to advance our research or development of our testing products. We may fail to obtain any of
these licenses at a reasonable cost or on reasonable terms, if at all. In that event, we would be unable to further
develop our AVISE® testing products, which could harm our business significantly. Even if we were able to obtain a
license, the rights may be nonexclusive, which may give our competitors access to the same intellectual property.

In addition to infringement claims against us, if third parties have prepared and filed patent applications in the United
States that also claim technology to which we have rights, we may have to participate in interference proceedings in
the USPTO to determine the priority of invention. Third parties may also attempt to initiate reexamination, post grant
review or inter partes review of our patents in the USPTO. We may also become involved in similar proceedings in
the patent offices in other jurisdictions regarding our intellectual property rights with respect to our testing products
and technology.

We may be involved in proceedings to protect or enforce our patents or the patents of our licensors, which
could be expensive, time-consuming and unsuccessful.

Third parties may infringe, misappropriate or otherwise violate our existing patents, patents that may be issued to us
in the future, or the patents of our licensors that are licensed to us. To counter infringement or unauthorized use, we
may be required to file infringement claims, which can be expensive and time-consuming. We may not be able to
prevent, alone or with our licensors, misappropriation of our intellectual property rights, particularly in countries
where the laws may not protect those rights as fully as in the United States.

In addition, if we or one of our licensors initiated legal proceedings against a third party to enforce a patent covering
one of our testing products, the defendant could counterclaim that the patent covering such AVISE® testing product
is invalid and/or unenforceable. In patent litigation in the United States, defendant counterclaims alleging invalidity
and/or unenforceability are commonplace, and there are numerous grounds upon which a third party can assert
invalidity or unenforceability of a patent. Such proceedings could result in an invalidation of our patents. The
outcome following legal assertions of invalidity and unenforceability is unpredictable. With respect to the validity
question, for example, we cannot be certain that there is no invalidating prior art, of which we and the patent
examiner were unaware during prosecution. If a defendant were to prevail on a legal assertion of invalidity and/or
unenforceability, we would lose at least part, and perhaps all, of the patent protection on our testing products. Such
a loss of patent protection could have a material adverse impact on our business.

Litigation proceedings may fail and, even if successful, may result in substantial costs and distract our management
and other employees. Furthermore, because of the substantial amount of discovery required in connection with
intellectual property litigation, there is a risk that some of our confidential information could be compromised by
disclosure during this type of litigation. In addition, there could be public announcements of the results of hearings,
motions or other interim proceedings or developments. If securities analysts or investors perceive these results to
be negative, it could have a substantial adverse effect on the price of our common stock.

Because of the expense and uncertainty of litigation, we may not be in a position to enforce our intellectual
property rights against third parties.

Because of the expense and uncertainty of litigation, we may conclude that even if a third party is infringing our
patents or other intellectual property rights, the risk-adjusted cost of bringing and enforcing such a claim or action
may be too high or not in the best interest of our company or our stockholders. We are not aware of any third-party
infringement of our intellectual property rights that would have a materially adverse impact on our business. In
addition, there can be no assurance that our licensors will be willing to bring and enforce claims to prevent third
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parties from infringing intellectual property that is licensed to us, particularly if the affected intellectual property is
less important to the licensor’s business than to ours. In such cases, we may decide that the more prudent course
of action is to simply monitor the situation or initiate or seek some other non-litigious action or solution.

We may be subject to claims that our employees, consultants or independent contractors have wrongfully
used or disclosed confidential information of third parties.

We have received confidential and proprietary information from third parties. In addition, we employ individuals who
were previously employed at other companies in our industry. We may be subject to claims that we or our
employees, consultants or independent contractors have inadvertently or otherwise improperly used or disclosed
confidential information of these third parties or our employees’ former employers. Further, we may be subject to
ownership disputes in the future arising, for example, from conflicting obligations of consultants or others who are
involved in developing our testing products. We may also be subject to claims that former employees, collaborators
or other third parties have an ownership interest in our patents or other intellectual property. Litigation may be
necessary to defend against these and other claims challenging our right to and use of confidential and proprietary
information. If we fail in defending any such claims, in addition to paying monetary damages, we may lose our rights
therein. Such an outcome could have a material adverse effect on our business. Even if we are successful in
defending against these claims, litigation could result in substantial cost and be a distraction to our management
and employees.

Risks Related to Our Common Stock

Our stock price may be volatile, and you may not be able to sell shares of our common stock at or above
the price you paid.

The public trading price for our common stock is affected by a number of factors, including:

• actual or anticipated variations in our and our competitors’ financial condition and results of operations;

• announcements by us or our competitors of new products, strategic partnerships or capital commitments;

• changes in reimbursement by current or potential third-party payors;

• issuance of new securities analysts’ reports or changed recommendations for our stock;

• actual or anticipated changes in regulatory oversight of our testing products;

• developments or disputes concerning our intellectual property or other proprietary rights;

• commencement of, or our involvement in, litigation;

• announced or completed acquisitions of businesses or technologies by us or our competitors;

• any major change in our management;

• changes in accounting principles;

• announcement or expectation of additional financing efforts;

• future sales of our common stock by our executive officers, directors and other stockholders; and

• general economic conditions and slow or negative growth of our markets, including as a result of the current
conflicts in the Ukraine and the Middle East and other geopolitical tensions.

In addition, the stock market in general, and the market for stock of life sciences companies in particular, has
experienced extreme price and volume fluctuations that have often been unrelated or disproportionate to the
operating performance of those companies. Broad market and industry factors, as well as general economic,
political and market conditions such as recessions or interest rate changes, may seriously affect the market price of
our common stock, regardless of our actual operating performance. As a result of this volatility, you may not realize
any return on your investment in us and may lose some or all of your investment.

In addition, in the past, following periods of volatility in the overall market and the market price of a particular
company’s securities, securities class action litigation has often been instituted against these companies. This
litigation, if instituted against us, could result in substantial costs and a diversion of our management’s attention and
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resources. Any adverse determination in any such litigation or any amounts paid to settle any such actual or
threatened litigation could require that we make significant payments.

Future sales of shares by existing stockholders could cause our stock price to decline.

Sales of a substantial number of shares of our common stock in the public market or the perception that these sales
might occur could significantly reduce the trading price of our common stock and impair our ability to raise adequate
capital through the sale of additional equity securities.

At December 31, 2025, our employees and members of our board of directors collectively hold options to acquire up
to 526,839 shares of our common stock and restricted stock units representing the contingent right to receive up to
1,795,639 shares of our common stock. These shares are registered pursuant to our previously filed registration
statements on Form S-8 and are generally freely-tradeable. Future sales of substantial amounts of our common
stock in the public market, including sales by our directors, employees, or other significant holders, shares issued
upon exercise of then outstanding options or warrants, or the perception that such sales may occur, could adversely
affect the market price of our common stock and cause significant dilution to our existing stockholders.

In addition, our directors and executive officers have and may continue to establish programmed selling plans under
Rule 10b5-1 of the Exchange Act for the purpose of effecting sales of our common stock. Any sales of securities by
directors and executive officers, or the perception that those sales may occur, including the entry into such
programmed selling plans, could have a material adverse effect on the trading price of our common stock,
particularly if the trading volume of our common stock is relatively low at the time of these sales.

We have incurred and will continue to incur increased costs and demands upon management as a result of
complying with the laws and regulations affecting public companies in the United States, which may
adversely affect our results of operations.

As a public company we have incurred and will continue to incur significant legal, accounting and other expenses
that we did not incur as a private company. The Sarbanes-Oxley Act, the Dodd-Frank Wall Street Reform and
Consumer Protection Act, the listing requirements of the Nasdaq Stock Market LLC and other applicable securities
rules and regulations impose various requirements on public companies, including establishment and maintenance
of effective disclosure and financial controls and corporate governance practices. Moreover, these rules and
regulations have increased our legal and financial compliance costs and has made some activities more time-
consuming. We are subject to the reporting requirements of the Exchange Act that require us to file, among other
things, Quarterly Reports on Form 10-Q and Annual Reports on Form 10-K. Under Section 302 of the Sarbanes-
Oxley Act as a part of each of these reports, our chief executive officer and chief financial officer are required to
evaluate and report their conclusions regarding the effectiveness of our disclosure controls and procedures and to
certify that they have done so. Effective internal controls are necessary for us to provide reliable financial reports
and prevent fraud. The process of documenting our internal controls and complying with Section 404 is expensive
and time consuming, and requires significant attention of management. When or if we reach an accelerated filer
threshold, our independent registered public accounting firm will be required to attest to the effectiveness of our
internal control over financial reporting.

Complying with these requirements applicable to public companies may at times place a strain on our personnel,
information technology systems and resources while diverting management’s attention from other business
concerns. We have engaged outside service providers with appropriate public company compliance experience and
technical accounting knowledge to support our compliance efforts, and we may need to engage additional service
providers in the future to ensure compliance which may cause us to incur additional operating costs.

These and other requirements may also make it more difficult or more costly for us to obtain or maintain certain
types of insurance, including directors’ and officers’ liability insurance. We may be forced to accept reduced policy
limits and coverage or incur substantially higher costs to obtain the same or similar coverage.

The impact of these requirements could also make it more difficult for us to attract and retain qualified persons to
serve on our board of directors, our board committees or as executive officers. Any one of these requirements could
have a material adverse effect on our business, financial condition and results of operations.

Provisions in our charter documents and under Delaware law could discourage a takeover that
stockholders may consider favorable and may lead to entrenchment of management.

Our amended and restated certificate of incorporation and amended and restated bylaws contain provisions that
could significantly reduce the value of our shares to a potential acquiror or delay or prevent changes in control or
changes in our management without the consent of our board of directors. The provisions in our charter documents
include the following:
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• a classified board of directors with three-year staggered terms, which may delay the ability of stockholders
to change the membership of a majority of our board of directors;

• no cumulative voting in the election of directors, which limits the ability of minority stockholders to elect
director candidates;

• the exclusive right of our board of directors, unless the board of directors grants such right to the
stockholders, to elect a director to fill a vacancy created by the expansion of the board of directors or the
resignation, death or removal of a director, which prevents stockholders from being able to fill vacancies on
our board of directors;

• the required approval of at least 66-2/3% of the shares entitled to vote to remove a director for cause, and
the prohibition on removal of directors without cause;

• the ability of our board of directors to authorize the issuance of shares of preferred stock and to determine
the price and other terms of those shares, including preferences and voting rights, without stockholder
approval, which could be used to significantly dilute the ownership of a hostile acquiror;

• the ability of our board of directors to alter our amended and restated bylaws without obtaining stockholder
approval;

• the required approval of at least 66-2/3% of the shares entitled to vote to adopt, amend or repeal our
amended and restated bylaws or repeal the provisions of our amended and restated certificate of
incorporation regarding the election and removal of directors;

• a prohibition on stockholder action by written consent, which forces stockholder action to be taken at an
annual or special meeting of our stockholders;

• an exclusive forum provision providing that the Court of Chancery of the State of Delaware will be the
exclusive forum for certain actions and proceedings;

• the requirement that a special meeting of stockholders may be called only by the board of directors, which
may delay the ability of our stockholders to force consideration of a proposal or to take action, including the
removal of directors; and

• advance notice procedures that stockholders must comply with in order to nominate candidates to our
board of directors or to propose matters to be acted upon at a stockholders’ meeting, which may discourage
or deter a potential acquiror from conducting a solicitation of proxies to elect the acquiror’s own slate of
directors or otherwise attempting to obtain control of us.

We are also subject to the anti-takeover provisions contained in Section 203 of the Delaware General Corporation
Law. Under Section 203, a corporation may not, in general, engage in a business combination with any holder of
15% or more of its capital stock unless the holder has held the stock for three years or, among other exceptions, the
board of directors has approved the transaction.

Our amended and restated certificate of incorporation provides that the Court of Chancery of the State of
Delaware will be the exclusive forum for substantially all disputes between us and our stockholders, which
could limit our stockholders’ ability to obtain a favorable judicial forum for disputes with us or our
directors, officers or employees.

Our amended and restated certificate of incorporation provide that the Court of Chancery of the State of Delaware is
the exclusive forum for any derivative action or proceeding brought on our behalf, any action asserting a breach of
fiduciary duty, any action asserting a claim against us arising pursuant to the Delaware General Corporation Law,
our amended and restated certificate of incorporation, or any action asserting a claim against us that is governed by
the internal affairs doctrine; provided, that, this provision would not apply to suits brought to enforce a duty or liability
created by the Securities Act or the Exchange Act or any other claim for which the federal courts have exclusive
jurisdiction. To the extent that any such claims may be based upon federal law claims, Section 27 of the Exchange
Act creates exclusive federal jurisdiction over all suits brought to enforce any duty or liability created by the
Exchange Act or the rules and regulations thereunder. Furthermore, Section 22 of the Securities Act creates
concurrent jurisdiction for federal and state courts over all suits brought to enforce any duty or liability created by the
Securities Act or the rules and regulations thereunder. These choice of forum provisions may limit a stockholder’s
ability to bring a claim in a judicial forum that it finds favorable for disputes with us or our directors, officers or other
employees, which may discourage such lawsuits against us and our directors, officers and other employees. By
agreeing to this provision, however, the stockholders will not be deemed to have waived our compliance with the
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Federal Securities laws and rules and regulations thereunder. Furthermore, the enforceability of similar choice of
forum provisions in other companies’ certificates of incorporation has been challenged in legal proceedings, and it is
possible that a court could find these types of provisions to be inapplicable or unenforceable. If a court were to find
the choice of forum provisions in our amended and restated certificate of incorporation to be inapplicable or
unenforceable in an action, we may incur additional costs associated with resolving such action in other
jurisdictions, which could adversely affect our business and financial condition.

Our executive officers, directors and principal stockholders, if they choose to act together, have the ability
to control or significantly influence all matters submitted to stockholders for approval.

Based on their most recent publicly filed beneficial ownership reports, our greater than 5% stockholders collectively
own approximately 31% of our outstanding capital stock and our greater than 5% stockholders, directors and
executive officers collectively own (without duplication) approximately 33% of our outstanding capital stock as of
February 17, 2026. As a result, such persons, acting together, have the ability to control or significantly influence all
matters submitted to our stockholders for approval, including the election and removal of directors and approval of
any significant transaction, as well as our management and business affairs. This concentration of ownership may
have the effect of delaying, deferring or preventing a change in control, impeding a merger, consolidation, takeover
or other business combination involving us, or discouraging a potential acquiror from making a tender offer or
otherwise attempting to obtain control of our business, even if such a transaction would benefit other stockholders.

We have never paid dividends on our capital stock, and we do not anticipate paying dividends in the
foreseeable future. Your ability to achieve a return on your investment will depend on appreciation, if any,
in the price of our common stock.

We have never declared or paid any cash dividends on our common stock and do not intend to pay any cash
dividends in the foreseeable future. We currently intend to retain any future earnings to fund the growth of our
business. In addition, the Credit Agreement restricts our ability to pay cash dividends on our common stock and we
may also enter into credit agreements or other borrowing arrangements in the future that will restrict our ability to
declare or pay cash dividends on our common stock. Any determination to pay dividends in the future will be at the
discretion of our board of directors and will depend on our financial condition, operating results, capital
requirements, general business conditions and other factors that our board of directors may deem relevant. As a
result, capital appreciation, if any, of our common stock will be the sole source of gain for the foreseeable future.

An active, liquid trading market for our common stock may not be maintained.

Prior to our initial public offering, there had been no public market for our common stock. While our common stock
now trades on the Nasdaq Global Market (Nasdaq), we can provide no assurance that we will be able to develop
and sustain an active trading market for our common stock. Even if an active trading market is developed, it may not
be sustained. The lack of an active market may impair your ability to sell your shares at the time you wish to sell
them or at a price that you consider reasonable. An inactive market may also impair our ability to raise capital by
selling shares and may impair our ability to acquire other businesses or technologies using our shares as
consideration, which, in turn, could materially adversely affect our business. During 2025, our average daily trading
volume was approximately 256,838 shares.

Our failure to meet the continued listing requirements of Nasdaq or the Nasdaq Stock Market LLC could
result in a delisting of our common stock.

If we fail to satisfy the continued listing requirements of Nasdaq, such as the corporate governance requirements or
the minimum closing bid price requirement, Nasdaq may take steps to delist our common stock. Such a delisting
would likely have a negative effect on the price of our common stock and would impair your ability to sell or
purchase our common stock when you wish to do so. In the event of a delisting, we can provide no assurance that
any action taken by us to restore compliance with listing requirements would allow our common stock to become
listed again, stabilize the market price or improve the liquidity of our common stock, prevent our common stock from
dropping below the Nasdaq minimum bid price requirement or prevent future non-compliance with Nasdaq’s listing
requirements.

If securities or industry analysts downgrade our common stock or otherwise issue adverse opinions or
commentary regarding our stock or do not publish research or reports about our company, our stock price
and trading volume could decline.

The trading market for our common stock depends in part on the research and reports that equity research analysts
publish about us and our business. Currently, we have limited analyst coverage and we do not have any control
over such analysts or the content and opinions included in their reports. Securities analysts may elect not to provide
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research coverage of our company, and such lack of research coverage may adversely affect the market price of
our common stock. The price of our common stock could also decline if one or more equity research analysts
downgrade our common stock or if those analysts issue other unfavorable commentary or cease publishing reports
about us or our business. If one or more equity research analysts cease coverage of our company, we could lose
visibility in the market, which in turn could cause our stock price to decline.

We could be subject to securities class action litigation.

In the past, securities class action litigation has often been brought against a company following a decline in the
market price of its securities. This risk is especially relevant for us because life sciences and diagnostics companies
have experienced significant stock price volatility in recent years. If we face such litigation, it could result in
substantial costs and a diversion of management’s attention and resources, which could harm our business.

Item 1B. Unresolved Staff Comments.

Not applicable.

Item 1C. Cybersecurity.

We recognize the critical importance of maintaining the trust and confidence of physicians, patients, business
partners and employees toward our business and are committed to protecting the confidentiality, integrity and
availability of our business operations and systems. Our board of directors is actively involved in oversight of our
risk management activities, and cybersecurity represents an important element of our overall approach to risk
management. Our cybersecurity policies, standards, processes and practices are based on recognized frameworks
established by NIST and other applicable industry standards, as well as the HIPAA Security Rule and other
recognized frameworks. In general, we seek to address cybersecurity risks through a comprehensive, cross-
functional approach that is focused on preserving the confidentiality, security and availability of the information that
we collect and store by identifying, preventing and mitigating cybersecurity threats and effectively responding to
cybersecurity incidents when they occur.

Cybersecurity Risk Management and Strategy; Effect of Risk

We face risks related to cybersecurity such as unauthorized access, cybersecurity attacks and other security
incidents, including as perpetrated by hackers and unintentional damage or disruption to hardware and software
systems, loss of data, and misappropriation of confidential information. To identify and assess material risks from
cybersecurity threats, we maintain a comprehensive cybersecurity program to ensure our systems are effective and
prepared for information security risks, including regular oversight of our programs for security monitoring for
internal and external threats to ensure the confidentiality and integrity of our information assets. We consider risks
from cybersecurity threats in addition to other company risks as part of our overall risk assessment process. We
employ a range of tools and services, including regular network and endpoint monitoring, audits, vulnerability
assessments, and penetration testing to inform our risk identification and assessment. As discussed in more detail
under “Cybersecurity Governance” below, our Nominating and Corporate Governance Committee provides
oversight of our cybersecurity risk management and strategy processes, which are led by our Vice President of
Information Services.

We also identify our cybersecurity threat risks by comparing our processes to standards set by NIST, as well as
performing intrusion detection and prevention. To provide for the availability of critical data and systems, maintain
regulatory compliance, manage our material risks from cybersecurity threats, and protect against and respond to
cybersecurity incidents, we undertake the following activities:

a. monitor emerging data protection laws and implement changes to our processes that are designed to
comply with such laws;

b. through our policies, practices and contracts (as applicable), require employees, as well as third parties that
provide services on our behalf, to treat confidential information and data with care;

c. employ technical safeguards that are designed to protect our information systems from cybersecurity
threats, including firewalls, intrusion prevention and detection systems, anti-malware functionality and
access controls, which are evaluated and improved through vulnerability assessments and cybersecurity
threat intelligence;
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d. provide regular, mandatory training for our employees regarding cybersecurity threats as a means to equip
them with effective tools to address cybersecurity threats, and to communicate our evolving information
security policies, standards, processes and practices;

e. conduct regular phishing email simulations for all employees with access to our email systems to enhance
awareness and responsiveness to possible threats;

f. conduct monthly cybersecurity management and incident training for employees involved in our systems
and processes that handle sensitive data;

g. leverage internal and external resources to help us identify, protect, detect, respond and recover when there
is an actual or potential cybersecurity incident; and

h. carry information security risk insurance that provides protection against the potential losses arising from a
cybersecurity incident

Our incident response plan coordinates the activities we take to prepare for, detect, respond to and recover from
cybersecurity incidents, which include processes to triage, assess severity for, escalate, contain, investigate and
remediate the incident, as well as to comply with potentially applicable legal obligations and mitigate damage to our
business and reputation. As part of the above processes, we rely on internal resources rather than consultants,
auditors or other third parties, to review our cybersecurity program.

Our processes also address cybersecurity threat risks associated with our use of third-party service providers,
including our suppliers and manufacturers or who have access to patient and employee data or our systems. In
addition, cybersecurity considerations affect the selection and oversight of our third-party service providers. We
perform diligence on third parties that have access to our systems, data or facilities that house such systems or
data.

We describe whether and how risks from identified cybersecurity threats, including as a result of any previous
cybersecurity incidents, have materially affected or are reasonably likely to materially affect us, including our
business strategy, results of operations, or financial condition, under the heading “Failure in our information
technology, telephone or other systems could significantly disrupt our operations and adversely affect our business
and financial condition,” which disclosures are incorporated by reference herein.

Cybersecurity Governance; Management

Cybersecurity is an important part of our risk management processes and an area of focus for our board of directors
and management. In general, our board of directors oversees risk management activities designed and
implemented by our management, and considers specific risks, including, for example, risks associated with our
strategic plan, business operations, and capital structure. Our board of directors executes its oversight responsibility
for risk management both directly and through delegating oversight of certain of these risks to its committees, and
our board of directors has authorized our Nominating and Corporate Governance Committee to oversee risks from
cybersecurity threats.

Upon detection of a material cybersecurity threat, our Nominating and Corporate Governance Committee receives
an update from management of the cybersecurity threat, risk management and strategy processes, as well as the
steps management has taken to respond to such risks. In such sessions, our Nominating and Corporate
Governance Committee generally receives materials that include cybersecurity materials discussing current material
cybersecurity threat risks, and describing our ability to mitigate those risks, and discusses such matters with our
Chief Executive Officer. Our Nominating and Corporate Governance Committee and board of directors receive
prompt and timely information regarding any cybersecurity incident that meets established reporting thresholds.

Our cybersecurity risk management and strategy processes, which are discussed in greater detail above, are led by
our Vice President of Information Services, with support from our entire Information Services department. Such
individuals have collectively over 10 years of prior work experience in various roles involving managing information
security, developing cybersecurity strategy, implementing effective information and cybersecurity programs, as well
as several relevant degrees and certifications. These Information Services team members are informed about and
monitor the prevention, mitigation, detection, and remediation of cybersecurity incidents through their management
of, and participation in, the cybersecurity risk management and strategy processes described above, including the
operation of our incident response plan. As discussed above, these Information Services team members report to
our Chief Executive Officer, and ultimately to the Nominating and Corporate Governance Committee of our board of
directors about material cybersecurity threats.
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Item 2. Properties.

Our corporate headquarters are located in Vista, California, where we lease approximately 27,000 square feet of
office and laboratory space under a lease that expires in 2027, with an option to extend a portion of the lease for an
additional five-year period.

We also lease approximately 28,000 square feet of additional office space in Carlsbad, California, under a sublease
that is co-terminus with our other lease expiring in 2027. We believe that our current facilities are adequate for our
current needs and that suitable additional or alternative spaces will be available in the future on commercially
reasonable terms, if required.

Item 3. Legal Proceedings.

From time to time, we may be involved in legal proceedings or subject to claims incident to the ordinary course of
business. Regardless of the outcome, such proceedings or claims can have an adverse impact on us because of
defense and settlement costs, diversion of resources and other factors, and there can be no assurances that
favorable outcomes will be obtained.

Pursuant to a settlement agreement with the DOJ, which has been previously disclosed, we made a single lump-
sum remittance to the government in the amount of $0.7 million plus interest in October 2023. The U.S. Attorney’s
Office dismissed the “covered conduct” elements in the qui tam with prejudice, while non-covered conduct was
dismissed without prejudice. The DOJ excused itself from the case in connection with the settlement. Our ability to
participate in federally funded healthcare programs was unaffected by the settlement. In November 2023, the
complaint was unsealed and served on us. We filed a motion to dismiss the complaint. In February 2024, the relator
filed a motion for leave to amend the complaint. We opposed this motion. In March 2025, the court granted our
motion to dismiss with prejudice and denied the relator’s motion for leave to amend. On April 14, 2025, the relator
filed an appeal with respect to this ruling. On July 15, 2025, the qui tam case was dismissed with prejudice by the
presiding judge. Both the DOJ and the relator’s counsel filed a stipulation of dismissal in the matter.

Items 4. Mine Safety Disclosures.

Not applicable.
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Part II

Item 5. Market for Registrant's Common Equity, Related Stockholder Matters and Issuer Purchases of
Equity Securities.

Market Information

Our common stock began trading on The Nasdaq Global Market on September 19, 2019 under the symbol "XGN."
Prior to September 19, 2019, there was no public market for our common stock.

Holders of Record

As of March 6, 2026, there were approximately 32 stockholders of record of our common stock. This number was
derived from our shareholder records and does not include beneficial owners of our common stock whose shares
are held in "street" name with various dealers, clearing agencies, banks, brokers and other fiduciaries.

Dividend Policy

We have never declared or paid any cash dividends on our capital stock. We intend to retain future earnings, if any,
to finance the operation of our business and do not anticipate paying any cash dividends in the foreseeable future.
Any future determination related to dividend policy will be made at the discretion of our board of directors after
considering our financial condition, results of operations, capital requirements, business prospects and other factors
the board of directors deems relevant, and subject to the restrictions contained in any future financing instruments.
In addition, our ability to pay cash dividends is currently prohibited by the terms of our Credit Agreement.

Securities Authorized for Issuance under Equity Compensation Plans

See Part III, Item 12 of this Annual Report under the section titled "Security Ownership of Certain Beneficial Owners
and Management" for information about our equity compensation plans, which is incorporated by reference herein.

Performance Graph

Not applicable.

Recent Sales of Unregistered Securities

None.

Purchases of Equity Securities by the Issuer

We did not repurchase any of our equity securities during the year ended December 31, 2025.

Item 6. [Reserved.]
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Item 7. Management's Discussion and Analysis of Financial Condition and Results of Operations.

You should read the following discussion of our financial condition and results of operations in conjunction with the
financial statements and the notes thereto included elsewhere in this Annual Report. Some of the information
contained in this discussion and analysis or set forth elsewhere in this Annual Report, including information with
respect to our plans and strategy for our business and financial performance, includes forward-looking statements
that are based on current beliefs, plans and expectations and involve risks, uncertainties and assumptions. You
should read the "Cautionary Statement Regarding Forward-Looking Statements" and "Risk Factors" section of this
Annual Report for a discussion of important factors that could cause our actual results to differ materially from the
results described in or implied by the forward-looking statements contained in the following discussion and analysis.

Overview

We are a medical technology company primarily focused on the design, development and commercialization of a
next-generation portfolio of innovative testing products under our AVISE® brand, which allow for the differential
diagnosis, prognosis and monitoring of complex rheumatic, autoimmune and autoimmune-related disease including,
among others, SLE and RA. We believe our strong focus and extensive background in the field of rheumatology,
combined with our commitment to exceptional customer service and support, position us well to respond to the
needs of rheumatologists, primary care physicians, other specialists, and the patients they serve.

Our tests are used in a variety of clinical settings to provide clarity in autoimmune disease decision-making with the
goal of improving patients' clinical outcomes. We commercially launched our flagship testing product, AVISE® CTD,
in 2012. AVISE® CTD enables differential diagnosis for patients presenting with symptoms indicative of a wide
variety of CDTs and other related diseases with overlapping symptoms. Traditional screening methods often lack
accuracy, resulting in repeat testing and delayed diagnosis. With significant increases in autoimmune incidence in
recent years, AVISE® CTD provides unique biomarkers that empower clinicians to confidently and quickly diagnose
various CTDs.

Beginning in late 2022, we revitalized our organization with the addition of key members to our senior leadership
team, each with successful industry track records in diagnostics, medical device and medical technology, including
our Chief Executive Officer, Chief Financial Officer, Chief Scientific Officer, Vice President of Sales, Vice President
of Commercial Strategy, and Medical and Laboratory Director. By leveraging our team’s extensive experience to
create clinically distinct solutions that improve patient lives, we have created a strong foundation for growth and
believe that we are well-positioned to positively impact patient care and address unmet clinical needs in
autoimmune disease. We strive to become a partner of choice for doctors, hospitals, healthcare systems, and
payors.

Under the leadership of our Chief Executive Officer, John Aballi, who joined Exagen in October 2022, we have
executed an operational turnaround of the business, resulting in a return to revenue growth and gross margin
expansion while significantly reducing operating expenses and cash burn.

All of our AVISE® tests are performed in our approximately 13,000 square foot laboratory located in Vista, California,
which is certified under the CLIA and accredited by CAP. Our laboratory is certified for performance of high-
complexity testing by CMS in accordance with CLIA and is licensed by all states requiring out-of-state licensure. Our
clinical laboratory typically reports all AVISE® testing product results within five business days.

Reimbursement for our testing services comes from several sources, including commercial payors (such as
insurance companies and health maintenance organizations), government payors (such as Medicare and
Medicaid), client payors (such as hospitals, other laboratories, etc.) and patients. Reimbursement rates vary by
product and payor.

Since launching AVISE® CTD, we have produced an extensive body of peer-reviewed literature supporting the test’s
clinical validity and utility, demonstrating the importance of AVISE® CTD in patient care. Revenue from this product
comprised 91% of our revenue for each of the years ended December 31, 2025 and 2024.

In addition to providing diagnostic testing, we are leveraging our clinical laboratory to enter into agreements in the
normal course of business with leading pharmaceutical companies and contract research organizations for the use
of our testing products and/or the de-identified data generated from such tests. We believe the quality of our testing,
proprietary offerings and specialized knowledge give us an advantage in this space. We plan to continue to pursue
additional partnerships with leading pharmaceutical companies and academic research centers that are synergistic
with our evolving portfolio of testing products, as more of these organizations realize the extent of the service we
can provide.
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We market our AVISE® testing products using our specialized sales force covering 45 territories in the United
States. Many diagnostic sales forces are trained only to understand the comparative benefits of the tests they
promote. In contrast, the specialized backgrounds of our sales personnel, coupled with our comprehensive training,
enables our sales representatives to interpret results from our de-identified patient test reports and provide unique
insights in a highly tailored discussion with rheumatologists. We believe our focus on and experience in the field of
rheumatology, combined with our commitment to excellent customer service and support, position us very well to
respond to the needs of rheumatologists and the patients they serve.

Factors Affecting Our Performance

We believe there are several important factors that have impacted, and that we expect will impact, our operating
performance and results of operations, including:

▪ Commercial Launch of AVISE® CTD Enhancements. Our flagship product, AVISE® CTD, enables clinicians
to more effectively diagnose complex autoimmune conditions such as SLE, RA, and Sjögren’s syndrome
earlier and with greater accuracy, in each case, as compared to the current standard of care. Our laboratory
specializes in the testing of rheumatic diseases, delivering precise and timely results, supported by a full
suite of AVISE®-branded tests for disease diagnosis, prognosis, and monitoring. With a focus on research,
innovation, education, and patient-centered care, we are dedicated to addressing the ongoing challenges of
autoimmune disease management.

In January 2025, we announced conditional approval by NYSDOH and commercial launch of our new SLE
and RA biomarker assays on the AVISE® CTD platform. Collectively, we believe these new biomarkers will
further improve the clinical utility of AVISE® CTD, providing clinicians with the information they need to
definitively diagnose patients and shorten their autoimmune diagnostic journeys. We expect the addition of
these new biomarkers will continue to drive gains in our AVISE® CTD average selling price, gross margin
expansion and increase demand while positioning us for profitability.

▪ PAD4 Biomarkers. During the third quarter of 2025, we received conditional approval from the New York
State Department of Health and commercially launched our new PAD4 biomarker assays on the AVISE®
CTD platform. Anti-PAD4 antibodies have been found to be 35% sensitive and 95% specific for RA in a
peer-reviewed validation study. Additionally, anti-PAD4 antibodies have been found in 19% of anti-CCP
negative RA patients, helping to address a critical seronegative diagnostic gap. Beyond the diagnostic utility,
anti-PAD4 antibodies have been shown to associate with increased risk for radiographic progression, a sign
of permanent joint changes.

▪ Reimbursement for Our Testing Products. Our revenue depends on achieving broad coverage and
reimbursement for our tests from third-party payors, including both commercial payors and government
payors. Payment from third-party payors differs depending on whether we are considered a "participating
provider" (have entered into a contract with the payors as a participating provider) or a "non-participating
provider" (do not have a contract and are considered a "non-participating provider"). Payors will often
reimburse non-participating providers at a lower amount than participating providers, if at all. We have
received a substantial portion of our revenue from a limited number of commercial payors, most of which
have not contracted with us to be a participating provider. Historically, we have experienced situations
where commercial payors proactively reduced the amounts they were willing to reimburse for our tests, and
in other situations, commercial payors have determined that the amounts they previously paid were too high
and have sought to recover those perceived excess payments by deducting such amounts from payments
otherwise being made. When we contract to serve as a participating provider, reimbursements are made
pursuant to a negotiated fee schedule and are limited to only covered indications. If we are not able to
obtain or maintain coverage and adequate reimbursement from third-party payors, we may not be able to
effectively increase our testing volume and revenue as expected. Additionally, changes in our estimated
reimbursements for tests performed in prior periods can positively or negatively impact our revenue in the
current period and cause our financial results to fluctuate. In addition, in connection with our revenue cycle
management initiatives, we have in the past and continue to hold claims in the first half of the fiscal year,
which typically results in increases in our accounts receivable and an accelerated decrease in our cash in
the same period, with the trend subsequently reversed in the second half of the fiscal year as cash is
collected on billed tests.

▪ Expanding Adoption of AVISE® CTD. Since the launch of AVISE® CTD in 2012 and through December 31,
2025, we have delivered over one million of these tests. During the year ended December 31, 2025, the
number of AVISE® CTD tests delivered increased by approximately 11% over the same period in 2024.
Revenue growth for our testing products will depend, in part, on our ability to continue to expand our base
of ordering healthcare providers and increase our penetration with existing healthcare providers and on the
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success of the T-Cell Biomarkers and RA Sub-Profile Biomarkers, which we added to our AVISE® CTD tests
in January 2025.

▪ Development of Innovative Testing Products. We expect to continue to invest in research and development
in order to develop additional testing products. Our success in developing new testing products will be
important in our efforts to grow our business by expanding the potential market for our products and
diversifying our sources of revenue. We intend to leverage our protein and molecular assay development
capabilities, bioinformatic team and proprietary technologies to pursue the development of additional testing
products designed to have superior clinical utility for rheumatic conditions.

▪ Deliver Sustainable Profitable Growth. We seek to establish a solid foundation for growth and a path to
sustained profitability through continued gross margin enhancements and improved operating expense
efficiencies through the implementation of certain internal initiatives, such as leveraging validation, utility
and reimbursement-oriented clinical studies to facilitate payor coverage of our testing products. We center
our efforts around long-term reimbursement and ASP growth. This strategy includes optimizing revenue
cycle practices, focusing managed care efforts on medical policy expansion and continuing to educate
insurance payors on the published, real-world evidence of the clinical utility of our testing products,
demonstrating healthcare cost savings and reductions in time to diagnosis.

▪ Timing of Our Research and Development Expenses. We conduct clinical studies to validate our new
testing products, as well as ongoing clinical and outcome studies to further expand the published evidence
that supports our commercialized AVISE® testing products. We also expend funds to secure clinical
samples that can be used in discovery, product development, clinical validation, utility and outcome studies.
Our spending on experiments and clinical studies may vary substantially from quarter to quarter, and the
timing of these research and development activities is difficult to predict. If a substantial number of clinical
samples are obtained in a given quarter or if a high-cost experiment is conducted in one quarter versus the
next, the timing of these expenses will affect our financial results.

▪ How We Recognize Revenue. We record revenue on an accrual basis, using an estimate of the amount that
we will ultimately realize, as determined based on a historical analysis of amounts collected by test and by
payor, among other factors. Changes to such estimates may increase or decrease revenue recognized in
future periods.

While each of these areas present significant opportunities for us, they also pose significant risks and challenges
that we must address. We discuss many of these risks, uncertainties and other factors that may affect our
performance in the section entitled "Risk Factors."

Seasonality

Based on our experience to date, we expect some seasonal variations in our financial results due to a variety of
factors, such as: the year-end holiday period and other major holidays, vacation patterns of both patients and
healthcare providers (including medical conferences), climate and weather conditions in our markets (for example,
excess sun exposure can cause flares in SLE), seasonal conditions that may affect medical practices and provider
activity (for example, influenza outbreaks that may reduce the percentage of patients that can be seen) and other
factors relating to the timing of patient benefit changes, as well as patient deductibles and co-insurance limits.

Inflationary Environment

The current inflationary environment has resulted in higher prices, which have impacted our costs incurred to
generate revenue from our laboratory testing services, costs to attract and retain personnel, and other operating
costs. The severity and duration of the current inflationary environment remains uncertain and may continue to
impact our financial condition and results of operations.

Changes in U.S. Trade Policy

Our business, results of operations and financial condition may be adversely affected by uncertainty and changes in
U.S. trade policies, including tariffs, quotas, trade agreements or other trade restrictions imposed by the U.S. or
other governments. Our business requires access to reagents and other materials to run our tests, some of which
we source from suppliers located outside the United States, including Germany. Any imposition of or increase in
tariffs or other restrictions on imports of reagents or other materials, as well as corresponding price increases for
such materials available domestically, if any, could increase our costs. We would likely be unable to pass all or any
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such cost increases on to our customers and such cost increases could materially and adversely affect our
business, results of operations and financial condition, including our gross margin.

Financial Overview

Revenue

We recognize revenue in accordance with the provisions of ASC Topic 606, Revenue from Contracts with
Customers. We record revenue on an accrual basis, using an estimate of the amount we will ultimately receive, as
determined based on a historical analysis of amounts collected by test and by payor, among other factors. These
assessments require significant judgment by management.

To date, we have derived nearly all of our revenue from the sale of our testing products, most of which is attributable
to our AVISE® CTD test. We primarily market our testing products to rheumatologists and their physician assistants
in the United States. The healthcare professionals who order our testing products, and to whom results are
reported, are generally not responsible for payment for these products. The parties that pay for these services
(payors) consist of commercial payors (insurance companies, health maintenance organizations, etc.), government
payors (primarily Medicare and Medicaid), client payors (hospitals, other laboratories, etc.), and patient self-pay.
Our service is completed upon the delivery of test results to the prescribing rheumatologists which triggers billing for
the service.

Our ability to increase our revenue may depend, in part, on the success of the T-Cell Biomarker and RA and PAD4
Sub-Profile Biomarkers enhancements to our AVISE® CTD test, in addition to our ability to further penetrate the
market for our current and future testing products and increase our reimbursement and collection rates (ASP) for
tests delivered.

In April 2022, we were granted a PLA code for our protein-based test, AVISE® Lupus, which is offered standalone or
as part of our AVISE® CTD test. Noridian, our MAC, has set the current pricing for this PLA code at $840.65 per test.
CMS will align local MAC pricing with national payment rates for the PLA code on the 2026 CLFS through their
annual payment determination process to provide a standardized, nationally determined payment rate. The process
for obtaining and maintaining consistent reimbursement for new tests can be uncertain, lengthy and time
consuming. A pricing determination is not synonymous with a coverage determination. Having a price associated
with the PLA code for any particular test does not secure coverage or reimbursement for that PLA code from
Medicare or any other third-party payor.

We submitted a formal request to Noridian for coverage of our AVISE® Lupus test under the new PLA Code and on
September 27, 2022, we received notice that Noridian deemed our application for an LCD to be valid, but our
application is still pending. Ultimately receiving a favorable LCD is uncertain and may be time-consuming, resource
intensive and require multiple quarterly or annual periods to complete and is subject to risks and uncertainties
described in the section entitled "Risk Factors" in this Annual Report. Further, on January 20, 2025, President
Trump issued an Executive Order entitled Regulatory Freeze Pending Review, which halted all federal level
regulatory rules and guidance not yet in effect. Because the Executive Order extends to LCDs not yet in effect, it
leaves the fate and timing of our LCD application uncertain.

In the meantime, we have continued to submit Medicare claims for AVISE® Lupus, appeal denials and respond to
requests for additional information. On January 31, 2024, CMS released a coverage article under which all multi-
analyte proteomic testing will be considered within the scope of MolDX and reviewed through their technology
assessment process. The article listed several such tests, including the AVISE® Lupus test, and requires all
laboratories furnishing multi-analyte proteomics testing in MolDX jurisdictions to register with the DEX® Diagnostics
Exchange Registry and obtain a Z-Code® identifier. We were issued a Z-Code® identifier in May 2024. To determine
if the submitted tests are compliant with relevant policy requirements, these tests will undergo technical assessment
by Palmetto GBA as part of the MolDX program. That technical assessment is on hold until such time as an LCD is
issued by CMS. In the interim, we expect our current status with CMS to remain unchanged.

We face consistent challenges relating to commercial payor claim processing and revenue. While collectability has
improved with certain plans year-over-year, we continue to experience denials due to unfavorable medical policy
with certain plans, and we expect this situation to persist.

During the year ended December 31, 2023, we implemented several revenue cycle management initiatives,
including among others, withholding the submission of commercial payor claims for reimbursement until subsequent
quarters, increasing appeals efforts, adjusting the documentation required of physicians when ordering our tests
and implementing increases to our patient payment rates. Additionally, in November 2023, we increased the list
price billed for our tests. These ongoing revenue cycle management initiatives aim to optimize our appeals process
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and the potential for cash collections. During the fiscal year ended December 31, 2024, we experienced moderate
declines in test volume since the second half of the fiscal year ended December 31, 2023, as rheumatologists and
patients adjusted to these changes. During the fiscal year ended December 31, 2025, we saw a return to volume
growth. The number of AVISE® CTD tests delivered during the year ended December 31, 2025 improved by
approximately 11% as compared to the number of AVISE® CTD tests delivered during the year ended December
31, 2024 due to continuing physician demand and adoption, early traction from our new biomarkers, and salesforce
expansion. Additionally, the trailing-twelve-month ASP of our AVISE® CTD tests increased by approximately 7%
during the year ended December 31, 2025 compared to the same period in 2024.

Cost of Revenue

Cost of revenue represents the expenses associated with obtaining and testing patient specimens. The components
of our cost of revenue include materials costs, direct labor, equipment, infrastructure expenses, shipping charges to
transport specimens, blood specimen collections fees, royalties, depreciation and allocated overhead (including rent
and utilities).

Each payor, whether commercial, government, or individual, reimburses us at different amounts. These differences
can be significant. As a result, our cost of revenue as a percentage of revenue may vary significantly from period to
period due to the composition of payors for each period's billings. Our cost per AVISE® CTD test has increased
year-over-year as a result of costs associated with the addition of the T-Cell Biomarkers and RA Sub-Profile
Biomarkers to our AVISE® CTD test.

Operating Expenses

Selling, General and Administrative Expenses

Selling, general and administrative expenses consist of personnel costs (including stock-based compensation
expense), direct marketing expenses, accounting and legal expenses, consulting costs and allocated overhead
(including rent, information technology, depreciation and utilities).

Research and Development Expenses

Research and development expenses include costs incurred to develop our technology, test products and product
candidates, in addition to costs incurred to collect clinical specimens and conduct clinical studies to develop and
support those products and product candidates. These costs consist of personnel-related expenses (including
stock-based compensation expense), materials, laboratory supplies, consulting costs, costs associated with setting
up and conducting clinical studies and allocated overhead (including rent and utilities). We expense all research and
development costs in the periods in which they are incurred.

Interest Expense

Interest expense consists of cash and non-cash interest expense associated with borrowings under the Perceptive
Term Loan Facility as well as our other financing arrangements.

Loss on Extinguishment of Debt

Loss on extinguishment of debt consists of the unamortized debt issuance costs and final payment fee due under
the terms of our prior loan agreement, as amended, with Innovatus Life Sciences Lending Fund I, LP (the Amended
Loan Agreement). The Amended Loan Agreement was fully repaid and terminated on April 25, 2025.

Change in Fair Value of Warrant Liability

Changes in the fair value of the warrant liability relates to the warrant certificate issued in connection with the Credit
Agreement with Perceptive (the Warrant Certificate).

Interest Income

Interest income consists of interest income earned on our cash and cash equivalents.

Income Tax Expense

Income taxes include federal and state income taxes in the United States.
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Results of Operations

Comparison of the Years Ended December 31, 2025 and 2024:
Year Ended December 31,

Change2025 2024
(in thousands)

Revenue $ 66,575 $ 55,641 $ 10,934
Cost of revenue 27,776 22,529 5,247
Gross profit 38,799 33,112 5,687
Operating expenses:

Selling, general and administrative expenses 46,615 41,373 5,242
Research and development expenses 6,254 5,375 879

Total operating expenses 52,869 46,748 6,121
Loss from operations (14,070) (13,636) (434)
Interest expense (4,318) (2,234) (2,084)
Loss on extinguishment of debt (295) — (295)
Change in fair value of warrant liability (1,506) — (1,506)
Interest income 289 767 (478)
Loss before income taxes (19,900) (15,103) (4,797)
Income tax expense (51) (12) (39)
Net loss $ (19,951) $ (15,115) $ (4,836)( ) ( ) ( )

Revenue

Revenue increased $10.9 million, or 19.7%, for the year ended December 31, 2025 compared to the year ended
December 31, 2024, due to an increase in test volume and continued ASP expansion. The number of AVISE® CTD
tests delivered in the year ended December 31, 2025 increased by approximately 11% compared to the same
period in 2024. In addition, our AVISE® CTD trailing twelve-month ASP increased by $30 per test to $441 per test in
the fourth quarter of 2025 from $411 per test in the fourth quarter of 2024.

Cost of Revenue

Cost of revenue increased $5.2 million, or 23.3%, for the year ended December 31, 2025 compared to the year
ended December 31, 2024. This increase was primarily due to increases of $3.7 million in materials and supplies
expenses, $1.4 million in payroll and stock-based compensation expense, and $0.3 million in facilities and allocated
overhead expenses. These increases were partially offset by a decrease of $0.2 million in shipping and handling
costs.

Gross Margin

Gross margin as a percentage of revenue decreased slightly to 58.3% for the year ended December 31, 2025
compared to 59.5% for the year ended December 31, 2024, primarily due to the changes to revenue and cost of
revenue described above.

Selling, General and Administrative Expenses

Selling, general and administrative expenses increased $5.2 million, or 12.7%, for the year ended December 31,
2025 compared to the year ended December 31, 2024. This increase was primarily due to increases of $2.2 million
in salaries, $1.6 million in commissions, $0.7 million in travel and entertainment, $0.5 million in outside services,
$0.2 million in stock-based compensation expense, and $0.1 million in other expenses, partially offset by a
decrease of $0.1 million in bonuses.

Research and Development Expenses

Research and development expenses increased $0.9 million, or 16.4%, for the year ended December 31, 2025
compared to the year ended December 31, 2024. This increase was primarily due to an increase of $0.6 million of
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personnel costs (including salaries, benefits and stock-based compensation) resulting from increased allocation of
labor to research and development for laboratory personnel working on the validation of the T-Cell Biomarkers and
RA Sub-Profile Biomarkers, and an increase of $0.3 million in clinical and facility-related expenses.

Interest Expense

Interest expense increased by $2.1 million, including an increase of $0.8 million in non-cash interest expense, for
the year ended December 31, 2025 compared to the year ended December 31, 2024, primarily due to the
Perceptive Term Loan Facility that we entered into in April 2025 and the embedded finance lease related to the
supply agreement, as amended, with one of our suppliers for certain reagents. We expect to continue to incur this
interest expense under the Perceptive Term Loan Facility.

Loss on Extinguishment of Debt

Loss on extinguishment of debt increased by $0.3 million for the year ended December 31, 2025 compared to the
year ended December 31, 2024, as a result of our early payoff of all outstanding indebtedness under the Amended
Loan Agreement in April 2025.

Change in Fair Value of Warrant Liability

The fair value of the warrant liability increased by $1.5 million for the year ended December 31, 2025 compared to
the year ended December 31, 2024, primarily due to increases in the fair value of the underlying common stock.

Interest Income

Interest income decreased $0.5 million for the year ended December 31, 2025 compared to the year ended
December 31, 2024, primarily due to a decrease in cash and cash equivalents held in money market funds.

Income Tax Expense

Income tax expense remained substantially consistent for the year ended December 31, 2025 compared to the year
ended December 31, 2024.

Liquidity and Capital Resources

We have incurred net losses since our inception. For the years ended December 31, 2025 and 2024, we incurred a
net loss of $20.0 million and $15.1 million, respectively, and we expect to incur additional losses in future periods. To
date, we have generated only limited revenue, and despite any estimates we may make regarding our ability to
become profitable, we may never achieve revenue sufficient to offset our expenses. As of December 31, 2025, we
had an accumulated deficit of $314.3 million and cash and cash equivalents of $32.2 million. Cash in excess of
immediate requirements is invested in accordance with our investment policy, primarily with a view to liquidity and
capital preservation. Currently, our funds are held in cash. A total of an additional $40.0 million is available at our
option under the Perceptive Term Loan Facility as amended in March 2026 should we attain specified revenue
levels and satisfy other conditions.

Since becoming a public company, our primary sources of capital have been cash inflows from product sales, sales
of our common stock and, to a lesser extent, borrowings under term loan facilities.

Our obligations under the Perceptive Term Loan Facility are secured by a first-priority lien on substantially all of our
existing and future assets. In connection with the Credit Agreement, we issued the Warrant Certificate to Perceptive.
The Warrant Certificate has a ten-year term from the applicable issuance date and includes protection for certain
dilutive issuances and registration rights provisions. The Perceptive Term Loan Facility includes customary
affirmative, negative, and financial covenants. These include, among others, restrictions on additional indebtedness,
liens, dividends, mergers and acquisitions, and affiliate transactions. The Perceptive Term Loan Facility also
requires that we maintain a minimum unrestricted cash balance of $3.0 million and achieve specified net revenue
levels on a quarterly basis beginning with the quarter ending June 30, 2025. In addition, upon the occurrence of an
event of default, Perceptive, among other things, can declare all indebtedness due and payable immediately, which
would adversely impact our liquidity and reduce the availability of our cash flows to fund working capital needs,
capital expenditures and other general corporate purposes. As of December 31, 2025, we were in compliance with
all covenants of the Perceptive Term Loan Facility.
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On May 9, 2025, we issued and sold an aggregate of 3,852,500 shares of our common stock (inclusive of 502,500
shares pursuant to the exercise in full of the Underwriters’ option to purchase additional shares) at a public offering
price of $5.25 per share, for aggregate net proceeds of $18.6 million after deducting underwriting discounts and
commissions and other offering expenses.

On November 17, 2023, we filed a registration statement on Form S-3 (Shelf Registration Statement) covering the
offering, from time to time, of up to $150.0 million shares of our common stock, preferred stock, debt securities,
warrants and units, of which $126.2 million remained available for sale at December 31, 2025.

On September 15, 2022, we entered into the Amended Sales Agreement with TD Cowen, as sales agent, pursuant
to which we may offer and sell, from time to time, shares of common stock having an aggregate offering price of up
to $50.0 million. We are not obligated to sell any shares of our common stock under the Amended Sales Agreement.
During the year ended December 31, 2025, we sold 360,554 shares of common stock under the Amended Sales
Agreement at an average per share price of $9.82, for gross proceeds of approximately $3.5 million and net
proceeds of approximately $3.4 million after deducting $0.1 million in commissions paid to TD Cowen and other
offering expenses payable by us.

Funding Requirements

Our primary use of cash is to fund our operations as we continue to grow our business. We expect to continue to
incur operating losses in the near term. In the short-term, we expect increases in cost of revenue as a result of costs
associated with the addition of the T-Cell Biomarkers and RA Sub-Profile Biomarkers to our AVISE® CTD test. We
also anticipate increases in our selling, general and administrative expenses due to increased headcount. We
expect research and development expenses to remain relatively consistent in the short-term. We believe we have
sufficient laboratory capacity to support increased test volume. Cash used to fund operating expenses is impacted
by the timing of when we pay expenses, as reflected in the change in our outstanding accounts payable and
accrued expenses.

We expect that our near- and longer-term liquidity requirements will continue to consist of working capital and
general corporate expenses associated with the growth of our business, including payments we may be required to
make upon the achievement of previously negotiated milestones associated with intellectual property we have
licensed, payments related to non-cancelable purchase obligations for reagents, payments related to our principal
and interest under our long term borrowing arrangements, payments for operating leases related to our office and
laboratory space in Vista, CA and our office space in Carlsbad, CA, and payments for operating and finance leases
related to our laboratory equipment (see "Note 4. Borrowings," "Note 5. Leases," and "Note 6. Commitments and
Contingencies," to our audited financial statements included in this Annual Report). Based on our current business
plan, we believe that our existing cash and cash equivalents and our anticipated future revenue, will be sufficient to
meet our anticipated cash requirements for at least the next 12 months from the date of this filing.

Our estimate of the period of time through which our financial resources will be adequate to support our operations
is a forward-looking statement and involves risks and uncertainties. Actual results could vary as a result of a number
of factors, including:

• our ability to improve AVISE® CTD ASP as a result of the launch of the T-Cell Biomarkers and RA Sub-
Profile Biomarkers, in addition to our ability to achieve adequate reimbursement for these additions to our
AVISE® CTD test offering;

• our ability to achieve sufficient market acceptance, coverage and adequate reimbursement from third-party
payors and adequate market share and revenue for our testing products;

• our ability to maintain and grow sales of our AVISE® testing products, as well as the costs associated with
conducting clinical studies to demonstrate the utility of our products and support reimbursement efforts;

▪ fluctuations in working capital;

▪ the costs of developing our product pipeline, including the costs associated with conducting our ongoing
and future validation, utility and outcome studies as well as the success of our development and
commercialization efforts; and

▪ the extent to which we establish additional partnerships or in-license, acquire or invest in complementary
businesses or products as well as the success of our existing partnerships and/or in-licenses.

Until such time, if ever, as we can generate revenue to support our costs structure, we may be required to finance
our operations as needed through equity offerings, debt financings or other capital sources, including potential
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collaborations, licenses and other similar arrangements. The Perceptive Term Loan Facility involves, and any
additional debt financing, if available, may involve agreements that include covenants limiting or restricting our
ability to take specific actions, such as incurring additional debt, making capital expenditures or declaring dividends.
To the extent that we raise additional capital through the sale of equity or convertible debt securities, the ownership
interest of our stockholders may be diluted, and the terms of these securities may include liquidation or other
preferences that adversely affect the rights of our common stockholders. If additional funding is required or desired,
there can be no assurance that additional funds will be available to us on acceptable terms on a timely basis, if at
all, or that we will generate sufficient cash from operations to adequately fund our operating needs or achieve or
sustain profitability. If we are unable to raise additional capital or generate sufficient cash from operations to
adequately fund our operations, we will need to delay, reduce or eliminate some or all of our research and
development programs, product portfolio expansion plans or commercialization efforts. Doing so will likely have an
unfavorable effect on our ability to execute on our business plan and could have a negative impact on our
commercial and strategic relationships. If we cannot expand our operations or otherwise capitalize on our business
opportunities because we lack sufficient capital, our business, financial condition, and results of operations could be
adversely affected.

Cash Flows

The following table summarizes our cash flows for the periods indicated:
Year Ended December 31,

2025 2024
(in thousands)
Net cash provided by (used in):

Operating activities $ (13,625) $ (13,279)
Investing activities (626) (515)
Financing activities 24,435 (663)

Net change in cash, cash equivalents and restricted cash $ 10,184 $ (14,457)( )

Cash Flows from Operating Activities

Net cash used in operating activities for the year ended December 31, 2025 was $13.6 million and primarily resulted
from (i) our net loss of $20.0 million adjusted for non-cash charges of $8.3 million primarily related to stock-based
compensation, depreciation, amortization, change in fair value of warrant liability, loss on extinguishment of debt,
non-cash lease expense and non-cash interest and (ii) changes in our net operating assets of $2.0 million primarily
related to net increases in accounts receivable and net decreases in operating lease liabilities, partially offset by net
decreases in prepaid expenses and other current assets and other assets and increases in accrued and other
current liabilities.

Net cash used in operating activities for the year ended December 31, 2024 was $13.3 million and primarily resulted
from (i) our net loss of $15.1 million adjusted for non-cash charges of $4.9 million primarily related to stock-based
compensation, depreciation, amortization, non-cash lease expenses and non-cash interest and (ii) changes in our
net operating assets of $3.1 million primarily related to net increases in prepaid expenses and other current assets
and accounts receivable, and net decreases in operating lease liabilities, partially offset by net increases in
accounts payable.

Cash Flows from Investing Activities

Net cash used in investing activities for the year ended December 31, 2025 and 2024 was $0.6 million and $0.5
million, respectively, and was primarily due to net purchases of property and equipment.

Cash Flows from Financing Activities

Net cash provided by financing activities for the year ended December 31, 2025 was $24.4 million, primarily
resulting from $23.7 million in proceeds from the issuance of debt and warrants, net of discounts, $18.6 million in
proceeds from common stock issued in public offering, net of issuance costs, $3.4 million in proceeds from common
stock issued under the Amended Sales Agreement with TD Cowen, net of issuance costs, and $0.4 million in
proceeds from common stock issued under our 2019 Employee Stock Purchase Plan (the ESPP), partially offset by
a $19.7 million payment to early extinguish debt, $0.9 million in payments of debt issuance costs, $0.6 million in
principal payments on notes payable obligations, and $0.5 million in principal payments on finance lease
obligations.
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Net cash used in financing activities for the year ended December 31, 2024 was $0.7 million, primarily consisting of
principal payments on finance lease obligations and notes payable, partially offset by the proceeds from ESPP
purchases.

Critical Accounting Estimates

Our management’s discussion and analysis of our financial condition and results of operations is based on our
audited financial statements, which have been prepared in accordance with GAAP. The preparation of these audited
financial statements requires us to make estimates and assumptions that affect the reported amounts of assets and
liabilities and the disclosure of contingent assets and liabilities at the date of the audited financial statements, as
well as the reported revenue generated and expenses incurred during the reporting periods. Our estimates are
based on our historical experience and on various other factors that we believe are reasonable under the
circumstances, the results of which form the basis for making judgments about the carrying value of assets and
liabilities that are not readily apparent from other sources. Actual results may differ from these estimates under
different assumptions or conditions and any such differences may be material. We believe the following accounting
estimates are the most critical to us, in that they require our most difficult, subjective or complex judgments in the
preparation of our financial statements. For further information, see "Note 2. Summary of Significant Accounting
Policies," to our Financial Statements, which outlines our application of significant accounting policies.

Revenue Recognition

To date, substantially all of our revenue has been derived from sales of our testing products. We primarily market
our testing products to rheumatologists and their physician assistants in the United States. The healthcare
professionals who order our services and to whom test results are reported are generally not responsible for
payment for these services. The parties that pay for these services consist of commercial payors, government
payors (primarily Medicare and Medicaid), client payors (hospitals, other laboratories, etc.) and patient self-pays.

Payors are billed at our list price. Net revenues recognized consist of amounts billed net of allowances for
differences between amounts billed and the estimated consideration we expect to receive from such payors. We
follow a standard process, which considers historical denial and collection experience, insurance reimbursement
policies and other factors, to estimate allowances and implicit price concessions, recording adjustments in the
current period as changes in estimates. Further adjustments to the allowances, based on actual receipts, are
recorded upon settlement. The transaction price is estimated using an expected value method on a portfolio basis.
Our portfolios are grouped per payor (each individual third-party insurance, Medicare, Medicaid, client payors,
patient self-pay, etc.) and on a per test basis.

Collection of our net revenues from payors is normally a function of providing complete and correct billing
information to the healthcare insurers and generally occurs within 30 to 90 days of billing.

The process for estimating revenues and the ultimate collection of accounts receivable involves significant judgment
and estimation by management. We continually assess the state of our cash collections in order to identify areas of
risk and opportunity that allow us to appropriately estimate receivables and revenue. Should we later determine the
judgments underlying estimated collections change, our financial results could be impacted in future periods.
Included in revenues for the years ended December 31, 2025 and 2024 were net revenue increases of $0.9 million
and $6.6 million, respectively, associated with changes in estimated variable consideration related to performance
obligations satisfied in previous periods.

Recent Accounting Pronouncements

See "Note 2. Recent Accounting Pronouncements," to the audited financial statements included in this Annual
Report for a summary of recent accounting pronouncements.
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Item 7A. Quantitative and Qualitative Disclosures About Market Risk.

Not applicable.

Item 8. Financial Statements and Supplementary Data.

The financial statements and supplemental data required by this item are set forth at the pages indicated in Part IV,
Item 15(a)(1) of this Annual Report.

Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure.

None.

Item 9A. Controls and Procedures.

Evaluation of Disclosure Controls and Procedures

We maintain disclosure controls and procedures that are designed to ensure that information required to be
disclosed in our reports that we file or submit under the Exchange Act is recorded, processed, summarized and
reported within the time periods specified in the SEC’s rules and forms, and that the information we are required to
disclose in such reports is accumulated and communicated to our management, including our principal executive
officer and principal financial officer, or persons performing similar functions, as appropriate to allow timely decisions
regarding required disclosure. In designing and evaluating the disclosure controls and procedures, management
recognized that any controls and procedures, no matter how well designed and operated, can provide only
reasonable and not absolute assurance of achieving the desired control objectives. In reaching a reasonable level
of assurance, management necessarily was required to apply its judgment in evaluating the cost-benefit relationship
of possible controls and procedures. In addition, the design of any system of controls also is based in part upon
certain assumptions about the likelihood of future events, and there can be no assurance that any design will
succeed in achieving its stated goals under all potential future conditions; over time, controls may become
inadequate because of changes in conditions, or the degree of compliance with policies or procedures may
deteriorate.

Our management, with the participation of our principal executive officer and our principal financial officer,
evaluated, as of the end of the period covered by this Annual Report on Form 10-K, the effectiveness of our
disclosure controls and procedures (as defined in Rules 13a-15(e) and 15d-15(e) under the Exchange Act). Based
on that evaluation, our principal executive officer and principal financial officer have concluded that as of
December 31, 2025, our disclosure controls and procedures were effective at a reasonable level of assurance.

Management's Report on Internal Control over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial reporting
as defined in Rules 13a-15(f) and 15d-15(f) under the Exchange Act. Internal control over financial reporting is a
process designed under the supervision and with the participation of our management, including our principal
executive officer and principal financial officer, to provide reasonable assurance regarding the reliability of financial
reporting and the preparation of financial statements for external purposes in accordance with GAAP. Our internal
control over financial reporting includes those policies and procedures that: (i) pertain to the maintenance of records
that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of our assets, (ii) provide
reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in
accordance with GAAP, and that our receipts and expenditures are being made only in accordance with
authorizations of our management and directors, and (iii) provide reasonable assurance regarding prevention or
timely detection of unauthorized acquisition, use or disposition of our assets that could have a material effect on the
financial statements. Because of its inherent limitations, internal controls over financial reporting may not prevent or
detect all misstatements. Also, projections of any evaluation of effectiveness to future periods are subject to the risk
that controls may become inadequate because of changes in conditions, or that the degree of compliance with the
policies or procedures may deteriorate. Therefore, even those systems determined to be effective can provide only
reasonable assurance with respect to financial statement preparation and presentation.

As of December 31, 2025, our management assessed the effectiveness of our internal control over financial
reporting using the criteria set forth by the Committee of Sponsoring Organizations of the Treadway Commission in
Internal Control-Integrated Framework (2013). Based on this assessment, our management concluded that, as of
December 31, 2025, our internal control over financial reporting was effective.
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Changes in Internal Control Over Financial Reporting

There have been no changes in our internal control over financial reporting during the three months ended
December 31, 2025 that have materially affected, or are reasonably likely to materially affect, our internal control
over financial reporting.

Inherent Limitations on Effectiveness of Controls and Procedures

Because of the inherent limitations in a cost-effective control system, misstatements due to error or fraud may occur
and not be detected. Management recognizes that any controls and procedures, no matter how well designed and
operated, can provide only reasonable assurance of achieving their objectives and our management necessarily
applies its judgment in evaluating the cost-benefit relationship of possible controls and procedures.
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Item 9B. Other Information.

Rule 10b5-1 trading arrangements

During the three months ended December 31, 2025, none of our directors or officers adopted or terminated a "Rule
10b5-1 trading arrangement" or "non-Rule 10b5-1 trading arrangement," as each term is defined in Item 408 of
Regulation S-K.

Insider Trading Policy

We maintain an Insider Trading Policy that, among other things, prohibits all officers, directors, and other employees
with access to sensitive Company information from engaging in “hedging” transactions with respect to our shares.
This includes short sales, hedging of share ownership positions, and transactions involving derivative securities
relating to our shares. The Insider Trading Policy also generally prohibits borrowing or other arrangements involving
the non-recourse pledge of our shares. This policy is included as Exhibit 19 to this Annual Report.

Credit Agreement Amendment

On March 6, 2026, the Company and Perceptive entered into a first amendment to the Credit Agreement. This
amendment, among other changes, terminated the Tranche C Term Loan Commitment (as defined therein),
extended the availability of the $10.0 million Tranche B Term Loan (as defined therein) to September 30, 2026,
increased the trailing twelve month net revenue milestone applicable to the Tranche B Borrowing Date (as defined
therein), and revised certain financial covenant thresholds. The first amendment did not change the stated maturity
of the existing term loans and reaffirmed the existing liens and guarantees securing the credit facility. As a result of
this amendment, the number of shares of common stock subject to future vesting pursuant to the Warrant Certificate
has been reduced from up to 750,000 shares of common stock to up to 600,000 shares of common stock that will
vest and become exercisable if and when the remaining additional debt tranches (Tranche B and/or Tranche D) are
drawn by the Company.

The descriptions of the first amendment and Credit Agreement are qualified by their entirety by the full text of the
Credit Agreement and amendment, attached as Exhibits 10.41 and 10.42, respectively, to this Annual Report.

Item 9C. Disclosure Regarding Foreign Jurisdictions that Prevent Inspections.

Not applicable.
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Part III

Item 10. Directors, Executive Officers and Corporate Governance.

The information required by this item will be incorporated herein by reference to our Proxy Statement with respect to
our 2026 Annual Meeting of Stockholders to be filed with the SEC within 120 days of the end of the fiscal year
covered by this Annual Report.

Item 11. Executive Compensation.

The information required by this item will be incorporated herein by reference to our Proxy Statement with respect to
our 2026 Annual Meeting of Stockholders to be filed with the SEC within 120 days of the end of the fiscal year
covered by this Annual Report.

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder
Matters.

The information required by this item will be incorporated herein by reference to our Proxy Statement with respect to
our 2026 Annual Meeting of Stockholders to be filed with the SEC within 120 days of the end of the fiscal year
covered by this Annual Report.

Item 13. Certain Relationships and Related Transactions, and Director Independence.

The information required by this item will be incorporated herein by reference to our Proxy Statement with respect to
our 2026 Annual Meeting of Stockholders to be filed with the SEC within 120 days of the end of the fiscal year
covered by this Annual Report.

Item 14. Principal Accountant Fees and Services.

Our independent registered public accounting firm is BDO USA, P.C., San Diego, California, PCAOB ID #243.

The information required by this item will be incorporated herein by reference to our Proxy Statement with respect to
our 2026 Annual Meeting of Stockholders to be filed with the SEC within 120 days of the end of the fiscal year
covered by this Annual Report.
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Part IV

Item 15. Exhibits and Financial Statement Schedules.

Financial Statements and Financial Statement Schedules

(1) Exhibits

A list of exhibits is set forth on the Exhibit Index immediately preceding the signature page of this Annual Report and
is incorporated herein by reference.

(2) All financial statements

The financial statements of Exagen Inc., together with the report thereon of BDO USA, P.C., an independent
registered public accounting firm, are included in this Annual Report beginning on page F-2.

(3) Financial statement schedules

All schedules have been omitted because the information required to be set forth therein is not applicable or is
shown in the financial statements or notes thereto.

Item 16. Form 10-K Summary.

None.
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Index to Exhibits

Incorporated by Reference
Exhibit
Number Exhibit Description Form File No. Exhibit

Exhibit
Filing Date

Filed/Furnished
Herewith

3.1
Amended and Restated Certificate of
Incorporation. 8-K 001-39049 3.1 9/23/2019

3.2 Amended and Restated Bylaws. 8-K 001-39049 3.1 3/22/2021

3.3
Amendment to Amended and Restated
Bylaws, dated January 19, 2023. 8-K 001-39049 3.1 1/23/2023

4.1
Specimen stock certificate evidencing the
shares of common stock. S-1/A 333-233446 4.1 9/9/2019

4.2

Form of Common Stock Purchase Warrant
issued to investors by the Company in
connection with private placement
financings. S-1/A 333-233446 4.4 9/9/2019

4.3

Form of Common Stock Purchase Warrant
to purchase common stock issued to
investors by the Company in 2016. S-1/A 333-233446 4.8 9/9/2019

4.4

Form of Warrant to Purchase Stock issued
to Innovatus Life Sciences Lending Fund
I, LP in connection with the Company's
2018 loan agreement. S-1/A 333-233446 4.9 9/9/2019

4.5 Description of Securities. 10-K 001-39049 4.8 3/18/2024

4.6

Warrant Certificate, dated April 25, 2025,
issued by the Company to Perceptive
Credit Holdings IV, LP. 8-K 001-39049 4.1 4/28/2025

10.1#

Exagen Diagnostics, Inc. 2013 Stock
Option Plan, as amended, and form of
option agreement thereunder. S-1/A 333-233446 10.2 9/9/2019

10.2# Exagen Inc. 2019 Incentive Award Plan. S-1/A 333-233446 10.3 9/9/2019

10.3#
Form of Option Agreement under Exagen
Inc. 2019 Incentive Award Plan. S-1/A 333-233446 10.4 9/9/2019

10.4#

Form of Restricted Stock Unit Agreement
under Exagen Inc. 2019 Incentive Award
Plan. 10-K 001-39049 10.5 3/16/2021

10.5#
Exagen Inc. 2019 Employee Stock
Purchase Plan. S-1/A 333-233446 10.5 9/9/2019

10.6†

Asset Purchase Agreement, dated
October 8, 2010, by and between Cypress
Bioscience, Inc., Proprius, Inc. and the
Company. S-1/A 333-233446 10.11 9/9/2019

10.7†

Amendment No. One to Asset Purchase
Agreement, dated March 10, 2011, by and
between Cypress Bioscience, Inc.,
Proprius, Inc. and the Company. S-1/A 333-233446 10.12 9/9/2019

10.8

Amendment No. Two to Asset Purchase
Agreement, dated August 21, 2012, by
and between Royalty Pharma Collection
Trust, Proprius, Inc. and the Company. S-1/A 333-233446 10.13 9/9/2019

10.9†^

Amendment No. Three to Asset Purchase
Agreement, dated February 6, 2013, by
and between Royalty Pharma Collection
Trust, Proprius, Inc. and the Company. S-1/A 333-233446 10.14 9/9/2019

10.10

Amendment No. Four to Asset Purchase
Agreement and Consent, dated October 8,
2013, by and between Royalty Pharma
Collection Trust, Proprius, Inc. and the
Company. S-1/A 333-233446 10.15 9/9/2019

10.11

Amendment No. Five to Asset Purchase
Agreement, dated January 26, 2016, by
and between Royalty Pharma Collection
Trust, Proprius, Inc. and the Company. S-1/A 333-233446 10.16 9/9/2019
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10.12†

Amendment No. Six to Asset Purchase
Agreement, dated February 16, 2017, by
and between Royalty Pharma Collection
Trust, Proprius, Inc. and the Company. S-1/A 333-233446 10.17 9/9/2019

10.13†

Amended and Restated Exclusive License
Agreement, dated August 2, 2011, by and
between the University of Pittsburgh-Of
the Commonwealth System of Higher
Education and the Company. S-1/A 333-233446 10.18 9/9/2019

10.14†

First Amendment to Amended and
Restated Exclusive License Agreement,
dated May 17, 2012, by and between the
University of Pittsburgh-Of the
Commonwealth System of Higher
Education and the Company. S-1/A 333-233446 10.19 9/9/2019

10.15†

Second Amendment to Amended and
Restated Exclusive License Agreement,
dated September 30, 2013, by and
between the University of Pittsburgh-Of
the Commonwealth System of Higher
Education and the Company. S-1/A 333-233446 10.20 9/9/2019

10.16

Third Amendment to Amended and
Restated Exclusive License Agreement,
dated June 24, 2016, by and between the
University of Pittsburgh-Of the
Commonwealth System of Higher
Education and the Company. S-1/A 333-233446 10.21 9/9/2019

10.17†

Exclusive License Agreement, dated
September 30, 2013, by and between the
University of Pittsburgh-Of the
Commonwealth System of Higher
Education and the Company. S-1/A 333-233446 10.22 9/9/2019

10.18†

Exclusive License Agreement, dated
September 5, 2011, by and between
Thierry Dervieux, Ph.D. and the Company. S-1/A 333-233446 10.23 9/9/2019

10.19

Standard Industrial/Commercial Multi-
Tenant Lease, dated January 13, 2012, by
and between RGS Properties and the
Company. 10-Q 001-39049 10.1 7/28/2020

10.20

First Amendment to Standard Industrial/
Commercial Multi-Tenant Lease, dated
December 1, 2013, by and between RGS
Properties and the Company. 10-Q 001-39049 10.2 7/28/2020

10.21

Second Addendum to Standard Industrial/
Commercial Multi-Tenant Lease, dated
April 29, 2016, by and between RGS
Properties and the Company. 10-K 001-39049 10.27 3/25/2020

10.22

Third Addendum to Standard Industrial/
Commercial Multi-Tenant Lease, dated
June 16, 2017, by and between RGS
Properties and the Company. 10-K 001-39049 10.28 3/25/2020

10.23

Fourth Addendum to Standard Industrial/
Commercial Multi-Tenant Lease, dated
March 16, 2020, by and between RGS
Properties and the Company. 10-K 001-39049 10.29 3/25/2020

10.24

Fifth Addendum to Standard Industrial/
Commercial Multi-Tenant Lease, dated
October 19, 2021, by and between RGS
Properties and the Company. 10-Q 001-39049 10.3 11/10/2021

10.25

Standard Industrial/Commercial Single-
Tenant Lease, dated September 4, 2014,
by and between Geiger Court, LLC and
the Company. S-1/A 333-233446 10.31 9/9/2019

10.26

First Addendum to Standard Industrial/
Commercial Single-Tenant Lease, dated
August 2, 2017, by and between Geiger
Court, LLC and the Company. 10-K 001-39049 10.31 3/25/2020

10.27

Extension of Lease to Standard Industrial/
Commercial Single-Tenant Lease, dated
March 12, 2020, by and between Liberty
Vista and the Company. 10-K 001-39049 10.32 3/25/2020
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10.28

First Amendment to Standard Industrial/
Commercial Single-Tenant Lease, dated
January 6, 2021, by and between Liberty
Vista and the Company. 10-K 001-39049 10.34 3/16/2021

10.29

Second Amendment to Standard
Industrial/Commercial Single-Tenant
Lease, dated October 11, 2021, by and
between Liberty Vista and the Company. 10-Q 001-39049 10.2 11/10/2021

10.30

Standard Industrial/Commercial Multi-
Tenant Lease, dated March 17, 2020 by
and between RGS Properties and the
Company. 10-K 001-39049 10.33 3/25/2020

10.31

First Addendum to Standard Industrial/
Commercial Multi-Tenant Lease, dated
October 19, 2021, by and between RGS
Properties and the Company. 10-Q 001-39049 10.4 11/10/2021

10.32†

Sublease Agreement, dated August 19,
2021, by and between Plum Healthcare
Group, LLC and the Company. 10-Q 001-39049 10.1 11/10/2021

10.33

Master Lease Agreement, dated February
1, 2018, by and between Celtic
Commercial Finance, a division of MB
Equipment Finance, LLC and the
Company. S-1/A 333-233446 10.32 9/9/2019

10.34
Form of Indemnification Agreement for
Directors and Officers. S-1/A 333-233446 10.35 9/9/2019

10.35#
Amended & Restated Non-Employee
Director Compensation Program 8-K 001-39049 10.1 7/17/2025

10.36#

Exagen Inc. Amended and Restated
Executive Change in Control and
Severance Plan. 10-Q 001-39049 10.3 8/5/2024

10.37#

Employment Agreement, dated as of
October 16, 2022, by and between the
Company and John Aballi 8-K 001-39049 10.1 10/16/2022

10.38#

Employment Agreement, dated as of
September 1, 2024, by and between the
Company and Jeff Black. 8-K 001-39049 10.1 8/2/2024

10.39

Sales Agreement, dated as of September
15, 2022, by and between the Company
and TD Securities (USA) LLC 8-K 001-39049 1.1 9/15/2022

10.40

Amendment No. 1, dated November 17,
2023, to the Sales Agreement, dated as of
September 15, 2022, by and between
Exagen Inc. and TD Securities (USA)
LLC. 8-K 001-39049 1.1 11/17/2023

10.41^†

Credit Agreement and Guaranty, dated
April 25, 2025, by and among the
Company and Perceptive Credit Holdings
IV, LP. 8-K 001-39049 10.1 4/28/2025

10.42^

Security Agreement, dated April 25, 2025,
by and among the Company and
Perceptive Credit Holdings IV, LP. 8-K 001-39049 10.2 4/28/2025

10.43^†

First Amendment to Credit Agreement and
Guaranty, dated March 6, 2026, by and
among the Company and Perceptive
Credit Holdings IV, LP. X

19 Insider Trading Policies and Procedures. 10-K 001-39049 19 3/11/2025

23.1
Consent of Independent Registered Public
Accounting Firm. X

24.1
Power of Attorney (included on signature
page). X

31.1

Certificate of Principal Executive Officer,
pursuant to Rule 13a-14(a)/15d-14(a), as
adopted pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002. X

31.2

Certificate of Principal Financial Officer,
pursuant to Rule 13a-14(a)/15d-14(a), as
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32.1*

Certifications Pursuant to U.S.C. Section
1350, As Adopted Pursuant to Section 906
of the Public Company Accounting Reform
and Investor Protection Act of 2002. X

97.1# Exagen Inc. Clawback Policy. 10-Q 001-39049 10.2 11/13/2023

101.SCH
XBRL Taxonomy Extension Schema
Document. X

101.CAL
XBRL Taxonomy Extension Calculation
Linkbase Document. X

101.DEF
XBRL Taxonomy Extension Definition
Linkbase Document. X

101.LAB
XBRL Taxonomy Extension Labels
Linkbase Document. X

101.PRE
XBRL Taxonomy Extension Presentation
Linkbase Document. X
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The cover page from the Company's
Annual Report on Form 10-K for the year
ended December 31, 2021, has been
formatted in Inline XBRL. X

* This certification is deemed not filed for purpose of Section 18 of the Exchange Act or otherwise subject to
the liability of that section, nor shall it be deemed incorporated by reference into any filing under the
Securities Act or the Exchange Act.

# Indicates management contract or compensatory plan.
† Portions of this exhibit (indicated by asterisks) have been omitted for confidentiality purposes.
^ Certain schedules to this exhibit have been omitted pursuant to Item 601(a)(5) of Regulation S-K. Copies

of the omitted schedules will be furnished to the SEC upon request.
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Signatures

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to
be signed on its behalf by the undersigned hereunto duly authorized.

EXAGEN INC.

Date: March 10, 2026 by: /s/ John Aballi
John Aballi
President and Chief Executive Officer
(Principal Executive Officer)

Power of Attorney

KNOW ALL PERSONS BY THESE PRESENTS, that each person whose signature appears below constitutes and
appoints John Aballi and Jeffrey G. Black as his or her true and lawful attorneys-in-fact, and each of them, with full
power of substitution, for him or her in any and all capacities, to sign any amendments to this Annual Report on
Form 10-K and to file the same, with exhibits thereto and other documents in connection therewith, with the
Securities and Exchange Commission, granting unto said attorneys-in-fact and agents, and each of them, full power
and authority to do and perform each and every act and thing requisite and necessary to be done in and about the
premises, as fully to all intents and purposes as he or she might or could do in person, hereby ratifying and
confirming all that said attorneys-in-fact, and either of them, or his or their substitute or substitutes may do or cause
to be done by virtue hereof.

Pursuant to the requirements of the Securities Exchange Act of 1934, this Annual Report on Form 10-K has been
signed below by the following persons on behalf of the registrant and in the capacities and on the dates indicated.
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Signature Title Date

/s/ John Aballi
President, Chief Executive Officer and

Director March 10, 2026

John Aballi (Principal Executive Officer)

/s/ Jeffrey G. Black
Chief Financial Officer and Corporate

Secretary March 10, 2026

Jeffrey G. Black (Principal Financial and Accounting Officer)

/s/ Tina S. Nova, Ph.D. Executive Chairman of the Board March 10, 2026

Tina S. Nova, Ph.D.

/s/ Ana Hooker Director March 10, 2026

Ana Hooker

/s/ Scott Kahn, Ph.D. Director March 10, 2026

Scott Kahn, Ph.D.

/s/ Paul Kim Director March 10, 2026

Paul Kim

/s/ Bruce C. Robertson, Ph.D. Director March 10, 2026

Bruce C. Robertson, Ph.D.

/s/ Frank Stokes Director March 10, 2026

Frank Stokes

/s/ Chas McKhann Director March 10, 2026

Chas McKhann
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Report of Independent Registered Public Accounting Firm

Stockholders and Board of Directors
Exagen Inc.
Vista, California

Opinion on the Financial Statements
We have audited the accompanying balance sheets of Exagen Inc. (the “Company”) as of December 31, 2025 and
2024, the related statements of operations, stockholders’ equity, and cash flows for the years then ended, and the
related notes (collectively referred to as the “financial statements”). In our opinion, the financial statements present
fairly, in all material respects, the financial position of the Company at December 31, 2025 and 2024, and the results
of its operations and its cash flows for the years then ended, in conformity with accounting principles generally
accepted in the United States of America.

Basis for Opinion

These financial statements are the responsibility of the Company’s management. Our responsibility is to express an
opinion on the Company’s financial statements based on our audits. We are a public accounting firm registered with
the Public Company Accounting Oversight Board (United States) (“PCAOB”) and are required to be independent
with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and
regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan
and perform the audit to obtain reasonable assurance about whether the financial statements are free of material
misstatement, whether due to error or fraud. The Company is not required to have, nor were we engaged to
perform, an audit of its internal control over financial reporting. As part of our audits we are required to obtain an
understanding of internal control over financial reporting but not for the purpose of expressing an opinion on the
effectiveness of the Company’s internal control over financial reporting. Accordingly, we express no such opinion.

Our audits included performing procedures to assess the risks of material misstatement of the financial statements,
whether due to error or fraud, and performing procedures that respond to those risks. Such procedures included
examining, on a test basis, evidence regarding the amounts and disclosures in the financial statements. Our audits
also included evaluating the accounting principles used and significant estimates made by management, as well as
evaluating the overall presentation of the financial statements. We believe that our audits provide a reasonable
basis for our opinion.

Critical Audit Matter

The critical audit matter communicated below is a matter arising from the current period audit of the financial
statements that was communicated or required to be communicated to the audit committee and that: (1) relates to
accounts or disclosures that are material to the financial statements and (2) involved our especially challenging,
subjective, or complex judgments. The communication of the critical audit matter does not alter in any way our
opinion on the financial statements, taken as a whole, and we are not, by communicating the critical audit matter
below, providing a separate opinion on the critical audit matter or on the accounts or disclosures to which it relates.

Revenue Recognition – Estimation of Transaction Price

As described in Note 2 to the financial statements, the Company’s revenue was $66.6 million for the year ended
December 31, 2025, substantially all of which has been derived from sales of its testing products. Net revenues
recognized consist of amounts billed net of allowances for differences between amounts billed and the estimated
consideration the Company expects to receive from payors. The process for estimating revenues involves
significant judgment and estimation. The Company considers historical denial and collection experience and
insurance reimbursement policies and other factors, to estimate allowances and implicit price concessions. The
transaction price is estimated using an expected value method on a portfolio basis. The Company's portfolios are
grouped per payor (i.e., each individual commercial payor, Medicare, Medicaid, client payors, patient self-pay, etc.)
and per test.

We identified the estimation of the transaction price using an expected value method for certain portfolios as a
critical audit matter. Significant judgment is used in considering historical denial and collection experience and
insurance reimbursement policies to determine the estimated consideration the Company expects to receive.
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Auditing these elements involved especially subjective auditor judgment due to the nature and extent of audit effort
required to address these matters.

The primary procedures we performed to address this critical audit matter included testing the Company’s process
to estimate transaction price using an expected value method for certain portfolios by:

• Evaluating the reasonableness of the estimated transaction price for certain portfolios and the assumptions
regarding historical denial, collection experience, and insurance reimbursement policies through (i)
developing an expectation of the estimated transaction price using historical data inputs supporting those
assumptions and (ii) recalculating revenue recognized for comparison to the Company’s estimate.

• Testing the completeness and accuracy of a sample of tests used by management as the historical data
inputs supporting the Company’s assumptions regarding historical denial, collection experience, and
insurance reimbursement policies for developing the estimated transaction price by comparing the data to
physician test requisition forms, evidence of test delivery, and cash collection activity.

/s/ BDO USA, P.C.

We have served as the Company’s auditor since 2017.

San Diego, California

March 10, 2026
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Exagen Inc.

Balance Sheets
(in thousands, except share and per share amounts)

2025 2024
Assets
Current assets:

Cash and cash equivalents $ 32,220 $ 22,036
Accounts receivable, net 10,855 7,835
Prepaid expenses and other current assets 5,818 6,584

Total current assets 48,893 36,455
Property and equipment, net 6,938 5,283
Operating lease right-of-use assets 1,435 2,401
Other assets 756 550

Total assets $ 58,022 $ 44,689
Liabilities and Stockholders' Equity

Current liabilities:
Accounts payable $ 4,153 $ 4,137
Accrued and other current liabilities 6,327 6,916
Deferred revenue 675 733
Finance lease liabilities, current 1,135 201
Operating lease liabilities, current 1,226 1,096
Borrowings, current 643 423

Total current liabilities 14,159 13,506
Borrowings, non-current, net of discounts and debt issuance costs 22,264 19,822
Finance lease liabilities, non-current 1,960 157
Operating lease liabilities, non-current 438 1,664
Warrant liability 1,752 —

Total liabilities 40,573 35,149
Commitments and contingencies (Note 6)
Stockholders' equity:

Preferred stock, $0.001 par value per share; 10,000,000 shares authorized, no shares issued or
outstanding at December 31, 2025 and December 31, 2024 — —
Common stock, $0.001 par value per share; 200,000,000 shares authorized at December 31, 2025 and
December 31, 2024; 22,911,575 and 17,640,328 shares issued and outstanding at December 31, 2025
and December 31, 2024, respectively 23 18
Additional paid-in capital 331,708 303,853
Accumulated deficit (314,282) (294,331)

Total stockholders' equity 17,449 9,540
Total liabilities and stockholders' equity $ 58,022 $ 44,689

December 31,

The accompanying notes are an integral part of these financial statements
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Exagen Inc.

Statements of Operations
(in thousands, except share and per share amounts)

Year Ended December 31,

2025 2024

Revenue $ 66,575 $ 55,641
Cost of revenue 27,776 22,529
Gross profit 38,799 33,112
Operating expenses:

Selling, general and administrative expenses 46,615 41,373
Research and development expenses 6,254 5,375

Total operating expenses 52,869 46,748
Loss from operations (14,070) (13,636)
Interest expense (4,318) (2,234)
Loss on extinguishment of debt (295) —
Change in fair value of warrant liability (1,506) —
Interest income 289 767
Loss before income taxes (19,900) (15,103)
Income tax expense (51) (12)
Net loss $ (19,951) $ (15,115)
Net loss per share, basic and diluted (Note 2) $ (0.93) $ (0.83)
Weighted-average number of shares used to compute net loss per share, basic and diluted (Note 2) 21,558,245 18,203,044

( ) ( )

( ) ( )

The accompanying notes are an integral part of these financial statements
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Exagen Inc.

Statements of Stockholders' Equity
(in thousands, except share amounts)

Common Stock Additional
Paid-In
Capital

Accumulated
Deficit

Total
Stockholders'

EquityShares Amount

Balances at December 31, 2023 17,045,954 $ 17 $ 301,893 $ (279,216) $ 22,694
Issuance of stock from vested restricted
stock units 413,202 — — — —
Exercise of stock options 85,124 — 22 — 22
Issuance of stock under Employee Stock
Purchase Plan 96,048 1 175 — 176
Stock-based compensation — — 1,763 — 1,763
Net loss — — — (15,115) (15,115)

Balances at December 31, 2024 17,640,328 18 303,853 (294,331) 9,540
Issuance of stock under from public
offering, net of issuance costs of $1,598 3,852,500 4 18,623 — 18,627
Issuance of stock under ATM, net of
issuance costs of $145 360,554 1 3,397 — 3,398
Issuance of stock from cashless warrant
exercises 403,372 — 3,279 — 3,279
Issuance of stock from vested restricted
stock units 497,374 — — — —
Exercise of stock options 108 — — — —
Issuance of stock under Employee Stock
Purchase Plan 157,339 — 398 — 398
Stock-based compensation — — 2,158 — 2,158
Net loss — — — (19,951) (19,951)

Balances at December 31, 2025 22,911,575 $ 23 $ 331,708 $ (314,282) $ 17,449( )

The accompanying notes are an integral part of these financial statements
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Exagen Inc.

Statements of Cash Flows
(in thousands)

Year Ended December 31,

2025 2024

Cash flows from operating activities:
Net loss $ (19,951) $ (15,115)
Adjustments to reconcile net loss to net cash used in operating activities:

Depreciation and amortization 2,118 1,724
Amortization of debt discount and debt issuance costs 378 154
Amortization of loan commitment fees 738 —
Change in fair value of warrant liability 1,506 —
Loss on extinguishment of debt 295 —
Non-cash operating lease expense 967 884
Stock-based compensation 2,158 1,763
Other 147 387
Changes in assets and liabilities:

Accounts receivable, net (3,020) (1,284)
Prepaid expenses and other current assets 1,108 (1,787)
Other assets 792 63
Operating lease liabilities (1,096) (976)
Accounts payable 42 308
Deferred revenue (58) 733
Accrued and other current liabilities 251 (133)

Net cash used in operating activities (13,625) (13,279)
Cash flows from investing activities:
Purchases of property and equipment (641) (515)
Proceeds from disposal of property and equipment 15 —

Net cash used in investing activities (626) (515)
Cash flows from financing activities:
Proceeds from common stock issued in public offering, net of issuance costs 18,627 —
Proceeds from common stock issued under ATM, net of issuance costs 3,398 —
Proceeds from common stock issued under Employee Stock Purchase Plan 398 176
Proceeds from exercise of stock options — 22
Principal payment on finance lease obligations (494) (490)
Principal payment on note payable obligations (592) (371)
Proceeds from issuance of debt and warrants, net of discounts 23,672 —
Payment to extinguish debt (19,705) —
Payment of debt issuance costs (869) —

Net cash provided by (used in) financing activities 24,435 (663)
Net change in cash, cash equivalents and restricted cash 10,184 (14,457)
Cash, cash equivalents and restricted cash, beginning of year 22,236 36,693
Cash, cash equivalents and restricted cash, end of year $ 32,420 $ 22,236
Supplemental disclosure of cash flow information:
Cash paid for interest expense $ 2,987 $ 1,719
Cash paid for taxes $ 35 $ 32
Supplemental disclosure of non-cash items:
Unpaid equipment settled under financing arrangement $ 682 $ —
Right-of-use assets obtained in exchange for finance lease liabilities $ 3,231 $ —
Recognition of warrant liability $ 3,525 $ —
Cashless exercise of warrants $ 3,279 $ —
Equipment purchased under notes payable obligations $ — $ 706
Costs incurred, but not paid, in connection with capital expenditures $ 25 $ 717

The accompanying notes are an integral part of these financial statements
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Exagen Inc.

Notes to Financial Statements

Note 1. Organization

Description of Business

Exagen Inc. (the Company) is a medical technology company primarily focused on the design, development and
commercialization of a next-generation portfolio of testing products under the AVISE® brand, which allow for the
differential diagnosis, prognosis and monitoring of complex rheumatic, autoimmune and autoimmune-related
disease including, among others, systemic lupus erythematosus (SLE) and rheumatoid arthritis (RA).

Liquidity

The Company has incurred recurring losses and negative cash flows from operating activities since inception. The
Company anticipates that it will continue to incur net losses in future periods. As of December 31, 2025, the
Company had cash and cash equivalents of $32.2 million and had an accumulated deficit of $314.3 million. Since
inception, the Company has financed its operations primarily through a combination of equity financings, debt
financing arrangements, and revenue from sales of the Company's products. Based on the Company's current
business plan, management believes that its existing capital resources will be sufficient to fund the Company's
obligations for at least twelve months following the issuance of these financial statements.

On April 25, 2025, the Company and Perceptive Credit Holdings IV, LP (Perceptive) entered into the Guaranty and
Credit Agreement which was subsequently amended on March 6, 2026 (as amended, the Credit Agreement). As
amended, the Credit Agreement provides for an initial term loan of which $25.0 million was previously funded. Out
of these initial proceeds, the Company used $19.7 million to repay the 2017 Term Loan (as defined below), and
received $3.0 million in proceeds, net of issuance costs and repayment of the 2017 Term Loan. As amended, the
term loan facility allows the Company to draw up to an aggregate additional principal amount of $40.0 million in two
tranches, subject to specified milestone and revenue requirements. Additionally, pursuant to the Credit Agreement,
the Company also issued a warrant certificate to purchase up to 1,150,000 shares of common stock (the Warrant
Certificate), 400,000 of which vested and became exercisable upon issuance (the Tranche A Warrant Shares) and
up to 600,000 of which will vest and become exercisable if and when the remaining additional debt tranches are
drawn by the Company. See “Note 4. Borrowings—Perceptive Term Loan Facility” and "Note 13. Subsequent
Events" for more information.

On May 9, 2025, the Company issued and sold an aggregate of 3,852,500 shares of its common stock at a public
offering price of $5.25 per share, for aggregate net proceeds of $18.6 million after deducting underwriting discounts
and commissions and other offering expenses. See “Note 8. Stockholders' Equity—2025 Public Offering” for more
information.

To execute its business plans, the Company may need additional funding to support its continuing operations and
pursue its growth strategy. Until such time as the Company can achieve significant cash flows from operations, if
ever, it may need to finance its operations through the sale of its common stock, debt financings or other strategic
transactions. Although the Company has been successful in raising capital in the past, there is no assurance that it
will be successful in obtaining such additional financing on terms acceptable to the Company, if at all. The terms of
any financing may adversely affect the holdings or the rights of the Company's stockholders. Although management
believes the Company's existing capital resources are adequate to fund operations for the next twelve months, if the
Company is unable to obtain additional funding in the future, the Company could be forced to delay, reduce or
eliminate some or all of its programs, product portfolio expansion plans or commercialization efforts, which could
have a material adverse effect on the Company's business, operating results and financial condition and the
Company's ability to achieve its intended business objectives.

Note 2. Summary of Significant Accounting Policies

Basis of Presentation and Use of Estimates

The Company's financial statements are prepared in accordance with accounting principles generally accepted in
the United States of America. Certain reclassifications have been made to prior period amounts to conform to the
current presentation. The preparation of the accompanying financial statements requires management to make
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estimates and assumptions that affect the reported amounts of assets and liabilities, the disclosure of contingent
assets and liabilities as of the date of the financial statements, and the reported amounts of revenue and expenses
during the reporting period. Actual results could materially differ from those estimates.

Significant estimates and assumptions made in the accompanying financial statements include, but are not limited
to revenue recognition, the fair value of the warrant liability, the estimated incremental borrowing rate for the
determination of the Company's operating and finance lease right-of-use (ROU) assets, and the recoverability of its
long-lived assets and net deferred tax assets (and related valuation allowance). The Company evaluates its
estimates and assumptions on an ongoing basis using historical experience and other factors and adjusts those
estimates and assumptions when facts and circumstances dictate. Actual results could materially differ from those
estimates.

Concentration of Credit Risk and Other Risk and Uncertainties

Financial instruments that potentially subject the Company to credit risk consist principally of cash, cash equivalents
and accounts receivable. Substantially all the Company's cash and cash equivalents are held at one financial
institution that management believes is of high credit quality. Such deposits may, at times, exceed federally insured
limits. The Company has not experienced any losses on its cash or cash equivalents.

Significant payors and customers are those which represent more than 10% of the Company's total revenue or
accounts receivable balance at each respective balance sheet date. For each significant payor and customer,
revenue as a percentage of total revenue and accounts receivable as a percentage of total accounts receivable are
as follows:

Revenue

Year Ended December 31,

2025 2024
Customer A 24 % 25 %
Customer B 18 % 20 %
Customer C 10 % *
Customer D * 10 %

Accounts Receivable
December 31,

2025 2024
Customer A 23 % 13 %
Customer B 19 % 25 %
Customer C 14 % *
Customer D * *

* Less than 10%.

For each of the years ended December 31, 2025 and 2024, approximately 91% of the Company's revenue was
related to the AVISE® CTD test.

The Company is dependent on key suppliers for certain laboratory materials, consisting primarily of reagents and
biomarkers used in our diagnostic tests. For the year ended December 31, 2025, approximately 49% and 40% of
the Company's diagnostic testing supplies were purchased from two suppliers. For the year ended December 31,
2024, approximately 71% and 26% of the Company's diagnostic testing supplies were purchased from two
suppliers. An interruption in the supply of these materials would impact the Company's ability to perform testing
services.
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Disaggregation of Revenue

The following table includes the Company's revenues as disaggregated by payor and customer category
(in thousands):

Year Ended December 31,
2025 2024

Revenue:

Commercial $ 35,764 $ 29,600
Government 15,881 14,323
Client direct bill(1) 14,644 11,360

Other(2) 286 358
Total revenue $ 66,575 $ 55,641

(1) Includes hospitals, other laboratories, etc.
(2) Includes patient self-pay.

Cash, Cash Equivalents and Restricted Cash

The Company considers all highly-liquid investments purchased with a remaining maturity date of three months or
less upon acquisition to be cash equivalents. These investments are stated at cost, which approximates fair value.

The Company has an arrangement with a financial institution with which it has an existing banking relationship,
whereby in exchange for the issuance of corporate credit cards, the Company agreed to obtain a certificate of
deposit with this financial institution in the amount of $0.2 million as collateral for the balances borrowed on these
cards (the Credit Card Program). The Company has classified the value of this certificate of deposit (including all
interest earned thereon) within other assets in the accompanying balance sheets. The Company has the right to
terminate the Credit Card Program at any time. Upon termination of the Credit Card Program and repayment of all
outstanding balances owed, the Company may redeem the certificate of deposit (and all interest earned thereon).

Cash, cash equivalents and restricted cash presented in the accompanying statements of cash flows consist of the
following (in thousands):

December 31,
2025 2024

Cash and cash equivalents $ 32,220 $ 22,036
Restricted cash 200 200
Total cash, cash equivalents and restricted cash $ 32,420 $ 22,236

Property and Equipment

Property and equipment are stated at cost, net of depreciation and amortization. Depreciation is computed using the
straight-line method over the estimated useful lives of the assets, generally between three and five years.
Leasehold improvements are amortized on a straight-line basis over the lesser of the estimated useful life or the
remaining term of the related lease. Maintenance and repairs are charged to expense as incurred, and
improvements and betterments are capitalized. When assets are retired or otherwise disposed of, the cost and
accumulated depreciation are removed from the balance sheet and any resulting gain or loss is reflected in
operating expenses in the statements of operations in the period realized.

Long-Lived Assets

The Company’s long-lived assets are comprised principally of its property and equipment and operating lease
assets. The Company amortizes all finite lived intangible assets over their respective estimated useful lives.
Operating lease assets are amortized over the term of the leases. In considering whether long-lived assets are
impaired, the Company combines its long-lived assets into groupings, a determination which is made principally on
the basis of whether the assets are specific to a particular test offered or technology being developed. If the
Company identifies a change in the circumstances related to its long-lived assets that indicates the carrying value of
any such asset may not be recoverable, the Company will perform an impairment analysis. A long-lived asset is
deemed to be impaired when the undiscounted cash flows expected to be generated by the asset (or asset group)
are less than the asset’s carrying amount. Management’s estimates of future cash flows are impacted by projected
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test volume and levels of reimbursement, as well as expectations related to the future cost structure of the entity.
Any required impairment loss would be measured as the amount by which the asset’s carrying value exceeds its fair
value, and would be recorded as a reduction in the carrying value of the related asset and a charge to operating
expense.

Leases

The Company categorizes leases at their commencement as either operating or finance leases. The Company
recognizes operating lease ROU assets and operating lease liabilities for each lease arrangement identified. Lease
liabilities are recorded at the present value of future lease payments discounted using the Company's incremental
borrowing rate for the lease established at the commencement date. The incremental borrowing rate is the rate of
interest the Company would have to pay to borrow, on a collateralized basis over a similar term and in a similar
economic environment, an amount equal to the total lease payments. The Company primarily considers industry
data, its credit rating and the lease term to determine its incremental borrowing rate. ROU assets are measured at
the amount of the lease liability plus any initial direct costs, less any lease incentives received before
commencement. Lease expense is recognized as a single lease cost over the lease term on a straight-line basis.
The Company has elected not to apply the recognition requirements to short-term leases and not to separate non-
lease components from lease components for its leases.

Clinical Studies

From time to time, the Company engages in efforts to scientifically measure and document the application and
efficacy of its various testing products. These arrangements typically require the Company to pay a fee to a third-
party scientific investigator (usually a physician or research institution) for each subject enrolled in a clinical study,
and the Company accrues expenses based on estimated progress of services performed, including actual level of
subjects enrolled and progress of the clinical studies. Payments made prior to the completion of clinical study
services are capitalized as a prepaid expense. The prepaid amounts are expensed as the related goods are
delivered or the services are performed, or when it is no longer expected that the goods will be delivered or the
services rendered. Expenses associated with clinical study activities are recorded in research and development
expenses in the accompanying statement of operations.

Revenue Recognition

Substantially all of the Company's revenue has been derived from sales of its testing products and is primarily
comprised of a high volume of relatively low-dollar transactions. The Company primarily markets its testing products
to rheumatologists and their physician assistants in the United States. The healthcare professionals who order the
Company's testing products and to whom test results are reported are generally not responsible for payment for
these products. The parties that pay for these services (each, a payor) consist of commercial payors (healthcare
insurers), government payors (primarily Medicare and Medicaid), client payors (hospitals, other laboratories, etc.)
and patient self-pay.

The Company recognizes revenue in accordance with Accounting Standards Codification (ASC) Topic 606,
Revenue from Contracts with Customers (ASC 606) and follows a five-step process to determine the amount and
timing of revenue recognized: (1) identify the contract with the customer, (2) identify the performance obligations in
the contract, (3) determine the transaction price, (4) allocate the transaction price to performance obligations in the
contract, and (5) recognize revenue when (or as) the performance obligation is satisfied. The Company's service is
a single performance obligation that is completed upon the delivery of test results to the prescribing physician which
triggers revenue recognition.

Payors are generally billed at the Company's list price, unless a separate pricing contract is in place. Net revenues
recognized consist of amounts billed net of allowances for differences between amounts billed and the estimated
consideration the Company expects to receive from such payors. The process for estimating revenues and the
ultimate collection of accounts receivable involves significant judgment and estimation. The Company follows a
standard process, which considers historical denial and collection experience, insurance reimbursement policies
and other factors, to estimate allowances and implicit price concessions. Adjustments are recorded in the current
period as changes in estimates occur. Further adjustments to the allowances, based on actual receipts, are
recorded upon settlement. Included in revenues for the years ended December 31, 2025 and 2024 were net
revenue increases of $0.9 million and $6.6 million, respectively, associated with changes in estimated variable
consideration related to performance obligations satisfied in previous periods. The transaction price is estimated
using an expected value method on a portfolio basis.
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Variable consideration is included in the transaction price only to the extent it is probable that a significant reversal
in the amount of cumulative revenue recognized will not occur when the uncertainties with respect to the amount
are resolved. The Company's portfolios are grouped per payor (i.e. each individual commercial payor, Medicare,
Medicaid, client payors, patient self-pay, etc.) and per test. Consideration may be constrained and excluded from
the transaction price in situations where there is no contractually agreed upon reimbursement coverage or in
absence of a predictable pattern and history of collectability with a payor. Accordingly, in such situations revenues
are recognized on the basis of actual cash collections. Additionally, from time to time, the Company may issue
refunds to payors for overpayments or amounts billed in error. Any refunds are accounted for as reductions in
revenues in the statements of operations as an element of variable consideration. The estimated expected refunds
are accrued as a liability on the Company’s balance sheets.

Collection of the Company's net revenues from payors is normally a function of providing complete and correct
billing information, along with any requested medical or other claims-related information to the healthcare insurers.
This generally occurs within 30 to 90 days of billing, however, the amount and timing of any reimbursements or
collections for the Company's billed tests may vary by payor and other circumstances. Contracts do not contain
significant financing components based on the typical period of time between performance of services and
collection of consideration.

Amounts received prior to satisfying the above revenue recognition criteria are recognized as deferred revenue until
all applicable revenue recognition criteria are met. Deferred revenue represents the portion of payments received
that have not been earned. During the fourth quarter of 2024 and the year ended December 31, 2025, the Company
entered into various work orders to perform diagnostic testing services including identifying and evaluating
biomarkers, and received nonrefundable, upfront payments for these services. The Company had deferred revenue
related to these contracts of $0.7 million as of December 31, 2025 and 2024. The Company recognized revenue of
$0.4 million out of the beginning deferred revenue balance during the year ended December 31, 2025 and no
revenue was recognized out of the beginning deferred revenue balance during the year ended December 31, 2024.
The Company expects to recognize revenue from unfulfilled performance obligations associated with service
contracts within one year or less.

Accounts Receivable and Allowance for Credit Losses

The Company accrues an allowance for credit losses against its accounts receivable based on management’s
current estimate of amounts that will not be collected. Management’s estimates are typically based on historical loss
information adjusted for current conditions. The Company generally does not perform evaluations of the financial
condition of the Company's customers and generally does not require collateral. The allowance for credit losses was
zero as of each of December 31, 2025 and 2024. Adjustments for implicit price concessions attributable to variable
consideration, as discussed above, are incorporated into the measurement of the accounts receivable balances and
are not part of the allowance for credit losses. Accounts receivable was $10.9 million, $7.8 million, and $6.6 million
as of December 31, 2025, 2024, and 2023, respectively.

Loan Commitment Fees

Loan commitment fees are generally included as a reduction of the proceeds from the outstanding debt. If there
were no borrowings drawn on the related credit facility, the loan commitment fees are classified as assets until the
related debt is drawn. The Company’s loan commitment fee is comprised of an upfront cash payment and a
contingent obligation to issue future warrants to Perceptive in connection with the Credit Agreement. The amounts
have been recognized in prepaid expenses and other current assets for the short-term portion of $1.2 million and
within other assets for the long-term portion of $0.2 million on the balance sheets as of December 31, 2025. As the
Company is not reasonably certain it will draw on the future debt tranches, the loan commitment fees are amortized
ratably into interest expense over the outstanding draw periods. During the year ended December 31, 2025, the
Company recognized $0.7 million in non-cash interest expense related to the amortization of the loan commitment
fees within the Company's statements of operations.

Research and Development

Costs associated with research and development activities are expensed as incurred and include, but are not
limited to, personnel-related expenses, including stock-based compensation expense; materials; laboratory
supplies; consulting costs; costs associated with setting up and conducting clinical studies; depreciation;
amortization and allocated overhead, including rent and utilities.
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Advertising and Marketing Costs

Costs associated with advertising and marketing activities are expensed as incurred. Total advertising and
marketing costs were approximately $1.7 million and $1.4 million for the years ended December 31, 2025 and 2024,
respectively, and are included in selling, general and administrative expenses in the accompanying statements of
operations.

Shipping and Handling Costs

Costs incurred for shipping and handling are included in costs of revenue in the accompanying statements of
operations and were approximately $3.0 million and $3.1 million for the years ended December 31, 2025 and 2024,
respectively.

Stock-Based Compensation

The Company recognizes compensation expense for all stock-based awards to employees and directors based on
the grant-date estimated fair values over the requisite service period of the awards (usually the vesting period) on a
straight-line basis. The fair value of stock options and purchases under the Company's 2019 Employee Stock
Purchase Plan (ESPP) is determined using the Black-Scholes-Merton (BSM) option pricing model, which requires
management to make certain assumptions regarding a number of complex and subjective variables. Equity award
forfeitures are recorded as they occur.

The BSM option pricing model incorporates various inputs, including the fair value of the Company's common stock,
expected volatility, expected term and risk-free interest rates. Volatility is based on the Company's historical
calculated volatility since being publicly traded. The Company computes the historical volatility data using the daily
closing prices of the Company’s common stock during the equivalent period that approximates the calculated
expected term of the stock options. The weighted-average expected term of options was calculated using the
simplified method, as the Company has concluded that its stock option exercise history does not provide a
reasonable basis upon which to estimate the expected term. The risk-free interest rate for periods within the
contractual term of the option is based on the U.S. Treasury yield in effect at the time of grant. The dividend yield is
zero, as the Company has never declared or paid dividends and has no plans to do so in the foreseeable future.

The fair value of each restricted stock unit (RSU) is determined on the grant date using the closing price of the
Company's common stock on that date. The Company's RSUs generally vest in equal annual installments over four
years from the date of grant or, for grants to new hires, date of hire. Vesting of the RSU is subject to the holder's
continued service with the Company. The Company issues new shares of common stock to satisfy the RSUs upon
vesting.

Comprehensive Loss

Comprehensive loss is defined as a change in equity of a business enterprise during a period, resulting from
transactions from nonowner sources. There have been no items qualifying as other comprehensive loss and,
therefore, for all periods presented, the Company's comprehensive loss was the same as its reported net loss.

Income Taxes

The Company accounts for income taxes under the asset and liability method, which requires the recognition of
deferred tax assets and liabilities for the expected future tax consequences of events that have been included in the
financial statements. Under this method, deferred tax assets and liabilities are determined on the basis of the
differences between the financial statements and tax basis of assets and liabilities using enacted tax rates in effect
for the year in which the differences are expected to reverse. The effect of a change in tax rates on deferred tax
assets and liabilities is recognized as an expense in the period that includes the enactment date.

The Company recognizes net deferred tax assets to the extent that the Company believes these assets are more
likely than not to be realized. In making such a determination, management considers all available positive and
negative evidence, including future reversals of existing taxable temporary differences, projected future taxable
income, tax-planning strategies, and results of recent operations. If management determines that the Company
would be able to realize its deferred tax assets in the future in excess of their net recorded amount, management
would adjust the deferred tax asset valuation allowance, which would reduce the provision for income taxes.

The Company records uncertain tax positions on the basis of a two-step process whereby (i) management
determines whether it is more likely than not that the tax positions will be sustained on the basis of the technical
merits of the position and (ii) for those tax positions that meet the more-likely-than-not recognition threshold,
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management recognizes the largest amount of tax benefit that is more than 50% likely to be realized upon ultimate
settlement with the related tax authority. The Company recognizes interest and penalties related to unrecognized
tax benefits within income tax expense. Any accrued interest and penalties are included within the related tax
liability.

Net Loss Per Share

Basic net loss per share attributable to common stockholders is calculated by dividing the net loss attributable to
common stockholders by the weighted-average number of shares of common stock outstanding during the period.
Diluted net loss per share attributable to common stockholders is computed by dividing the net loss attributable to
common stockholders by the weighted-average number of common stock equivalents outstanding for the period
determined using the treasury-stock and if-converted methods. The weighted-average number of shares used to
compute basic and diluted shares includes shares issuable upon the exercise of pre-funded warrants at a nominal
price. Potentially dilutive common stock equivalents are comprised of warrants for the purchase of common stock,
stock options, RSUs outstanding under the Company's 2019 Incentive Award Plan (the 2019 Plan) and shares of
the Company's common stock pursuant to the ESPP. For each of the years ended December 31, 2025 and 2024,
there is no difference in the number of shares used to calculate basic and diluted shares outstanding as the
inclusion of the potentially dilutive securities would be anti-dilutive.

Potentially dilutive securities not included in the calculation of diluted net loss per share, because to do so would be
anti-dilutive, are as follows (in common stock equivalent shares):

Year Ended December 31,
2025 2024

Warrants to purchase common stock 14,405 325,330
Common stock options 526,839 489,296
Restricted stock units 1,795,639 1,710,373
Employee stock purchase plan 52,958 57,461
Total 2,389,841 2,582,460

Recent Accounting Pronouncements

From time to time, new accounting pronouncements are issued by the Financial Accounting Standards Board
(FASB), or other standard setting bodies and adopted by the Company as of the specified effective date. Unless
otherwise discussed, Accounting Standards Updates (ASU) not included in the Company’s disclosures were
assessed and determined to be either not applicable or are not expected to have a material impact on the
Company’s financial statements or disclosures.

In November 2024, the FASB issued ASU 2024-03, Income Statement - Reporting Comprehensive Income -
Expense Disaggregation Disclosures (Subtopic 220-40) (ASU 2024-03). This update requires entities to include
more detailed information about the types of expenses, including purchases of inventory, employee compensation,
depreciation, amortization, and depletion, in commonly presented expense captions such as cost of sales, research
and development, and selling, general and administrative expenses. ASU 2024-03 is effective for annual reporting
periods beginning after December 15, 2026, and interim reporting periods beginning after December 15, 2027, with
early adoption permitted. The Company is currently evaluating the impact of this standard on its financial statement
presentation and disclosures.

In July 2025, the FASB issued ASU 2025-05, Financial Instruments - Credit Losses (Topic 326): Measurement of
Credit Losses for Accounts Receivable and Contract Assets (ASU 2025-05). ASU 2025-05 amends ASC 326-20 to
provide a practical expedient related to the estimation of expected credit losses for current accounts receivable and
current contract assets that arise from transactions accounted for under ASC 606. ASU 2025-05 is effective for
annual periods beginning after December 15, 2025, and interim reporting periods within that annual period, with
early adoption permitted. The Company determined that the adoption of this standard will not have a material
impact on its financial statements.

Recently Adopted Accounting Standards

In December 2023, the FASB issued ASU 2023-09, Income Taxes (Topic 740): Improvements to Income Tax
Disclosures, which requires additional income tax disclosures in the rate reconciliation table for federal, state and
foreign income taxes, in addition to more details about the reconciling items in some categories when items meet a
certain quantitative threshold. The Company adopted this standard retrospectively in 2025. The Company expanded
its income tax disclosures as a result of adopting this new accounting standard.
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Note 3. Other Financial Information

Prepaid Expenses and Other Current Assets

Prepaid expenses and other current assets consist of the following (in thousands):

December 31,

2025 2024
Diagnostic testing supplies $ 3,296 $ 5,725
Prepaid maintenance and insurance contracts 1,302 829
Loan commitment fees 1,182 —
Other prepaid expenses and other current assets 38 30
Prepaid expenses and other current assets $ 5,818 $ 6,584

Property and Equipment, net

Property and equipment, net consist of the following (in thousands):
December 31,

2025 2024
Furniture and fixtures $ 121 $ 105
Laboratory equipment 4,530 2,988
Computer equipment and software 2,121 2,113
Leasehold improvements 3,308 3,259
Finance lease right-of-use assets 3,708 1,287
Construction in progress 294 1,543
Total property and equipment 14,082 11,295

Less: accumulated depreciation and amortization (7,144) (6,012)
Property and equipment, net $ 6,938 $ 5,283

Depreciation and amortization expense for the years ended December 31, 2025 and 2024 was approximately $2.1
million and $1.7 million, respectively.

Accrued and Other Current Liabilities

Accrued and other current liabilities consist of the following (in thousands):

December 31,
2025 2024

Accrued payroll and related expenses $ 5,411 $ 5,046
Other accrued liabilities 916 1,870
Accrued and other current liabilities $ 6,327 $ 6,916

Note 4. Borrowings

Perceptive Term Loan Facility

On April 25, 2025, the Company entered into a Credit Agreement and Guaranty (the Credit Agreement) with
Perceptive, which originally provided for a senior secured delayed draw term loan facility in an aggregate principal
amount of up to $75.0 million (the Perceptive Term Loan Facility) broken into four tranches. An initial tranche of
$25.0 million (the Tranche A Loan) was funded on April 25, 2025, of which $19.7 million was used to repay the 2017
Term Loan (as defined below) with Innovatus Life Sciences Lending Fund I, LP (Innovatus). The original Credit
Agreement provided for four additional tranches of funding up to $10.0 million (the Tranche B Loan), up to
$10.0 million (the Tranche C Loan), and up to $30.0 million (the Tranche D Loan, and collectively with the Tranche A
Loan, the Tranche B Loan and the Tranche C Loan, the Term Loans) to be drawn at the Company's option subject
to the Company’s satisfaction of certain conditions, including specified revenue milestones. On March 6, 2026, the
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Company and Perceptive amended the Credit Agreement, and the Tranche C loan concept was removed from the
Credit Agreement. See "Note 13. Subsequent Events" for more information.

The Perceptive Term Loan Facility matures on April 25, 2030, and includes an interest-only period through maturity,
with all outstanding principal and accrued interest due on the maturity date.

The Perceptive Term Loan Facility accrues interest at an annual rate equal to the greater of (i) Term Secured
Overnight Financing Rate (SOFR) or (ii) 4.75%, plus a margin of 7.0% (the Applicable Margin), payable monthly in
arrears. Upon the occurrence and during the continuance of an event of default, the Applicable Margin may be
increased by 4.0% at Perceptive’s election. The Company may prepay the Term Loans at any time, subject to
prepayment premiums ranging from 2.0% to 10.0% of the principal amount, depending on the date of prepayment.

The Credit Agreement is secured by a first-priority lien on substantially all of the Company’s existing and future
assets and includes customary affirmative, negative, and financial covenants. These include, among others,
restrictions on additional indebtedness, liens, dividends, mergers and acquisitions, and affiliate transactions. The
Credit Agreement also requires that the Company maintain a minimum unrestricted cash balance of $3.0 million and
achieve specified net revenue levels on a quarterly basis. As of December 31, 2025, the Company was in
compliance with all covenants required under the Credit Agreement.

In addition, on April 25, 2025, as consideration for the Credit Agreement, the Company issued to Perceptive the
Warrant Certificate. The 400,000 Tranche A Warrant Shares vested and became exercisable on the date of
issuance, and warrants to purchase up to 750,000 shares of the Company's common stock were subject to vest and
would become exercisable if and when the additional debt tranches were drawn by the Company. As a result of the
March 2026 amendment to the Credit Agreement, 600,000 shares of the Company common stock may vest and
become exercisable if and when the remaining additional debt tranches are drawn by the Company. See “Note 13.
Subsequent Events” for more information.

The Warrant Certificate has a ten-year term from the applicable vesting date and includes broad-based weighted
anti-dilution protection for certain dilutive issuances and for certain recapitalization events and registration rights
provisions. In November 2025, Perceptive exercised all 400,000 Tranche A Warrant Shares on a cashless basis and
the Company issued a total of 173,220 shares of the common stock to Perceptive.

The Company concluded that the Warrant Certificate qualifies for liability classification and recorded the fair value at
issuance of the Tranche A Warrant Shares of $2.2 million as a debt discount. The Company also recognized debt
issuance costs of $1.4 million as additional debt discount. These amounts are amortized over the remaining term of
the Perceptive Term Loan Facility under the effective interest method. The proportionate amount of the upfront
closing fee paid of $1.1 million and the fair value of $1.3 million related to the contingent warrants that may be
issued for future debt tranches are recorded as a loan commitment asset and amortized as discussed in "Note 2.
Summary of Significant Accounting Policies."

For the year ended December 31, 2025, the Company recognized $3.1 million of interest expense, including $0.3
million of debt discount amortization in connection with the Perceptive Term Loan Facility. The effective interest rate
was 16.2% per annum. As of December 31, 2025, the Perceptive Term Loan Facility had a carrying value of $21.7
million, classified within borrowings, non-current, net of discounts and debt issuance costs in the accompanying
balance sheets.

2017 Term Loan

In September 2017, the Company executed a term loan agreement (the 2017 Term Loan) with Innovatus, as
amended (the Amended Loan Agreement), pursuant to which the Company borrowed $25.0 million. As of March 31,
2025, the 2017 Term Loan was fully drawn with an outstanding principal balance of $19.8 million and a carrying
value of $19.3 million. The interest rate on all borrowings under the Amended Loan Agreement was the sum of (a)
the greater of 8.0% or The Wall Street Journal prime rate plus (b) 2.0%. Interest on any outstanding term loan
advances was due and payable monthly, unless the Company elected to pay paid-in-kind interest. In addition to the
monthly interest payments, a final payment equal to $1.0 million was due the earlier of the maturity date or the date
the advance is repaid. Principal balances were required to be repaid in 24 equal installments which began on
August 1, 2023.

On April 25, 2025, the Company fully repaid all $19.7 million in outstanding indebtedness owed to Innovatus
pursuant to its Amended Loan Agreement and terminated the agreement. During the year ended December 31,
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2025, the Company recognized a $0.3 million loss on extinguishment of debt in connection with the early repayment
of the 2017 Term Loan on the Company's statements of operations.

Equipment Notes Payable

In May 2022, the Company purchased laboratory equipment in the normal course of business using notes payable.
In January 2025, the Company entered into a financing arrangement to procure additional laboratory equipment. At
December 31, 2025, the total liability balance related to the financed equipment was $1.2 million, with $0.6 million
classified within borrowings, current and $0.6 million within borrowings, non-current, net of discounts and debt
issuance costs in the accompanying balance sheets. At December 31, 2024, the total liability balance related to the
financed equipment was $1.1 million, with $0.4 million classified within borrowings, current and $0.7 million within
borrowings, non-current, net of discounts and debt issuance costs in the accompanying balance sheets. The
financed equipment is subject to effective interest rates between 5.28% and 10.50%, and will mature between
October 1, 2026 and April 1, 2028.

Future Minimum Payments on the Outstanding Borrowings

As of December 31, 2025, future minimum aggregate payments, including interest, for outstanding borrowings are
as follows (in thousands):

Years Ending
December 31,

2026 $ 3,700
2027 3,450
2028 3,117
2029 2,978
2030 25,930

Total 39,175
Less:

Unamortized debt discount and issuance costs (3,302)
Interest (12,966)

Total borrowings, net of discounts and debt issuance costs 22,907
Less: Borrowings-current portion (643)

Borrowings-non-current portion, net of discounts and debt issuance costs $ 22,264

Note 5. Leases

Leases

Operating Leases

The Company leases office and laboratory space located in Vista, California. The lease expires in April 2027, with
an option to extend portions of the lease for additional 5-year periods. The Company has not included the optional
renewal periods in the measurement of the lease liability, because it is not reasonably certain that the Company will
exercise these renewal options. The Company's payments under the lease are subject to escalation clauses.

The Company leases additional office space in Carlsbad, California, under a sublease which commenced in
October 2021 and expires in April 2027. Monthly base rent under the sublease agreement is $72,143. The monthly
base rent increases by approximately 3% annually, each October 1, through the remainder of the lease term.

Finance Leases

The Company has entered into various finance lease agreements to obtain laboratory equipment. Additionally, the
Company has an embedded finance lease related to its supply agreement for consumable products used in the
Company's diagnostic biomarkers (see "Note 6. Commitments and Contingencies"). The terms of the Company's
finance leases generally range from three to five years and are typically secured by the underlying equipment. The
portion of the future payments designated as principal repayments were classified as finance lease liabilities on the
Company's balance sheet.
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Operating and Finance Leases Balances and Costs

Operating and finance leases consist of the following (in thousands):

December 31,

Lease Balance Classification 2025 2024

Lease Assets

Operating Operating lease right-of-use assets $ 1,435 $ 2,401

Finance Property and equipment, net $ 3,120 $ 486

Lease Liabilities

Current

Operating Operating lease liabilities, current $ 1,226 $ 1,096

Finance Finance lease liabilities, current $ 1,135 $ 201

Non-current

Operating Operating lease liabilities, non-current $ 438 $ 1,664

Finance Finance lease liabilities, non-current $ 1,960 $ 157

Costs associated with the Company's leases were included in the statements of operations as follows (in
thousands):

Year Ended December 31,

Lease Cost 2025 2024

Operating leases

Operating lease cost(1) $ 1,333 $ 1,345

Finance lease cost

Amortization of lease assets 432 280

Interest on finance lease liabilities 290 84

Total lease cost $ 2,055 $ 1,709

(1) Includes variable lease cost of $0.2 million for each of the years ended December 31, 2025 and 2024.

Supplemental cash flow information on leases is as follows (in thousands):

Year Ended December 31,

Cash paid for amounts included in the measurement of lease liabilities 2025 2024

Operating cash out flows from operating leases $ 1,277 $ 1,240

Operating cash out flows from interest paid on finance leases $ 290 $ 84

Financing cash out flows from finance leases $ 494 $ 490
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Information regarding the weighted-average lease term and weighted average discount rate are as follows:

Year Ended December 31,

2025 2024

Weighted-average remaining lease term (years)

Operating leases 1.3 2.3

Finance leases 3.5 1.8

Weighted-average discount rate

Operating leases 8.0 % 8.0 %

Finance leases 16.1 % 17.3 %

Future payments under operating and finance leases as of December 31, 2025 are as follows (in thousands):

Operating Leases Finance Leases

2026 1,315 1,235

2027 445 1,115

2028 — 1,087

2029 — 565

2030 — 30

Total minimum lease payments 1,760 4,032

Less: imputed interest (96) (937)

Total lease liabilities 1,664 3,095

Less: current portion (1,226) (1,135)

Lease obligations, net of current portion $ 438 $ 1,960

Note 6. Commitments and Contingencies

Licensing Agreements

The Company has licensed technology for use in its diagnostic tests. In addition to the milestone payments required
by these agreements, individual license agreements generally provide for ongoing royalty payments of less than 1%
on net sales of products which incorporate licensed technology, as defined in such agreements. Royalties are
accrued when incurred and recorded in cost of revenue in the accompanying statements of operations.

Supply Agreements

In July 2025, the Company amended a supply agreement (the Amended Supply Agreement) with one of its
suppliers for certain reagents, which includes updated pricing terms, an extended term through June 30, 2029, and
minimum purchase commitments for consumable products used in the Company's diagnostic biomarkers. Pursuant
to the Amended Supply Agreement, the Company is provided equipment by the supplier to be used by the Company
in connection with the consumable products. The aggregate minimum annual purchase commitment for the duration
of the Amended Supply Agreement is $24.0 million, including a minimum purchase commitment of $3.0 million for
the year ending December 31, 2025, $6.0 million for each of the years ending December 31, 2026 through 2028
and $3.0 million for the six month period ending June 30, 2029.

The Company accounts for the Amended Supply Agreement as an embedded finance lease for the equipment
provided, with the reagents as a non-lease component accounted for separately. The minimum purchase
commitments for the reagents represent in-substance fixed contract consideration and is recorded based on the
relative fair value of the equipment of $3.1 million as a ROU asset and related lease liability. As of December 31,
2025, the Company had a finance lease ROU asset of $2.8 million and lease liabilities of $2.8 million on the
Company's balance sheets related to the embedded finance lease. For the year ended December 31, 2025, the
Company recorded interest expense of $0.2 million related to this embedded finance lease on the Company's
statements of operations.
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Contingencies

In the normal course of business, the Company enters into contracts and agreements that contain a variety of
representations and warranties and provide for general indemnifications, including for subpoenas and other civil
investigative demands, from governmental agencies, Medicare or Medicaid and managed care organizations
reviewing billing practices or requesting comment on allegations of billing irregularities that are brought to their
attention through billing audits or third parties. The Company's exposure under these agreements is unknown
because it involves claims that may be made against the Company in the future, but have not yet been made or that
the Company believes to be immaterial. The Company accrues a liability for such matters when it is probable that
future expenditures will be made and such expenditures can be reasonably estimated.

Litigation

From time to time, the Company may be subject to various legal proceedings that arise in the ordinary course of
business activities. The Company does not believe the outcome of any such matters will have a material effect on
its financial position or results of operations.

Pursuant to a settlement agreement with the Department of Justice (DOJ), which has been previously disclosed, the
Company made a single lump-sum remittance to the government in the amount of $0.7 million plus interest in
October 2023. The U.S. Attorney’s Office dismissed the “covered conduct” elements in the qui tam with prejudice,
while non-covered conduct was dismissed without prejudice. The DOJ excused itself from the case in connection
with the settlement. The Company’s ability to participate in federally funded healthcare programs was unaffected by
the settlement. In November 2023, the complaint was unsealed and served on the Company. The Company filed a
motion to dismiss the complaint. In February 2024, the relator filed a motion for leave to amend the complaint. The
Company opposed this motion. In March 2025, the court granted the Company’s motion to dismiss with prejudice
and denied the relator’s motion for leave to amend. On April 14, 2025, the relator filed an appeal with respect to this
ruling. On July 15, 2025, the qui tam case was dismissed with prejudice by the presiding judge. Both the DOJ and
the relator’s counsel filed a stipulation of dismissal in the matter.

Note 7. Fair Value Measurements

The carrying values of the Company's cash, cash equivalents and restricted cash, accounts receivable, prepaid
expenses and other current assets, accounts payable and accrued and other current liabilities are determined to be
a Level 1 measurement. The carrying values of these items approximate their fair values due to their short-term
nature. The estimated fair value of the Company's long-term borrowings is determined by Level 2 inputs and based
primarily on quoted market prices for the same or similar issues. As of December 31, 2025, the Perceptive Term
Loan Facility had a carrying value of $21.7 million and a fair value of $22.6 million. The estimated fair value of the
Perceptive Term Loan Facility was determined based on a discounted cash flow approach using available market
information on discount and borrowing rates with similar terms, maturities, and credit ratings. The aggregate
carrying value of the Company's other long-term borrowings as of December 31, 2025 and December 31, 2024 was
$1.2 million and $1.1 million, respectively, and approximated its fair value.

Fair value is defined as the exchange price that would be received for an asset or an exit price paid to transfer a
liability in the principal or most advantageous market for the asset or liability in an orderly transaction between
market participants on the measurement date. Techniques used to measure fair value must maximize the use of
observable inputs and minimize the use of unobservable inputs.

The three-levels of the valuation hierarchy for disclosure of fair value measurements are defined as follows:

Level 1 - Unadjusted quoted prices in active markets for identical assets or liabilities;

Level 2 - Inputs other than quoted prices included within Level 1 that are observable, unadjusted quoted
prices in markets that are not active, or other inputs that are observable or can be
corroborated by observable market data for substantially the full term of the related assets or
liabilities; and

Level 3 - Unobservable inputs that are supported by little or no market activity for the related assets or
liabilities.

The categorization of a financial instrument within the valuation hierarchy is based upon the lowest level of input
that is significant to the fair value measurement.
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The following table sets forth the Company's financial instruments that were measured at fair value on a recurring
basis within the fair value hierarchy (in thousands):

December 31, 2025
Total Level 1 Level 2 Level 3

Assets:
Money market funds, included in cash and cash equivalents $ — $ — $ — $ —

Liabilities:
Warrant liability $ 1,752 $ — $ — $ 1,752

December 31, 2024
Total Level 1 Level 2 Level 3

Assets:
Money market funds, included in cash and cash equivalents $ 15,144 $ 15,144 $ — $ —

The fair value of the Company's money market funds is based on quoted market prices.

Warrant Liability

The Company recorded a liability for the Warrant Certificate issued in connection with the Perceptive Term Loan
Facility at fair value utilizing a probability-weighted BSM option pricing model using significant unobservable inputs
consisting of the Company's probability assessment of drawing future debt tranches, the inputs used for the
Company’s stock-based compensation expense adjusted for the Warrant Certificate’s expected term, which is
calculated based on the remaining contractual term, and the fair value of the underlying common stock. As such, the
Warrant Certificate liability was determined to be a Level 3 fair value measurement.

The assumptions used in the BSM option pricing model to determine the fair value of the warrant liability were as
follows:

April 25, 2025
(Warrant

Certificate
Issuance Date)

December 31,
2025

Fair value of underlying common stock $ 6.21 $ 6.08
Exercise price $4.96 - $6.99 $6.08 - $6.84
Risk-free interest rate 4.3% 4.2%
Expected volatility 88.8% 85.6%
Expected term (in years) 10.0 10.0
Expected dividend yield —% —%

The probability assessment considers both the likelihood of the Company satisfying certain conditions, including
specified revenue milestones, which give the Company the option to draw future debt tranches as well as the
likelihood that the Company will exercise the right to draw one or more future debt tranches. The Company
assessed these factors at inception and as of December 31, 2025 and applied a weighted-average probability of
approximately 47% as of December 31, 2025 in the measurement of fair value, given current and forecasted capital
needs. Significant increases or decreases in the probability assessment in future periods may increase or decrease
the fair value estimate of the warrant liability, respectively. The interrelationship between these inputs is insignificant.

The Tranche A Warrant Shares were fully exercised on November 11, 2025 and the fair value was remeasured as of
the exercise date and reclassified to stockholders' equity.
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The following table provides a reconciliation of the warrant liability measured at fair value using Level 3 significant
unobservable inputs (in thousands):

Warrant Liability
Balance at December 31, 2024 $ —

Fair value of warrant liability 3,525
Change in fair value of warrant liability 1,506
Reclassification of warrant liability to equity upon exercise of Tranche A Warrant Shares (3,279)

Balance at December 31, 2025 $ 1,752

Note 8. Stockholders' Equity

Common Stock

Shelf Registration Statement

On November 17, 2023, the Company filed a registration statement on Form S-3, as amended (the 2023 Shelf
Registration Statement), covering the offering, from time to time, of up to $150.0 million of the Company's common
stock, preferred stock, debt securities, warrants and units. The 2023 Shelf Registration Statement became effective
on November 29, 2023, and $126.2 million remained available for sale as of December 31, 2025.

At The Market Sales Agreement

On September 15, 2022, the Company entered into the Sales Agreement, as amended by Amendment No. 1 to
Sales Agreement dated November 17, 2023 (the Amended Sales Agreement), with TD Securities (USA) LLC (TD
Cowen), as sales agent, pursuant to which the Company may offer and sell, from time to time, shares of the
Company's common stock having an aggregate offering price of up to $50.0 million. The Company is not obligated
to sell any shares of the Company's common stock in the offering. During the year ended December 31, 2025, the
Company has sold 360,554 shares of its common stock under the Amended Sales Agreement at an average price
per share of $9.82, for gross proceeds of approximately $3.5 million and net proceeds of approximately $3.4 million
after deducting $0.1 million in commissions paid to TD Cowen and other offering expenses payable by the
Company.

2025 Public Offering

On May 8, 2025, the Company entered into an underwriting agreement (the Underwriting Agreement) with
Canaccord Genuity LLC (the Underwriter) relating to the issuance and sale of an aggregate of 3,852,500 shares of
its common stock, including 502,500 shares of the Company's common stock issued and sold pursuant to the
exercise in full of the Underwriter’s option to purchase additional shares, to the Underwriter at a price to the public of
$5.25 per share (the 2025 Public Offering). The 2025 Public Offering closed on May 9, 2025. The net proceeds to
the Company from the 2025 Public Offering were approximately $18.6 million after deducting $1.6 million of the
underwriting discounts and commissions and other offering expenses payable by the Company.

Outstanding Warrants

The following equity classified warrants to purchase common stock of the Company were outstanding and
exercisable as of December 31, 2025:

Shares
Weighted-Average

Exercise Price Issuance date Expiration date

Common stock warrants 12,528 $ 1.84 January 19, 2016 January 19, 2026

Common stock warrants 1,746 $ 1.84 March 31, 2016 March 31, 2026

Common stock warrants 131 $ 1.84 April 1, 2016 April 1, 2026
Common stock warrants (Exchange
Warrants) 804,951 $ 0.001 June 22, 2021 None

819,356
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In connection with the Perceptive Term Loan Facility, the Company may issue warrants for the purchase of up to an
additional 750,000 shares of the Company’s common stock if and when the Company satisfies certain conditions
and chooses to draw additional debt tranches during the respective draw periods.

The Company issued a total of 403,372 shares of common stock upon the cashless exercise of certain warrants
during the year ended December 31, 2025. No warrants to purchase common stock of the Company were exercised
during the year ended December 31, 2024.

Note 9. Stock Option Plan

2019 Incentive Award Plan

In September 2019, the Company's Board of Directors (the Board) adopted, and the Company's stockholders
approved, the 2019 Plan. Under the 2019 Plan, which expires in September 2029, the Company may grant stock
options, stock appreciation rights, restricted stock, RSUs and other awards to individuals who are then employees,
officers, non-employee directors or consultants of the Company or its subsidiaries. The options generally expire ten
years after the date of grant and are exercisable to the extent vested. Vesting is established by the Board and is
generally four years from the date of grant or, for grants to new hires, date of hire. The 2019 Plan contains an
"evergreen provision" that allows annual increases in the number of shares available for issuance on the first day of
each calendar year through January 1, 2029 in an amount equal to the lesser of: (i) 4% of the outstanding capital
stock on each December 31st, or (ii) such lesser amount determined by the Board. As of December 31, 2025,
2,274,550 shares of the Company's common stock remained available for future awards under the 2019 Plan.
Pursuant to the evergreen provision, on January 1, 2026, an additional 916,463 shares of the Company's common
stock became available for issuance under the 2019 Plan.

Restricted Stock Units

RSU activity under the Company's 2019 Plan is set forth below:

Number of
Shares

Weighted-
Average

Grant Date Fair
Value Per Share

Outstanding, December 31, 2024 1,710,373 $ 2.48
Awards granted 852,232 $ 5.66
Awards released (497,374) $ 2.85
Awards canceled (269,592) $ 2.71

Outstanding, December 31, 2025 1,795,639 $ 3.85

As of December 31, 2025, all of the 1,795,639 outstanding RSUs were unvested. The fair value of RSUs vested in
the years ended December 31, 2025 and 2024 was $3.2 million and $0.9 million, respectively. The weighted
average grant date fair value per share for RSUs granted during the years ended December 31, 2025 and 2024 was
$5.66 and $2.11 per RSU, respectively. As of December 31, 2025, total unrecognized compensation cost related to
RSUs was $5.8 million, which is expected to be recognized over a remaining weighted-average vesting period of
2.6 years.

Stock Options

Stock option activity under the 2019 Plan is set forth below:

Number of
Options

Weighted-
Average

Exercise Price
Per Share

Weighted-
Average

Remaining
Contractual

Term (Years)

Aggregate
Intrinsic

Value
(in thousands)

Outstanding, December 31, 2024 489,296 $ 8.39 6.53 $ 370
Granted 169,570 $ 4.68
Exercised (108) $ 0.37
Expired (131,919) $ 9.73

Outstanding, December 31, 2025 526,839 $ 6.86 6.48 $ 957
Vested and expected to vest, December 31, 2025 526,839 $ 6.86 6.48 $ 957
Options exercisable, December 31, 2025 346,922 $ 8.07 5.35 $ 617
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There were 169,570 and 55,500 stock options granted in the years ended December 31, 2025 and 2024,
respectively. The weighted-average grant date fair value per share of options granted during the years ended
December 31, 2025 and 2024 was $3.50 and $1.44, respectively. The intrinsic value is calculated as the difference
between the fair value of the Company's common stock and the exercise price of the stock options. The aggregate
intrinsic value of options exercised during the years ended December 31, 2025 and 2024 was negligible and $0.3
million, respectively. The fair value of the Company's common stock was $6.08 and $4.10 per share at
December 31, 2025 and 2024, respectively. As of December 31, 2025, total unrecognized compensation cost
related to option awards was $0.4 million, which is expected to be recognized over a remaining weighted-average
vesting period of 2.2 years.

2019 Employee Stock Purchase Plan

In September 2019, the Board adopted, and the Company's stockholders approved, the ESPP. The ESPP became
effective on the day the ESPP was adopted by the Board. The ESPP permits participants to purchase shares of the
Company's common stock through payroll deductions of up to 20.0% of their eligible compensation. The number of
shares of the Company's common stock available for issuance under the ESPP will be annually increased on the
first day of each calendar year during the term of the ESPP through January 1, 2029 in an amount equal to the
lesser of (i) 1.0% of the outstanding capital stock on each December 31st, or (ii) such lesser amount determined by
the Board. During the year ended December 31, 2025, a total of 157,339 shares of the Company's common stock
were issued under the ESPP. As of December 31, 2025, 542,808 shares of the Company's common stock remained
available for issuance under the ESPP. Pursuant to the evergreen provision, on January 1, 2026, an additional
229,115 shares of the Company's common stock became available for issuance under the ESPP.

Stock-based compensation expense related to the ESPP for the years ended December 31, 2025 and 2024 was
approximately $0.3 million and $0.1 million, respectively. As of December 31, 2025, total unrecognized
compensation cost related to stock purchase rights granted under the ESPP was less than $0.1 million, which is
expected to be recognized over a remaining weighted-average vesting period of 0.2 years.

Stock-Based Compensation Expense

Total non-cash stock-based compensation expense recorded related to options granted, RSUs granted and stock
purchase rights granted under the ESPP in the statements of operations is as follows (in thousands):

Year Ended December 31,
2025 2024

Cost of revenue $ 237 $ 159
Selling, general and administrative 1,601 1,374
Research and development 320 230
Total $ 2,158 $ 1,763

Common stock reserved for future issuance consists of the following at December 31, 2025:

Warrants to purchase common stock 819,356

Common stock option grants issued and outstanding 526,839

Common stock reserved for issuance upon vesting of outstanding restricted stock units 1,795,639

Common stock available for grant under the 2019 Plan 2,274,550

Common stock available for future issuance under ESPP 542,808

Total 5,959,192
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Note 10. Income Taxes

The provision for income taxes consists of the following (in thousands):

Year Ended December 31,

2025 2024

Current:

Federal $ — $ —

State 51 12

Total current 51 12

Deferred:

Federal — —

State — —

Total deferred — —

Income tax expense $ 51 $ 12

The Company's losses before income taxes for the years ended December 31, 2025 and 2024 were generated
solely in the United States.

The effective tax rate of our provision for income taxes differs from the federal statutory rate as follows (in
thousands, except percentages):

Year Ended December 31,

2025 2024

Federal statutory tax rate $ (4,179) 21.0 % $ (3,168) 21.0 %
State and local income taxes, net of federal income tax
effect(1) 42 (0.2)% 10 (0.1)%

Enactment of new tax laws — — % — — %

Tax credits:

Research and development tax credits — — % (16) 0.1 %

Change in valuation allowance 3,300 (16.6)% 1,926 (12.8)%

Nondeductible items:

Stock compensation (75) 0.4 % 882 (5.8)%

Warrant liability 484 (2.4)% — — %

Entertainment 379 (1.9)% 281 (1.9)%

Other 103 (0.6)% 97 (0.6)%

Changes in unrecognized tax benefits — — % — — %

Other adjustments (3) — % — — %

Provision for income taxes $ 51 (0.3)% $ 12 (0.1)%( ) ( )

(1) In 2025 and 2024, state and local income taxes in Texas made up the majority (greater than 50%) of the tax effect in this category.
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Deferred income taxes reflect the net tax effects of (a) temporary differences between the carrying amounts of
assets and liabilities for financial reporting purposes and the amounts used for income tax purposes, and (b)
operating losses and tax credit carryforwards. Significant components of the Company’s deferred tax assets at
December 31, 2025 and 2024 are as follows (in thousands):

December 31,

2025 2024

Deferred tax assets:

Net operating loss carryforwards $ 39,775 $ 35,348

Research and development tax credits 2,360 2,360

Accruals, reserves and other 917 955

Interest expense 3,572 2,785

Indefinite lived assets 193 276

Stock compensation 596 598

Lease liability 1,084 681

Capitalization of research and experimentation costs 1,894 2,942

Total gross deferred tax assets 50,391 45,945

Less: valuation allowance (49,211) (45,237)

Deferred tax assets, net 1,180 708

Deferred tax liabilities:

Right of use assets (1,039) (592)

Basis differences in fixed and intangible assets (141) (116)

Deferred tax liabilities (1,180) (708)

Net deferred tax assets $ — $ —

The Company accounts for deferred taxes under ASC 740, Income Taxes, which requires that the tax benefit of net
operating losses (NOLs), temporary differences and credit carryforwards be recorded as an asset to the extent that
management assesses that realization is more likely than not. Realization of the future tax benefits is dependent on
the Company's ability to generate sufficient taxable income within the carryforward period. Because of the
Company's recent history of operating losses, management believes that recognition of the deferred tax assets is
currently not likely to be realized and, accordingly, has provided a valuation allowance.

Changes in the valuation allowance for deferred tax assets during the years ended December 31, 2025 and 2024,
which related primarily to increases in NOL carryforwards, research and development tax credits, and capitalization
of research and experimentation costs were as follows (in thousands):

December 31,

2025 2024

Valuation allowance at the beginning of the year $ 45,237 $ 42,942

Increases recorded to income tax provision 3,974 2,295

Valuation allowance at the end of the year $ 49,211 $ 45,237

As of December 31, 2025, the Company had federal NOL carryforwards of approximately $115.7 million, which do
not expire, federal NOL carryforwards of $43.5 million, which begin to expire in 2026, and state NOL carryforwards
of $113.2 million, which begin to expire in 2030.

As of December 31, 2025, the Company had U.S. federal and California tax credits of approximately $1.4 million
and $1.2 million, respectively. The federal tax credits begin to expire in 2026, while the California tax credits do not
expire.

At December 31, 2025, the Company's deferred tax assets are primarily comprised of federal and state tax NOL
carryforwards. The Company completed a formal study through the year ended December 31, 2019 and determined
ownership changes within the meaning of Internal Revenue Code (IRC), Section 382 had occurred in 2003, 2008,
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2012, 2017 and 2019. Based on the analysis, $55.0 million of the Company's tax attribute carryforwards through
December 31, 2017 cannot be utilized under IRC Section 382. The Company's ability to utilize NOL carryforwards
generated after December 31, 2017 will not expire under the Tax Cuts and Jobs Act of 2017. The Company adjusted
tax attribute carry forwards and deferred tax assets accordingly. As the deferred tax assets associated with the tax
attribute carry forwards were fully offset by a valuation allowance, a corresponding reduction in the Company's
valuation allowance was also recorded, resulting in no income tax impact.

The Company is subject to taxation in the United States and in various state jurisdictions. The Company’s tax years
for 2006 and forward are subject to examination by the U.S. and state tax authorities due to the carryforward of
unutilized NOLs and research and development credits.

The Company recognizes interest and/or penalties related to income tax matters in its provision for income taxes.
The Company does not have any material accruals for, and did not recognize any, material interest or penalties in
these financial statements in any period presented.

As of December 31, 2025 and 2024, the Company had no unrecognized tax benefits.

A summary of the Company's income tax payments made for the years ended December 31, 2025 and 2024 is as
follows (in thousands):

December 31,

2025 2024

Federal $ — $ —

State and local:

Texas 24 18

South Carolina 5 5

New York 3 2

New Jersey — 2

Tennessee 2 1

Other 1 4

Total cash paid $ 35 $ 32

On July 4, 2025, the One Big Beautiful Bill Act (OBBBA) was enacted by the U.S. government. The OBBBA
includes significant provisions, such as the permanent extension of expiring provisions of the Tax Cuts and Jobs
Act, modifications to the international tax framework and the restoration of favorable tax treatment for certain
business provisions. The legislation has multiple effective dates, with certain provisions effective in 2025 and others
implemented through 2027. The Company determined that the OBBBA does not have a material impact on its
financial statements.

Note 11. 401(k) Plan

The Company sponsors an employee savings plan that qualifies as a deferred salary arrangement under Section
401(k) of the Code. Participating employees may defer up to the Internal Revenue Service annual contribution limit.
Additionally, the Company may elect to make contributions into the savings plan at its sole discretion. For each of
the years ended December 31, 2025 and 2024, the Company made contributions to the 401(k) Plan at 4% of
qualified employee compensation. For the years ended December 31, 2025 and 2024, these contributions totaled
approximately $1.0 million and $0.8 million, respectively.

Note 12. Segment Reporting

Operating segments are identified as components of an enterprise about which separate discrete financial
information is available for evaluation by the chief operating decision maker (CODM) in making decisions regarding
resource allocation and assessing performance. The Company views its operations as, and manages its business
in, one operating segment focused on the design, development and commercialization of testing products which
allow for the differential diagnosis, prognosis and monitoring of complex rheumatic, autoimmune and autoimmune-
related disease. Segment revenue is primarily derived from the sale of the Company’s testing products, most of
which is attributable to its AVISE® CTD test.
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The Company’s CODM is its Chief Executive Officer. The CODM assesses performance for the segment and
decides how to allocate resources based on revenue and net loss as reported on the statements of operations, after
taking into account the Company’s strategic priorities, its cash balance and its expected use of cash. The CODM
considers budget/forecast versus actual results on a quarterly basis when making decisions about the allocation of
resources. The measure of segment assets is reported on the balance sheet as total assets and were $58.0 million
and $44.7 million for the years ended December 31, 2025 and 2024, respectively.

Segment revenue and net loss, including significant segment expenses regularly provided to the CODM are as
follows (in thousands):

Year Ended December 31,

2025 2024

Revenue $ 66,575 $ 55,641
Costs of revenue 27,776 22,529
Gross margin 38,799 33,112
Segment operating expenses:

Employee expense 31,959 27,753
Outside services 4,728 4,253
Facilities related 3,737 3,674
Travel & entertainment 3,130 2,440
Stock compensation 1,921 1,604
Depreciation and amortization 1,068 1,041
Other1 6,326 5,983

Total segment operating expenses 52,869 46,748
Loss from operations (14,070) (13,636)
Interest expense (4,318) (2,234)
Loss on extinguishment of debt (295) —
Change in fair value of warrant liability (1,506) —
Interest income 289 767
Loss before income taxes (19,900) (15,103)
Income tax expense (51) (12)
Segment net loss $ (19,951) $ (15,115)( ) ( )

1 Other segment items included in Segment net loss include insurance expenses, trade show and conference expenses, fulfillment expenses,
board compensation, clinical trial expenses, collaboration expenses and bank fees, among others.

Note 13. Subsequent Events

Warrant Exercise

On June 22, 2021, the Company entered into an exchange agreement with an investor and its affiliates (the
Exchanging Stockholders), pursuant to which the Company exchanged an aggregate of 804,951 shares of the
Company's common stock owned by the Exchanging Stockholders for pre-funded warrants (the Exchange
Warrants) to purchase an aggregate of 804,951 shares of common stock. On January 15, 2026, all outstanding
Exchange Warrants were exercised by the holders on a cashless basis and the Company issued a total of 804,788
shares of common stock.

Credit Agreement Amendment

On March 6, 2026, the Company and Perceptive entered into a first amendment to the Credit Agreement. This
amendment, among other changes, terminated the Tranche C Term Loan Commitment (as defined therein),
extended the availability of the $10.0 million Tranche B Term Loan (as defined therein) to September 30, 2026,
increased the trailing twelve month net revenue milestone applicable to the Tranche B Borrowing Date (as defined
therein), and revised certain financial covenant thresholds. The first amendment did not change the stated maturity
of the existing term loans and reaffirmed the existing liens and guarantees securing the credit facility. As a result of
this amendment, the number of shares of common stock subject to future vesting pursuant to the Warrant Certificate
has been reduced from up to 750,000 shares of common stock to up to 600,000 shares of common stock will vest
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and become exercisable if and when the remaining additional debt tranches (Tranche B and/or Tranche D) are
drawn by the Company.
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